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THE A.B.A."S LEADERS: They faced some important issues (See page 35) 
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REPORTING THE A.B.A. CONVENTION by The Editors 
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Best man for a Stranger 


‘¢-w was in Paris after World War II 


as a foreign service trainee for 
American Express,” relates Paul B. 
Paris, District Manager of our Boston 
Office. “I was excited just to be there, 
but not nearly as excited as the gentle- 
man who called one day and asked if 
we could find a ‘best man’ for his 
future son-in-law. 

“‘His daughter was to be married to 
an American Naval officer, a Navy 
friend of his serving as best man. An 
emergency called the friend back to 
the ship. With a few hours to find a 
replacement, his daughter in tears, and 
his new ‘son’ naturally quite nervous, 





he called American Express to see if 
we could help. I was sent over, the 
wedding took place and I became best 
man for a couple I didn’t even know.” 

It was an exciting way to start an 
exciting and rewarding career. Mr. 
Paris returned to the United States in 
1952 after 7 years of extensive foreign 
service. He served as District Manager 
in Kansas City before coming to 
Boston. His friendly attitude and will- 
ingness to help have earned him many 
friends all over the world. People, no 
matter where they happen to be, know 
they can count on the men of 
American Express. And Paul Paris is 


American Express Company 


P. B. Paris, District Manager, American Express, Boston, Massachusetts 
1 


x 


typical of these men. 

Why not let the men of American 
Express serve you? Through our 400 
offices covering the globe, they can ar- 
range prompt, courteous banking serv- 
ices for your customers. Help them 
plan trips, arrange reservations, and 
insure prompt refund on lost or stolen 
Travelers Cheques. These men know 
their areas... the people, customs, and 
languages. They know where to go, 
whom to see, and what to do. 

In short, the men of American 
Express offer your customers home- 
town service away from home .. . all 


over the world. 
K* Arrangements 
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Flying Carpet 2 

Sirs: We thought you would be in- 
terested in the kingsize travel display 
erected in our bank lobby. 





Promotes travel services 


The display shows a family perched 
on a flying carpet, consisting of a huge 
travelers cheque, sailing over a color- 
ful mountain scene around which run 
trains, buses, trucks, house trailers and 
automobiles. The theme of the display 
is: “No matter how you go travelers 
cheques are your magic carpet to care- 
free vacationing.” 

JUNE DARBY ELLISON, 

Mercantile Trust Company, 

St. Louis 1, Missouri 

a 
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Nebraska Mural 


Sirs: A mural measuring 12 feet by 
96 feet will cover the entire south wall 
of our new bank building. It is be- 
lieved to be the largest interior mural 
in the country. 

The design, shown in the illustration, 
was selected from sketches submitted 
by 157 artists in the mural competition 
conducted by our bank. The winning 
design was by Jimmy Ernst, a con- 
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Contemporary mural pictures “The Riches 





temporary artist of New York City, 
who used “The Riches of Nebraska” as 
his theme. 

MARGUERITE VAN Horn, 

The Continental National Bank, 

Lincoln 1, Nebraska 
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Fishy Deposit 
Sirs: The enclosed picture shows a 
fish valued at $25,000 being deposited at 
Fidelity-Baltimore National Bank. 
The fish, known as Diamond Jim III, 
was the third released in Maryland fish- 
ing waters by American Brewery of 





The amount: $25,000 


Baltimore to attract attention to the 
state. 

Identified by a gold tag looped 
through its lower jaw, the rockfish was 
caught by William Simmons and 
brought to the bank for deposit. 

MAX BUCKLEW, 

VanSant, Dugdale and Company, 

Baltimore 2, Maryland 
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Philippine Fund Growth 


Sirs: We were particularly interested 
in the news item “Mutual Funds Mush- 
room” in your July issue. 

While taking our hats off to Invest- 
ment Planning Corporation’s phenome- 
nal, five-year growth, we would like you 
to know that the mutual fund idea has 
been growing by leaps and bounds in 


of Nebraska” 
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this Asian country. Starting in Decem- 
ber, 1957, with only 34 investors and 
50,000 pesos in the fund, we have in 
six months built up Filipinas Mutual 
Fund, Inc., to 15,000 investors and over 
2,000,000 pesos. 

WELLINGTON Koo, JR., President, 

Investment Planning Corporation 

of the Philippines, 
Manila, Philippine Islands 
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Good for Banking 


Sirs: I appreciate very much the 
fine article in your September issue 
on the A.B.A. convention in Chicago, 
as well as the many things you have 
done in the past and your cooperative 
attitude in connection with anything 
good for banking. 

JOSEPH C. WELMAN, President, 
American Bankers Association, 
Kennett, Missouri 










How the Bell System's Transistor 


Has Created Business and Jobs 


in Many Industries 


It has been just a little over ten 
years since the Bell Telephone Lab- 
oratories announced the invention 
of the ‘Transistor. 


This amazing little electronic am- 
plifier was recognized immediately 
as one of the big breakthroughs in 
science that come only at rare inter- 
vals. Every year since its birth it 
has opened new fields of use and 
progress. 


Developed originally for teleph- 
ony, where its first use was in Direct 
Distance Dialing, the Transistor has 
enabled many other industries to 
bring out entirely new products and 
improve others. It has also made it 
possible for a number of new busi- 
nesses to get started and to grow. 


There is no doubt that the Tran- 





NEWS FROM OUTER SPACE. One of the many uses for the Transistor is in the radio 
transmitters in satellites. Some other uses of this mighty mite of electronics, in addition to 
its growing use in telephony, are in hearing aids, personal radios, automobile radios, portable 
TV sets, phonographs, clocks, watches, toys, computers, data processing, machine tooling 
controls and even a guidance system for a chicken-feeding cart. A most important use is in a 
wide range of military equipment, including radar and guidance systems for missiles. Though 
little larger than a pea, the Transistor can amplify electric signals up to 100,000 times. 








sistor has been one of the leading 





forces in an electronics boom and is 





in considerable part responsible for 





raising the electronics industry from 





a two billion dollar level in 1946 to 





over thirteen billion dollars in 1958. 





The Bell System has licensed 
more than seventy companies to 
make and sell transistors. More than 
50,000,000 will be made this year. 


The Transistor is just one example 
of how the basic research of the Bell 
Telephone Laboratories contributes 
to the economy and progress of the 
country. Frequently this constant 
search for new knowledge to im- 
prove communications brings forth 


BELL TELEPHONE SYSTEM 


discoveries of great value to other 
industries and the whole field of 
technology. 


For telephone users, the Transis- 
tor has made possible advances that 
would have been impossible a brief 
decade ago. 


In the years to come it will bring 
many new ways to make telephone 
service more convenient and useful 
to more and more people. 
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Small Business Plan 
Attracts Interest 


The plan to attack the small business 
capital and long-term loan problem 








Congressional digest of Act 


through federally-licensed Small Busi- 
ness Investment Companies has aroused 
considerable interest among banks. 
While many of the details of the 
program are spelled out in the Small 
Business Investment Act recently en- 
acted by Congress, specific action in 
forming investment companies is await- 
ing the drafting of regulations by the 
Small Business Administration. Its at- 
torneys have a target of getting the reg- 
ulations published in the Federal Regis- 
ter this month; this done, the Small 


Business Investment Division of the 
SBA hopes to be ready to receive license 
applications in late November. If all 
goes well, the issuance of licenses could 
begin in late December. 

As explained in the September issue 
of Burroughs Clearing House, the Act 
paves the way for the formation of a 
small business investment company in 
any locality where a group of 10 or 
more persons can raise $150,000 of the 
necessary $300,000 in paid-in capital 
and surplus. The balance can be pro- 
vided by the SBA through the purchase 
of subordinated debentures of the com- 
pany. 

The primary function of the invest- 
ment companies will be the purchase 
of debentures issued by smail business 
concerns, convertible to stock of such 
concerns on a_ pre-established basis. 
Also, the investment companies can 
make loans running up to 20 years, 
with a possible 10-year renewal. 

Considerable information on the de- 
tails of the program is already avail- 
able. Almost immediately following the 
passage of the Act, the House Small 
Business Committee headed by Rep. 
Wright Patman issued a 3l-page ex- 
planatory booklet. Subsequently, the 
SBA prepared its own material, in the 
form. of the digests illustrated below. 

Among the first banks to announce 
plans for co-sponsoring investment 
companies are the following: Citizens & 
Southern National Bank of Georgia, 
First National Bank of Kansas City, 
First Wisconsin National Bank in Mil- 
waukee, Mercantile National Bank of 
Miami Beach, the Waterbury (Connecti- 
cut) National Bank, and the North- 
western National Bank of Minneapolis. 
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Savings Plans in Industry 

To an increasing extent, competition 
for savings is coming from corporate 
plans in which companies match a cer- 


Details by Small Business Administration on investment company plan; regulations are awaited 





tain proportion of deducted employee 
savings. 

The number of firms offering such 
plans is quite limited so far, but many 
of them impressive in size, and the 
prediction is that this type of employee 
benefit will spread—particularly with 
an improvement in business. 

Latest big firm to offer such a pro- 
gram is the General Electric Company. 
It not only will be made available to 
salaried employees, but unlike most of 
the savings plans it is also being offered 
to the hourly rated workers as a sub- 
stitute for wage increases and certain 
unemployment benefits. 

While there are many variations 
most of the plans follow a similar basic 
pattern. An employee may authorize a 
deduction of a portion of his base pay 
up to a stipulated maximum, and the 
company contributes an amount equal 
to a percentage of the employee’s sav- 
ings—anywhere from 33% per cent to 
100 per cent, with 50 per cent said to 
be the average. 

The combined sum is turned over to 
a trustee for investment, typically in 
government bonds and company stocks, 
although there are many variations. 

Among the outstanding corporations 
now offering such programs are giants 
like General Motors, Ford Motor, Shell 
Oil, U.S. Steel and Union Carbide. 
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Timely Questions 
on Monetary Controls 


While bankers and businessmen ap- 
pear to be in general agreement with 
the monetary control policies of the 
Federal Reserve System, there are quite 
a number of questions being currently 
raised as to the difficulties and limita- 
tions involved. 

For instance, Vice-President Maurice 
M. Hatcher, manager, bond department 
of the First National Bank in Dallas, 
comments in the bank’s monthly bond 





letter that the Fed’s attempts to induce 


reasonable stability in the economy 
through “thermostatic” operation of 
monetary control not only generate un- 
stable conditions in the money market 
but that there is no clear proof that 
the economic stability attained is very 
durable. “Increasing frequency of shifts 
in policy raise doubt about the real 
effectiveness of the controls,” Mr. 
Hatchter asserts. “Theoretically, the 
latter seem sound and logical, but when 
applied, they seem not to work so well.” 
He cites practical difficulties in timing, 
and in judging how far to go in the 
use of control weapons. 

Basic solution. The only real solu- 
tion, as Mr. Hatchter sees it, is to stop 


pouring oil on the fire of inflation, par- 
ticularly in the form of an unbalanced 
Federal budget. “If this could be done, 
the Federal Reserve’s job would be 
much easier and it could go about the 
central bank business for which it was 
created,” he points out. “And we would 
see also the kind of stability in the 
bond market which used to characterize 
that market. Until then we can expect 
to see continue the type of market we 
have experienced for several years past 
—a market which encourages specula- 
tion on the value of money itself.” 
Some economists are strongly skep- 
tical of present efforts to achieve eco- 
nomic stability. Thus Yale Brozen, 
professor of economics at the School 





WoORDS 
FOR 
ARIZONA 


ah-MEE-go. 


that is.) 





It used to be strictly a Spanish word, but’ it was too good for one 
language to keep. In Arizona today, you hear it often in otherwise 
all-English conversations, for amigo means friend. Try it yourself : 


The friendliness of Arizona life converts un extranjero (that’s 
a stranger) into un amigo in record time. People from every state 
and all the world rapidly adapt themselves to sunny, kindly Arizona 
ways. That’s one big reason why Arizona is now the fastest-growing 
of the 48, in population and industrial production. 
It may be that some of your amigos plan 
to become our amigos, too. If so, the friendly 
folks at “Arizona’s Bank” will be happy to 
supply any needed information about the 
Arizona economy. Just write: Home Office, 
Phoenix. We won't wait till manana. (That's 
tomorrow.) We'll answer pronto. (Quickly, 


Dodane Boia? 
Largest Bank in the Rocky Mountain States 
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of Business of the University of Chi- 
cago, recommends maintensnce by the 
monetary authorities of a stable rate 
of growth in the quantity of money, 
rather than “discretionary measures to 
meet economic exigencies of inflation 
and deflation,” as an important means 
of maintaining economic stability. He 
adds that the rate of growth in money 
might be stabilized at 2 or 3 per cent 
per year. In no event, he maintains, 
should the Federal Reserve shift its 
monetary policy from time to time in 
order to accelerate or slow the rate of 
growth of money. 

Velocity a factor. However, Stephen 
W. Rousseas, assistant professor of 
economics at the University of Mich- 
igan, points to another complication. 
Even though the Federal Reserve Board 
held the money supply relatively con- 
stant during the 1955-57 boom, with the 
amount in circulation rising only 2.7 
per cent, there was a sharp increase in 
the average amount of times that money 
changed hands. The money “velocity” 
rate rose by 12.6 per cent during the 
period, and this largely contributed to 
the increase in gross national product. 

Professor Rousseas is likewise un- 
convinced of the Fed’s policy of encour- 
aging higher interest rates in the 1955- 
57 period, as an anti-inflation weapon. 
He observes: “Borrowers had such 
optimistic profit expectations that they 
were willing to pay high prices for the 
money. Lenders were encouraged to 
put their money to work by attractive 
interest rates.”’ The economist also notes 
that money from sources not directly 
affected by Federal Reserve Board 
policy—such as corporate cash bal- 
ances, uncommitted funds of insurance 
companies and savings and loan associa- 
tions, and various corporate and union 
pensions funds—was pouring into the 
economy and the increased velocity 
neutralized the effects of the tight- 
money policy. 

With the Fed again leaning in the 
direction of restraint, the foregoing 
viewpoints are of timely concern. 
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New Closed-End Fund for 
South African Investments 


Extensive investment in the develop- 
ment of South Africa by American 
investors will be stimulated by the re- 
cent registration of one million common 
shares of the America-South African 
Investment Company, Limited, with the 
Securities and Exchange Commission. 
The firm, incorporated under the laws 
of the Union of South Africa, is a 
diversified management company of the 
closed-end type. Maximum offering 
price has been set at $28 per share. 

Dillon, Read & Co., Inc., New York 
City heads the underwriting group that 
is offering the common shares to in- 
vestors in the United States and 
Europe. The company plans to apply 
for a listing on the New York Stock 
Exchange. 

The company expects to invest over 
half of the value of its total assets in 
the common shares of companies con- 
ducting gold mining and related activ- 
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When your replacement parts go overseas... 


When you take your international 
trade problems to the people at The 
Chase Manhattan Bank, the services 
of a world-wide network of 51,000 
correspondent banks and branches are 
immediately at your disposal. 
Whatever, or wherever your prob- 
lem, you get the overseas help you 
need from the banker-at-the-spot ... 
the man who has an intimate knowl- 
edge of local trade conditions and 
knows how to make them work for you. 
This is possible because Chase Man- 
hattan has a close personal relation- 
ship with its foreign correspondents. 
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use Chase Manhattan’s world-wide 
network of 51,000 bankers-at-the-spot 


Chase Manhattan and its stateside 
correspondents handle the U. S. prob- 
lems of the Bank’s overseas corre- 
spondents. They, in turn, get things 
done for Chase Manhattan in their 
own countries. Such reciprocity 
enables you to get more efficient bank- 
ing service in the markets of the world. 

Here at home, experienced men in 
the International Department sit down 
and talk things out with you person- 
ally. They work with you on a basis of 
individual analysis and imaginative 
planning. And knowing the right men 
in the right places, they can quickly 


contact the banker-at-the-spot who 
can best help you. 

If you have import or export prob- 
lems, phone HAnover 2-6000 or write 
to International Department, The 
Chase Manhattan Bank, 18 Pine Street, 
New York 15. 


THE 
CHASE 


MANHATTAN 
BANK 


Chartered in 1799 
MEMBER FEDERAL DEPOSIT. INSURANCE CORPORATION 





ities in South Africa. The balance 
would be invested in companies en- 
gaged in other businesses in the country. 

Charles W. Engelhard, mining and 
industrial executive, is chairman of the 
board of the company. 
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Government-Insured 
Merchant Marine Bonds 
To finance part of an estimated $3.6 
billion shipbuilding program for the 
major American steamship lines, the 
government has approved the sale of 
U.S. Merchant Marine bonds and has 
insured the bonds at full value. This 


new source of prime investment secu- 
rities is expected to account for the 
greater share of $1 billion in debt 
financing to be sought by shipowners 
in the next 10 to 15 years. 

News of this recent development was 
carried in a recent bulletin published 
by the Committee of American Steam- 
ship Lines. According to the bulletin, 
this is the first opportunity that the 
public has had to finance its merchant 
marine under Title XI of the Merchant 
Marine Act of 1936. Under this legisla- 
tion, the government can insure 100 
per cent of the principal of an unpaid 
interest on mortgages on U.S. ships. 

This debt financing, the article states, 
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Banks 


Write to: 
The National 





Shawmut Bank 


OF BOSTON 


40 Water Street, Boston, Massachusetts 


LA fayette 3-6800 


Member Federal Deposit Insurance Corporation © 














96 Years... 
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Complete International Banking Service 


HEAD OFFICE: LONDON, ENGLAND 
New York Agency: 34 Wall Street 


In South and Central 


America, England, France, 


Portugal and Spain 
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Describes new prime security 


has been necessitated by the imminence 
of a huge ship construction program 
faced by the 15 America-flag lines who 
will be called upon to replace 294 ships 
that will reach the end of their usual 
statutory life within the next 10 to 15 
years. 

Grace Line Inc. and Moore-McCor- 
mack Lines, Inc. are already preparing 
a public offering of $42 million in these 
government-insured bonds to finance 
part of the cost of four new passenger 
ships, the bulletin discloses. The author 
anticipates that these bonds, backed in 
full by the United States government, 
will enable shipowners to secure interest 
rates approaching those of long term 
government bonds. Shipowners them- 
selves pay the government for the cost 
of the insurance. 
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Isthmus Institution is 
Portrait of Progress 


Panama City is only a small capital 
but one of the busiest south of the U.S. 
border. Its peculiar strategical position 
on the Isthmus has made it, for hun- 
dreds of years, the mecca of explorers 


| and others looking for a short cut in 
| transportation. 


With the opening of 
the canal it finally became something 
like a Times Square to the world, a 
sort of place where travelers from all 
nations of the globe meet for business, 
pleasure, or just a short stop-over. The 
city combines the aspect of colonial and 
provincial days with those of a modern- 


| istic up-to-date metropolis. Business is 
| lively and varied, and the banking that 
' goes with it is hectic but at the same 
| time well-organized. 


New headquarters. Banco Nacional 
de Panama is the largest native institu- 
tion in the field, and besides being the 
handler of official transactions it caters 
to a large percentage of private busi- 
ness. The bank has two offices in the 
capital and several others in provincial 
towns and rural areas. The old city of 
Panama located on a “nose” sticking out 
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RESIDENTIAL BUILDING BOOM was recorded 
for California’s 14 southern-most counties. 
During July, permits were issued for 14,626 
dwelling units—probably the largest 


CONDENSED 


= SUMMARY 
= 
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monthly total in the history of the area. 
During the first 7 months of 1958, permits 
issued for dwelling units indicate a 6% 
increase over 1957. 


BUSINESS CONDITIONS IN SOUTHERN CALIFORNIA 


Business activity in the southern half of 
California advanced in July for the sec- 
ond successive month, according to: this 
Bank’s index of business activity. 


The index climbed to 188.9—only 
1.3% below the all-time high reached in 
July of last year. The strongest gains were 
shown by bank debits, construction activ- 
ity and industrial consumption of electric 
power. 

Unemployment showed encouraging 
declines between June and July in all 
metropolitan areas, allowing for usual 
seasonal factors. Unemployment has now 
dropped to 6.6% of the labor force, from 
April’s high of 7.3%. 


TOTAL EMPLOYMENT rose in Southern Cali- 
fornia by about 9,000 between mid-June 
and mid-July. The normal seasonal pat- 


tern is for a decline during this period. 


MANUFACTURING EMPLOYMENT has contin- 
ued a moderate upward trend during 
recent months. As compared with a year 
ago, however, factory employment was 
down 9.2%. 


CONSTRUCTION VOLUME in Southern Cali- 
fornia, during the first 7 months of 1958, 
was at an average level equivalent to 
$3,052,000,000 per year. That repre- 
sented an increase of 10% over the aver- 
age level during the year 1957. 





The material on this page was condensed 
from this Bank’s own Monthly Summary 
of Business Conditions in Southern Cali- 
fornia. If you would like to receive it 
regularly...free of charge...write Bank 
and Customer Relations Department, Sixth 
& Spring Streets, Los Angeles 13. 
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CONSTRUCTION RECORD SET for total build- 
ing, as measured by permits issued and 
engineering construction contracts awarded. 
In July, construction volume climbed to the 
highest level ever recorded in this area. 
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THE INDEX ABOVE is a weighted average of 
fourteen seasonally adjusted business series. 
These series, with their percentage weights, 
are as follows: Los Angeles bank debits, 10; 
bank debits in residential cities 5; bank 
debits in agricultural cities, 5; department 
store sales, 15; building permits, 10; engi- 
neering construction contracts awarded, 1; 
real estate sales activity, 4; motion picture 
employment, 2; manufacturing employment, 
8; manhours worked in manufacturing, 10; 
electric power used by industry, 14; petrole- 
um production, 2; railroad freight volume, 
6; telephones in use, 8. 


PERSONAL INCOME HOLDS RECORD LEVEL 
set in 1957. To date, in 1958, it appears that 
income will not fall below the peak 1957 
level. Indeed, the 1958 total may well set a 
new record by a small margin. With adjust- 
ments for higher prices and a 4% popula- 
tion increase, however, real income per 
capita is down this year from last. 
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Mule transportation, ambulant vendor, and farm customer in traditional straw hat typify rural branch office. 


Contrasting views of city and provincial banking in colorful Panama, busy world crossroads 


into the ocean is limited in expansion 
and the new part of town pushes relent- 
lessly towards the inland. When the 
headquarters office of Banco Nacional 
became too small for its ever increasing 
activities, a new main office had to be 
built half way towards the new res- 
idential centers. It is located in beauti- 
ful Plaza Porras, a section where some 
of the nation’s more important and at- 
tractive government buildings are 
standing. 

The new edifice of Banco Nacional 
is of the latest design and in fact is so 
attractive that representatives of U.S. 
banks have looked it over closely, with 
a view of using some of the innovations 
in their own planning. Adequate light 
and air were particularly considered 
in the construction, taking into account 
that Panama is one of the hottest trop- 
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ical cities in the somewhat torrid Cen- 
tral American region. 

Native garbs. In fact, with its mod- 
ern architectural design and latest 
equipment the new Banco Nacional 
headquarters could be taken right from 
Fifth Avenue in New York, if it were 
not for the customers which in many 
cases represent the typical Panamanian 
natives, mostly recognizable by a par- 
ticular make of shirt and straw hat, 
both national symbols of the working 
and rural classes on the Isthmus. As 
the accompanying pictures indicate, 
however, such customers are more 
typically found in the outlying branch 
offices. 

In the past decade, Banco Nacional 
de Panama has had an unusually rapid 
growth, its total assets jumping from 
$16,797,000 to $41,553,000. Also, its 


foreign business has leaped from an 
annual volume of about $32,000,000 in 
1952 to more than twice that, or $74,- 
500,000 in 1957. 
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Aircraft Equipment 
Lease Financing 

Lease financing of large-scale air- 
craft equipment will be a new activity 
of the Financial General Corporation, 
New York City. A subsidiary of the 
company, Intermediate Credit Corpo- 
ration, will handle the financing which 
is expected to attract participation by 
certain large banks, insurance com- 
panies and pension and trust funds, 
among others. 

Edward N. Townsend, Jr., has joined 
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We firmly believe that no economic slowdown can alter the 
rapid technological advances that are changing 

. the nature of American finance... nor should today’s 
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the firm as a vice-president to direct the 
new lease financing division. 

Citing the increasing problems faced 
by the nation’s airlines in replacing 
equipment, the firm stated that a spe- 
cial study revealed the need for $4 
billion to acquire jet fleets in the next 
four years. 
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Puerto Ricans Form 
Financing Corporation 


National Credit Corporation, the 
island’s first commercial and industrial 
financing firm of its type, has been 
formed in Puerto Rico. Backing the 
program is the Puerto Rican govern- 
ment and private investors in Puerto 
Rico who will be guided by the know- 
how of James Talcott, Inc., one of the 
larger commercial financing and factor- 
ing organizations in the United States. 

The three-way partnership will en- 
able National Credit to supply revolving 
working funds to manufacturers, deal- 
ers and distributors through the financ- 
ing of accounts receivable, inventory 
and machinery and equipment. 

The Puerto Rican government has 
advanced $250,000 of National Credit’s 
original capital of $650,000 through 
the financial arm of the commonwealth’s 
Economic Development Administration. 
The balance of the fund has been sup- 
plied by private investors headed by 
Luis Martinez and Julio O. Morales, 
who will also head the new corporation. 

Talcott’s responsibilities in the part- 
nership will include the training and 
guiding of staff personnel in the opera- 
tions of a credit organization, and 
assisting the company in finding oppor- 
tunities for the profitable employment 
of its capital. Talcott will also have 
the option of rediscounting National 
Credit’s receivables. 

Puerto Rican officials look to the new 
company to provide a basis of expe- 
rience for the countries of Latin Amer- 
ica that have specific industrial and 
commercial goals. 
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Golden Investment Era 
of 1920°s Debunked 


Reviewing the market conditions of 
today, an article in the September 
magazine of the Midwest Stock Ex- 
change, Chicago, derides the “good old 
days” of investors in the late 1920’s. 
That period, which many people regard 
as a golden era for market activity, 
was actually a highly unstable period 
when millions of Americans were buy- 
ing stock on thin margin, call money 
rose as high as 12 per cent and some 
stocks were selling at 100 times earn- 
ings or more, the magazine article 
points out. Margin accounts were ac- 
cepted at 10 per cent or less, and up 
to 70 per cent of daily volume was 
done by professionals trading among 
themselves. 

In discussing overall stock market 
conditions today, the article points out 
that trading volume, based largely on 
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purchases and sales by the public, is 
much more solid. Syndicates and pools 
no longer exist, and margins now range 
from 50 per cent to 100 per cent. 
Effective controls over the’ market are 
now exercised by the Securities Ex- 
change Commission and the various 
exchanges, the article adds. 

As to the present status of the Mid- 
west Exchange, in the past four years 
Midwest’s trading volume has averaged 
25 million shares annually, a mark that 
is nearly 100 per cent better than that 
of any other four-year period. Dollar 
volume has topped $900 million in each 
of the past four years. 
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Booklet Traces 
Growth of Factoring 


An attractive booklet has been pub- 
lished by William Iselin & Co., Inc., 
New York City, to commemorate the 
firm’s 150th anniversary. The company 
is America’s oldest and largest factor- 





ing organization. Since 1932 it has been | 
a subsidiary of C.I.T. Financial Corp. | 
The booklet, while tracing the his- | 


tory of the company, also shows the 
financial development of many products 
now on the American scene. Founded 
in 1808 by Isaac Iselin, a Swiss immi- 
grant, the company subscribed $20,000 
to President Madison’s famous $15 
million fund to finance the War of 1812. 

From its small beginning, Iselin to- 
day factors more than 400 companies 
with a combined annual sales of nearly 
one-half billion dollars. Long the tradi- 
tional source of funds for the textile 
industry, factors today are servicing 
dozens of other industries including 
shoes, furniture, fertilizers, cutlery, 
and numerous other products. 
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Canadian Mutual Funds 
Attracting U.S. Dollars 


U.S. private portfolio investors now 
hold an all-time high of more than 
$5% billion in Canadian securities, and 
direct investment is near the $8 billion 
mark. 

William F. Shelley, vice-president of 
the Canada General Fund and also 
co-chairman of The Committee of 
Canadian Investment Companies, re- 
ports that there has been a 27 per 
cent increase in total long-term U.S. 
portfolio investments in Canada over 
the past four years. He attributes some 
of this increase to the formation of 
registered Canadian investment com- 
panies in 1954. Since then these com- 
panies put more than $315 million of 
private U.S. investment capital to work 
in diversified investments in a broad 
range of Canadian securities. 

Mr. Shelley contends that U.S. in- 
vestment in mutual funds balances the 
impact of direct U.S. investment in 
Canada. Claiming that U.S. portfolio 
investments in Canada are based on 
long-term returns and not on imposing 
U.S. control of Canadian business, he 
stresses that these investments are 
most welcome in Canada. 
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Factors Behind the Record Boom in Commercial Paper 


By Ed Tyng 
New York Correspondent 











One of the most striking develop- 
ments in the money and banking picture 
in recent years has been the return to 
a position of prime importance of the 
commercial paper market, which in 
this country is at least 150 years old. 
Now, in what might be theoretically 
called old age, the commercial paper 
market has achieved a relative rank 
second only to United States Treasury 
bills as a sensitive indicator of money 
market rate changes. 

Commercial paper may be broadly 
described as the unsecured I. O. U.’s of 
national corporations that are so widely 
known and have a credit standing so 
high that their promises to pay may 
be directly marketed among investors 
or sold, through the intermediary of a 
broker, to banks or other buyers who 
have funds for employment at interest 
for relatively brief periods of time. 

Rate of growth. Today the volume of 
commercial paper outstanding is the 
highest in the 40 years in which fairly 
accurate figures have been kept. Direct 
bank loans still are the chief vehicle 
by which American corporations obtain 
their needed short term funds, but it 
may be significant that the commercial 
paper market now is furnishing about 
2 per cent of all corporate short term 
credit, against about 0.7 per cent ten 
years ago. Putting it another way, 
while bank commercial loans, including 
bank-held commercial paper, have in- 
creased about 175 per cent in ten years, 
commercial paper has increased more 
than 500 per cent. 


More remarkable is the fact that 
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Highest volume on record 


while the volume of commercial paper 
has risen to record highs, the number 
of firms selling notes in this open 
market has grown smaller and smaller. 
In 1920 there were nearly 4,400 firms 
or companies whose notes were recog- 
nized as saleable without serious ques- 
tion in the open market. By 1929 the 
number had diminished to 1,653 and 
by 1935 to 650. By 1957 the number 
had descended to only 335. One ac- 
cepted explanation for this downward 
tendency in numbers has been the up- 
ward trend in the ability of banks to 
make large loans to a single customer, 
reflecting growth of banks and the ac- 
companying increase in bank capital. 

Change in buyers. Equally remark- 
able, in this short history of recent 
commercial paper trends, is the rise 
in importance of non-bank buyers of 
these I. O. U.’s with the corresponding 
shrinkage in importance of bank buyers, 
and the dominance of the market by 
nine major finance companies which, in 
the early 1930’s, began selling their 
notes directly to selected buyers without 
the intermediation of brokers or dealers. 

It is estimated today that banks, 
which used to own more than 90 per 
cent of all commercial paper outstand- 
ing, now own less than 40 per cent. 
About five of the nine big finance com- 
panies account for an average of about 
three-fourths of all commercial paper 
outstanding. There are actually about 
92 finance companies selling commercial 
paper out of 335 borrowers of all types 
in the market. The dominance of the 
finance companies in no way has hin- 
dered the financing of a long list of 
manufacturers, wholesalers, retailers 
and other businesses which habitually 
resort to financing, usually at seasonal 





intervals, to the commercial paper 
market through the intermediaries of 
dealers. Chief effect of the sales finance 
company direct placement activities 
appears to have been to make dealers’ 
rates more competitive and subject to 
more frequent change. 

Reasons for growth. There are sev- 
eral reasons for the rise of commercial 
paper to prominence greater than at 
any time past. They are: 


1. In every period of boom or infla- 
tion, demand for working capital on 
the part of the nation’s big corporations, 
in any line of business, rises with sales 
volume, production and pay rolls. These 
needs for short term or seasonal cap- 
ital have a tendency to outrun bank 
lines of credit at times and also, par- 
ticularly in the case of large finance 
companies, the ability of individual 
banks to put up the money—in view 
of the limitation of individual loans to 
10 per cent of a bank’s capital and 
surplus, in the case of national banks, 
and 10 per cent of capital, surplus and 
undivided profits in the case of most 
State chartered banks. 


2. The dominance of the unit banking 
system in the United States under- 
scores the limitations of banks in ex- 
tending credit in desired amounts; in 
other words the banks in big centers 
which have sufficient capital to make 
really large individual loans are rela- 
tively few in proportion to the demand 
for occasional large loans in vast ag- 
gregate amounts. 


3. There has been a vast increase in 
the number of non-banking sources— 
pension and trust funds, insurance 
funds, college endowment funds, mutual 
funds—all of which have substantial 
amounts of money employable at short 
term. These outside buyers have found 
by experience that, aside from United 
States Treasury bills, which yield less, 
there is nothing better than the 
promissory notes of nationally known 
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corporations for the temporary employ- 
ment of their idle money. 

Paper’s advantages. There are some 
other and almost unique advantages of 
the commercial paper field as an avenue 
for employment of temporary money. 
In recent years, under the leadership of 
the big finance companies, a new field 
of potential buyers has been cultivated 
by making commercial paper payable 
for odd-periods. For example, an inves- 
tor can buy Treasury bills which will 
return him a fixed yield if held for 91 
days, or he can buy bankers acceptances 
running for one to 6 months. But he can 
buy to order a commercial bill that 
may mature in 14 days, 29 days or 179 
days or any other agreed upon period. 
This makes it possible for an investor 
who has a certain period for investment 
to get something tailor-made to fit his 
needs. The finance companies have de- 
veloped quite a specialty of providing 
notes that mature exactly when cor- 
porate income tax reserves are to be 
turned over to the Government, and cor- 
porations have not been slow in utiliz- 
ing this method of keeping their re- 
serves at interest right up to the 11th 
hour. 

Another advantage is the certainty 
of payment at maturity. When commer- 
cial bills mature, they mature, period. 
There is no question of what to do about 
“rights” to conversion into something 
else, as in the case of some Treasury 
short term paper—and these rights in- 
fluence market prices. There is no pos- 
sibility of an investor being approached 
to extend, for a week or a month, the 
due date of the paper. A commercial 
paper issuer would quickly lose his 
standing if he ever suggested a re- 
newal. Large volumes of paper are 
extended, but by selling new paper to 
new buyers. 

Larger average amounts. Naturally, 
with the decreasing number of firms 
which issue commercial paper, average 
borrowings per issuer have tended to 
rise. In 1920, when we had more valu- 
able dollars, the average borrowed per 
firm on commercial paper was some- 
thing over $600,000; this amount shrank 
to $400,000 in 1932 and 1933. Today it 
is a-good estimate that borrowings per 
firm average somewhere between $4 
million and $6 million—exclusive of 
the big finance companies, which of 
course have much higher averages. No- 
body knows what the average borrow- 
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Example of commercial paper issued by finance company 


ing per note is, but some issuers do not 
put out obligations for less than 
$100,000 each. However a denomination 
of $5,000 still is popular among small 
buyers. 

Will popularity continue? The out- 
look for the further growth of the 
commercial paper market, in terms of 
volume and of relative importance in 
relation to total bank credit, seems to 
hinge upon a number of influences, 
many favorable. While it is generally 
felt that commercial paper is not quite 
as liquid as short term Treasury obli- 
gations, for all practicable purposes it 
is liquid enough for most buyers and 
is, of course, freely rediscountable at 
any Reserve bank. The market for com- 
mercial paper among non-bank buyers 
appears far from reaching a maximum 
or saturation level, chiefly because of 
the continued growth of internal cor- 
porate funds, such as depreciation and 
depletion accounts, pension funds, spe- 
cial funds and various types of reserves. 
There is also the constant tendency on 
the part of both corporations and banks 
to maintain large amnounts of retained 
earnings to stimulate growth and cover 
unforeseen costs. 

Relative cost. Finally there is the 
question of rate of return on commer- 
cial paper and the cost of financing to 
borrowers that obtain funds through 
such open market facilities. While com- 
mercial paper rates, normally 1 per 
cent or so below bank commercial loan 
rates, are unquestionably below the cost 
of bank credit, quoted rates, particu- 
larly of the finance companies, tend to 
understate borrowers’ cost because of 
commissions or the cost of maintaining 
commercial paper departments. The 
outlook is, however, for continuance of 
a substantial cost differential in favor 
of commercial paper. 

The return on commercial paper, in- 
creasingly competitive with other short 
term money market instruments, prom- 
ises to remain better than Treasury 
bills and certain other short term credit 
instruments. In short, commercial paper 
has excellent growth possibilties de- 
spite its advanced age, historically 
speaking, as a main avenue for the 
employment of liquid resources of any 
kind in relatively wholesale amounts. 
It is also a market susceptible to rapid 
contraction, when corporate needs are 
so small that banks can handle most 
loan demands through direct lending. 
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Changing Money Market 


Money rates across the nation were 
tightened further last month as two 
big New York City banks, The Chase 
Manhattan and the Guaranty Trust 
Company, increased their prime in- 
terest rate from 3% to 4 per cent. The 
action came within minutes after the 
New York Federal Reserve Bank in- 
creased its discount rate from 1% per 
cent to 2 per cent. Other banks quickly 
followed the example of The Chase and 
Guaranty Trust, and 4 per cent was the 
prevailing prime rate across the coun- 
try within 24 hours. 

Qualified financial observers believe 
that the directors of the New York 
Reserve Bank had been reluctant to 
increase the discount rate but did so 
to eliminate uncertainty since a number 
of other regional Reserve banks had 
previously boosted their rates. 

The corresponding increase in the 
prime rate was not unexpected, but it 
came much more suddenly than was 
forecast. Probably the best reason for 
the sudden increase is the shortage of 
reserves, not only in New York but in 
other cities, brought on by the Federal 
Reserve policy. The Fed had been large- 
ly following the trend of the open 
money market up to September 11, 
when it took the initiative by letting 
$305.5 million of Treasury bills run off 
when there were few easing influences 
to offset the move. 

Other increases. Further changes in 
the open market for short term funds 
followed the upward change in the 
prime rate. Bankers’ acceptances moved 
up by one-quarter of 1 per cent to 
2% for 90-120 day bills. Treasury bills 
dated September 18 were awarded at 
an average rate of 2.605 per cent and 
prime commercial paper moved to 3 
per cent. 

Developments in the money market, 
plus forecasts of a federal deficit this 
fiscal year of over $12 billion, did not 
help the long term Treasury bonds. 
They moved to new lows despite only 
moderate trading. 

Declining bond prices are the main 
factor lending impetus to the current 
increase in home mortgage costs. As 
bond prices continue to drop, interest 
yields go up, thus tending to make 
bonds more attractive than mortgages 
to institutional investors. 

Discounts on FHA and VA mortgages 
in the New York area, considered by 
some as the most sensitive mortgage 
market center, have been increased one 
additional point. In Houston, Texas, 
T. J. Bettes Company, the largest mort- 
gage banking firm in the country, has 
also revealed that it will begin charging 
builders one extra discount point on 
all new VA and FHA mortgages. 

It is not expected that the present 
trend will entirely upset the current 
rosy FHA mortgage picture since the 
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NABAC Convention chairmen. Standing 1. to r., J. C. Myrick, George W. Cramer, Roy 
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Seated 1. to r.. Jack H. Mays, M. Frank Richardson, general chairman, G. R. 
Greenfield, and Albert H. Cloud, Jr. 


William H. 


Murff, 


Responsibility for NABAC convention in their hands 


5% per cent interest rate, while not 
exactly the best possible, is relatively 
acceptable. However, the outlook for 
new activity in VA mortgages appears 
to be quite gloomy. The major reason 
for this feeling is that the Congres- 
sionally frozen interest rate of 4% per 
cent on VA paper is not considered 
high enough to attract investors. Build- 
ers are already averaging 4 to 6 dis- 
count points on these mortgages and 
it is felt that they cannot absorb more. 
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NABAC Convention 


An outstanding program of noted 
speeches, panel discussions and prog- 
ress reports awaits the more than 1,500 
delegates at the 34th Annual Conven- 
tion of the National Association of 
Bank Auditors and Comptrollers in 
Dallas, Texas from November 2-5. As 
in the past, this year’s convention is 
considered primarily as a “working 
meeting” and it will feature authorita- 
tive reports on the latest developments 
in operating procedures, bookkeeping 
systems, and audit and controls. 

At the same time, an interesting and 
varied entertainment program for dele- 
gates and their wives has been an- 
nounced by NABAC President Frank- 
lin D. Price, who is also vice-president 
of the Texas National Bank in Houston, 
Texas. An informal get-to-gether and 
reception will be held at the Statler 
Hilton Hotel on Sunday evening, No- 
vember 2. A supper and Western Party 
in the new Dallas Memorial Auditorium 
has been planned for Monday evening, 
November 3, and a reception and ban- 
quet will be held at the Statler Hilton 
on Wednesday evening, November 5. 


A special program has been planned 
for the ladies including a brunch at the 
Dallas Garden Center and a tour of 
points of interest at the State Fair of 
Texas. In addition, there will be a 
luncheon and style show on Tuesday, 
November 4. 

Annual report. The working meetings 
of the convention begin on Monday, 
November 3 at 9:30 a.m. with the first 
general session. Highlights will include 
the annual report to the delegates by 
NABAC President Price and an address 
by Ben H. Wooten, president of thé 
First National Bank of Dallas. The 
afternoon meeting on Monday begins at 
2 p.m. and it will feature an address 
on the organization of the Canadian 
banking system for branch supervision 
and control by W. E. McLaughlin, as- 
sistant general manager of the Royal 
Bank of Canada, Montreal. 

One of the most interesting panel dis- 
cussions of the convention also takes 
place at this session. It is a report on 
“Automation and Equipment Develop- 
ments for Check Handling.” The discus- 
sion takes on even more significance in 
view of the recent announcement of the 
American Bankers Association regard- 
ing the selection of a type size and font 
which is currently being tested for 
automatic check handling. The chair- 
man of NABAC’s Research Committee, 
Henry J. Rohlf, who is also vice-presi- 
dent of the Mercantile Trust Company, 
St. Louis, Missouri, will lead the dis- 
cussion. At this same meeting, the dele- 
gates will also hear a progress report on 
the newly formed Research Institute by 
Richard A. Byerly, NABAC’s director 
of research. 

Two timely speeches are on the 
agenda at the morning session on Tues- 
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day, November 4. Edward H. McDer- 
mott, of McDermott, Will & Emery, a 
Chicago law firm, will speak on “What 
Is-Ahead in Taxes.” “Women in Bank- 
ing,” is the topic chosen by Miss Imo- 
gene Bentley, Dean of Women at North 
Texas State College, Denton. 

Final session. The final general ses- 
sion will be held on Wednesday, No- 
vember 5, at 9:30 a.m. Featured speaker 
at this meeting will be J. L. Robertson, 
member of the Board of Governors of 
the Federal Reserve System, Washing- 
ton, D.C. Mr. Robertson’s speech prom- 
ises to be especially interesting as he 
is almost certain to refer to the current 
money situation as it applies to the 
general business picture. The annual re- 
port of NABAC’s Executive Director, 
F. Byers Miller, will also be given at 
this session and Pres‘dent Price will 
then preside over the business session. 

One of the most popular features of 
NABAC conventions is a series of si- 
multaneous meetings where delegates 
are free to attend the session that will 
be of most benefit to them and their 
banks. Both Tuesday and Wednesday 
afternoons will be devoted to these dis- 
cussions which start at 2 p.m. 

On Tuesday, the session will be di- 
vided into three sections, Auditing, 
Personnel, and Operations, and each ses- 
sion will present three discussion meet- 
ings. The section on Operations will 
present the following: “A Preparedness 
Program for National Emergency;” 
“Bank Experience With No Passbook 
Savings Plans;” and ‘Proven Ideas to 
Increase Efficiency and Customer Serv- 
ice in Drive-in Banking and Motor Bank 
Operations.” 

Personnel section. In the Personnel 
Section, delegates will hear discussions 
on: “The Degree of Activity the Audi- 
tor and Comptroller Should Take in 
Personnel Administration ;” “Increasing 
Bank Profits Through a Practical Train- 
ing Program;” and “The Costs of 
Fringe Benefits and Their Effect on 
Banking’s Position in the Labor Mar- 
ket.” 

Wednesday afternoon delegates will 
again have a choice of section meetings 
featuring Auditing and Accounting; 
Branch Banking; and a Pictorial Re- 
view with colored slides and discussion 
of many practical operating ideas from 
banks throughout the country. 

A special post-convention tour to 
Mexico for delegates and their wives 





has also been planned as an optional 
part of this year’s activities. The trip 
will be from November 6 to 13 and in- 
clude a visit to historic Mexico City, a 
ride in the famous Floating Gardens, 
attendance at a bull fight, and swim- 
ming and fishing at Acapulco. 
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Bank Sponsors Workshop 


The growing need for teachers to be 
better informed on current economic 
problems has prompted the New Jersey 
Bank and Trust Company, Paterson, 
New Jersey, to join the Council of 
Teacher Organizations of Passaic Coun- 
ty in. sponsoring a 15-week Workshop 
in Economic Education. The program 
was set up by a committee of educators 
and bank officials acting in cooperation 
with the New Jersey Council on Eco- 
nomic Education and Montclair State 
College. The courses started this month 
and will run through January 28, 1959. 

Economists representing several lead- 
ing colleges and universities along with 
experts in the fields of education, busi- 
ness, agriculture, industry, and labor 
will participate in the individual ses- 
sions. 

The program covers such subjects as 
world economics, the national economic 
system, economic stability, economic 
policies and practices of the government 
and a review of New Jersey taxes. 
Other subjects are public and private 
plans for economic security, labor 
organization policies and _ practices, 
business organizations and everyday 
activities of a banking institution. 

Bank personnel participating in the 
program are Cowles Andrus, senior 
vice-president, and Joseph J. Masiello, 
director of community relations. 
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New Bank Building 
Features Walkway Canopy 


The Commercial Bank at Daytona 
Beach, Daytona Beach, Florida, re- 
cently moved into its new quarters at 
120 South Ridgewood Avenue. An un- 
usual feature of the new bank building, 
shown below, is the canopy-covered 
walkway leading from the large park- 
ing lot to the bank’s main lobby. 

The walkway affords all-weather 
parking and is proving most popular 


Canopy protects bank customers from inclement weather 


New quarters of the Commercial Bank at Daytona Beach, Florida 
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WITHOUT 
DELAY! 














OOKING for fast service in Governments? Call the Bond 
Department at The First National Bank of Chicago! 


We maintain a primary market, so under normal conditions 
we are able to give you an immediate bid or offering. And, be- 
cause the bank carries a substantial position in Government 
Issues—including Treasury Bills and Notes—it is in a position 
to act without delay. 


The men in The Bond Department are veterans in the bond 
business. They have the experience and the facilities to make 
transactions easier for you. As a correspendent you may au- 
thorize us to make charges or credits to your account. 











If you do not already have a correspondent relationship 
with this bank, why not get in touch with us now? We'll be 
glad to explain in detail this and many other services available 
to you. One of our men will call at your convenience. 





The Government Bond Department 
Phone: FRanklin 2-6800—Ext. 358 or Chicago LD 92, LD 93, 
LD 155, or LD 313 


The First National Bank of Chicago 


Dearborn, Monroe and Clark Streets « Building with Chicago since 1863 


MEMBER F.D.1.Cs 
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with the bank’s customers. The parking 
lot itself has space for 108 automobiles. 
The canopied walkway accomodates 14 
automobiles at one time. 


° * * 


New Foreign Department 
The anticipated opening of the St. 
Lawrence Seaway in 1959 and the ex- 
pected increase in marine traffic 
through Maine ports has prompted the 
Canal National Bank of Portland to 
establish a Foreign Bankinz Depart- 
ment. The new department has been 
set up in cooperation with the Maine 
Port Authority to handle the varied 
transactions involved in making ship- 
ments to and from overseas ports. 
Widgery Thomas, Canal National 
president, said the new department will 
eliminate the need for shippers to proc- 
ess financial details through out-of- 
state banks. “It is a pleasure for the 
Canal to provide this additional service 
for the Maine Port Authority,” Mr. 
Thomas added, “and it is somewhat in 
keeping with the reasons for founding 
the Canal Bank—the financing of 
shipping ventures—back in 18265.” 
Among the services the department 
offers are: the transfer of funds by 
check or cable in U.S. dollars or foreign 
currency ;* commercial letters of credit 
and collection of -drafts; travelers’ 
letters of credit; foreign collections; 
buying and selling of foreign currency; 
foreign credit information; and dis- 
counting of foreign notes and drafts. 
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October 19-25 


NATIONAL THRIFT WEEK 


Poster emphasizes dominant theme of savings drive 


Vice-President Dexter R. Hunneman, 
Jr., is manager of the department. 
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Thrift Week Date Set 


The National Thrift Committee, In- 
corporated, Chicago, Illinois, has set 
October 19-25 for observance of Na- 
tional Thrift Week this year. The theme 
of the observance is “Save and Build, 
It’s Your Future.” 

Dr. Herman B. Wells, chairman of 
the National Thrift Committee, said 
that observance of thrift week helps 
dramatize the story of the savings 
dollar and its use in building the re- 
sources for an expanding economy. 


As part of this year’s observance, the 
committee has developed specific ma- 
terials for use in the promotion of the 
program by financial, civic, and edu- 
cational institutions. One of the pro- 
motional pieces is illustrated in the 
accompanying picture. Further infor- 
mation on the program can be obtained 
from Committee headquarters, 121 West 
Wacker Drive, Chicago 1, Illinois. 
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Novel Remembrance 


Unusual thank-you notes were sent 
out to each donor of flowers for the 
opening of the Preston State Bank, 
Dallas, Texas. A member of the bank’s 
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staff took colored pictures of each 
floral display during the opening. The 
picture was then attached to a letter 
thanking the donor for the flowers. 

The thank-you photos served two 
purposes. They showed the donor how 
his flowers looked in the bank and they 
also provided the bank with an unusual 
means of thanking the contributors. 
Many favorable comments on the idea 
were received by the bank. 
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Goodwill Folders Help 
Increase New Accounts 


A community goodwill folder, dis- 
tributed from door-to-door by a team 
of junior officers, has been used with 
considerable success by the First Na- 
tional Bank of Elkhart, Indiana, in two 
small communities where the bank has 
new branches. 

The folders, which were entitled “We 
Like Bristol!” and “Dunlap Is Our 
Town, Too!”, carried out the same theme 
but were entirely different in appear- 
ance. They contained copy and photo- 
graphs of a community river scene, a 











Wo like 
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The First National Bank of Elkhart 








Public relations brochure 


school, a local industry, newly built 
homes, a mother and her baby, and a 
picture of the branch bank. 

The door-to-door distribution by jun- 
ior officers was decided on because of 
the desire to learn first hand what the 
community feeling was towards the 
bank. The reception was most cordial 
and many requests were received for 
additional folders to be sent to friends 
and relatives. The most important part 
of the program from the bank’s stand- 
point was the results. The junior officers 
were stimulated by a new type of bank 
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salesmanship, and an immediate upturn 
in the volume of new accounts and other 
types of business was experienced at 
both branches. 
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Flag Education Program 


The New York State Bankers Asso- 
ciation has launched a flag education 
program in New York State aimed at 
revitalizing the public’s knowledge 
and appreciation of the country’s flag. 
Under the association’s program, the 
commercial banks in New York are 
being asked to take the initiative in the 
project through wider use and more 
frequent display of the flag throughout 
their headquarters and branch premises. 


The banks are also being asked to 
sponsor a Flag Educational Program in 
the schools of their communities, ac- 
cording to Albert L. Muench, executive 
vice-president of the NYSBA. “The 
association’s program will involve a 
spreading of information on the his- 
tory of our flag, its usage and meaning 
to the end that a greater appreciation 
of our country will ensue,” Mr. 
Muench added. 

The association has made arrange- 
ments for member banks to promote 
the program by obtaining additional 
flags, an educational film and three 
different booklets: The History of Our 
Flag; The Flag—Emblem of Freedom; 
and What Our Flag Means. A kit ex- 


plaining the materials available for the’ 
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qualities are reflected in our 
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banking, count on us to be as 
useful as possible .. . as often 
as possible . . . in as many 
ways as possible. 
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KANSAS CITY'S OLDEST AND LARGEST BANK 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 











Patriotic school project 


program has already been sent to mem- 
ber banks. 

Further details on the program can 
be obtained from the NYSBA, 515 
Federal Reserve Bank Bldg., 33 Liberty 
Street, New York 5, New York. 
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A.B.A. Publishes Booklet 
on Contract Farming 


Contract farming is a result rather 
than the cause of major changes in the 
country’s farm economy, according to 
the latest booklet on the subject just 
published by the Agricultural Commis- 
sion of the American Bankers Associa- 
tion. Harry W. Schaller, president of 
The Citizens First National Bank, 
Storm Lake, Iowa, is chairman of the 
commission. 

The new booklet gives the results of 
the latest A.B.A. survey on contract 
farming. The purpose of the study was 
to provide banks with information as 
to the extent and possible growth of 
this type of farming in the United 
States and its possible effects on bank 
policies and procedures. 

According to the booklet, there has 
been a gradual increase in contract 
farming which is partly due to the 
higher capital and credit needs of 
farmers. Other factors contributing to 
the increase include the competition 
among farmers and extreme price and 
weather risks that are taken. 

Five per cent. Seven hundred bank- 
ers representing all of the major agri- 
cultural areas of the country took part 
in the A.B.A. survey, which shows that 
no more than five per cent of all farm- 
ing and ranching is under contract at 
one time. Although integrated farms 
are on the increase, the rise in this type 
of farming is not expected to be as 
rapid in other areas as it has been in 
the broiler, sugar beet and vegetable 
operations. 

The bookiet points out that there are 
certain factors that keep contract 
farming from spreading more rapidly. 
Among these are the difficulty in attain- 
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ing on-the-spot judgment or more 
detailed supervision. Economic factors, 
such as readily available credit for 
progressive farmers, also tend to re- 
strict the growth of contract farming. 

The booklet concludes that contract 
farming may not require basic changes 
in the banking system. However, it is 
pointed out that contract farm and 
ranch operations tend to be larger and 
require more capital. This in turn is 
reflected in loan requirements and the 
result is that credit demands tend to 
shift to banks serving the contracting 
firms. 

In order to meet this situation, the 
A.B.A. is urging banks serving rural 
areas to improve their capital strength 
and to enter into closer loan participa- 
tion relationships with correspondent 
banks. It is also recommended that 
these banks have one or more agricul- 
turally trained specialists. These steps, 
the booklet says, will help smaller 
banks handle larger lines of credit to 
farmers and farm-related businessmen. 


. 


Much the same recommendations are 
contained in a letter to all A.B.A. 
member banks from A.B.A. President 
Joseph C. Welman. He urges banks 
to meet the competition being offered 
by other farm credit agencies. 

In his letter, Mr. Welman points out 
that the banking industry can ade- 
quately meet the legitimate credit needs 
of farmers and, at the same time, main- 
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Live model enhances pleasure boat financing promotion 


tain the healthy financial position of 
this important segment of our national 
economy. He also asks banks to place 
increasing emphasis on gearing repay- 
ment programs to the repayment ca- 
pacity of farmers and stresses ade- 
quate reserves for bad debts. 
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Boat Finance Promotion 


The New Jersey Bank and Trust 
Company, Paterson, New Jersey, re- 
cently completed a _ successful yacht 
finance promotion at five of its 18 
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BOOK COVER CO. 


Serving banks for over 40 years 
830 Traction Ave. +» Los Angeles 54, California 


°U.S. Patent No. 2,488,823 
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offices. The bank serves a _ territory 
which is accessible to both salt water 
and many fresh water lakes. 

The yacht promotion was timed to 
coincide with the usual fall boat-buying 
season. Actual boats, ranging in size 
from 12-foot sail boats to 26-foot cabin 
cruisers, were displayed in the five 
selected offices. To add color to the 
project, the bank employed a model, 
pictured above, to visit each of the five 
offices daily. Additional boats were dis- 
played outside the bank and literature 
and information on financing were 
available in the banking offices. 

The slogan for the promotion was 
“Buy Your Boat... Pay While Afloat.” 


| The New Jersey Bank and Trust Com- 


pany is considered one of the pioneers 
in the boat-financing field. The depart- 
ment was established about four years 


| ago by John C. Biggins, vice-president. 
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Literature Aimed at 

Pleasing the Youngsters 
Young, aspiring artist visitors to 

The Bank of Virginia, Richmond, now 


| receive an attractive four-page leaf- 


let, shown below, which may be col- 


For aspiring young artists 











THIS IS 


'\GOLOR FUN © 
| or: 











| |THE BANK OF VIRGINIA 
. A : 
: iN 
EVNDT @ Sy 
~ ~ ‘ 











Burroughs Clearing House 














UNDEFEATED 


Impressively finished in gleaming stainless and 
satin polished steel, this cHuBB 3}” Anti-Blowpipe 
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and South America and all over the world. 
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principal countries. We will gladly give you 
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175-176 Tottenham Court Road, London, W.1. 
577 Oxford Street, Toronto 14, Ontario. 
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ored with crayons or water paints. The 
coloring leaflet is even more unusual 
in that the original drawings were done 
by Marianne Beck, a member of the 
bank’s advertising and public relations 
department. 

Entitled “This Is Color Fun at The 
Bank of Virginia,” the leaflet is de- 
signed to encourage savings. 
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A new thrift promotion aimed at the 
younger set is now available to banks 
and savings and loan associations from 
Pocket Books, Incorporated. The pub- 
lishing company has recently released 
a Little Golden Book entitled “Let’s 
Save Money.” 

The richly illustrated book is de- 
signed to cultivate the habit of thrift 
among children. The cover provides 
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Teaches value of money 


space for various denominations of 
coins to be inserted on a moveable 
wheel. When the coins are inserted, 
the amount of money also appears, pro- 
viding an incentive for teaching the 
child how to add. The story itself is 
primarily aimed at showing the child 
the value of various U.S. coins. 

Several banks and savings and loan 
associations are already using the book 
as a savings account promotion. It is 
available to interested organizations at 
discount prices. Banks and other thrift 
institutions can receive a complimentary 
copy of the book by writing to Pocket 
Books, Incorporated, 630 Fifth Avenue, 
New York 20, New York. 
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Bank Extends Hours 


In an effort to measure customer 
need for additional convenience, The 
First National City Bank of New York 
extended the banking hours at seven 
of its New York City branch offices 
last month. 

Four of the bank’s Manhattan 
branches are now opening for business 
at 8:30 a.m. each business day. They 
are located at Lexington Avenue and 
42nd Street; Park Avenue and 46th 
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Street; 96th Street and Broadway; 
and 52 Wall Street. 

The branch at Roosevelt Avenue 
and 81st Street, Queens, is open each 
Friday night from 5:30 to 7:30. The 
office at Jamaica Avenue and 218th 
Street, Queens Village, is open each 
Monday night from 6 to 8. In addi- 
tion, the Brooklyn branch at Clinton 
and Myrtle Avenues is open each Mon- 
day night from 5:30 to 7:30. 
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A.I.B. Debate Topie 


The subject for the 1959 national 
debate program of the American Insti- 
tute of Banking is: “Resolved, That 
federal price supports for agriculture 
should be discontinued.” The subject 
was announced by Robert W. Worces- 
ter, chairman of the A.I.B. National 
Debate Committee. Mr. Worcester is 
also on the staff of the Helena, Mon- 
tana, branch of the Federal Reserve 
Bank of Minneapolis. 

The national debate program will get 
under way in a few weeks, according 
to Mr. Worcester. Individual A.I.B. 
chapters throughout the country will 
begin holding qualifying debates as the 
first step in choosing the two teams 
that will compete in the finals. 
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Remodeling Completed 


Light weight aluminum, glass and 
porcelainized steel virtually created a 
new modern building out of a 44-year- 
old dark brick landmark in downtown 
Oakland, California. The modernization 
work was completed by the First Sav- 
ings and Loan Association after buying 
the 10-story building adjacent to its | 
original office building. 

First Savings now occupies the entire | 
ground floor of both buildings, doubling | 
the space of the association. The sav- | 
ings department was moved into the | 
newly-acquired building, leaving ad- | 
ditional room for the loan department | 
in the former office. A lower level pro- | 
vides space for employee’s facilities. | 





Office space expanded 
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MONEY ENGINEERING 


Applied banking science 
speeds transit service 


Union Bank’s Research & Engineering 
Department has provided many unique 
banking techniques to correspondents 
throughout the world. 


Through a study of men, methods 

and machines, Union Bank has devised 

a transit system that outraces clock and calendar 
to reduce substantially the time required 

to clear your transit items. 


Call, wire or write today. 


LOS ANGELES - EIGHTH & HILL STREETS +» MAdison 6-8441 
Teletype LA 501 * Bank Wire SLUN 


Member Federal Deposit Insurance Corporation and Federal Reserve System 











Adding Customers and Service through Sidewalk Windows 


By Edwyn M. Lewis, 


Assistant Treasurer, Union County Trust Company, Elizabeth, New Jersey 








Three years ago we were faced with 
the pressing restriction of lobby space 
in our Cranford office. Our facilities 
were far from adequate for peak loads 
on Mondays and Fridays. 

The Town of Cranford has a popu- 
lation of 22,000 and, like most sur- 
rounding municipalities, has had tre- 
mendous growth in the past 10 years. 
The branch office has been expanded 
once during this decade, but continued 
population growth soon made this ex- 
pansion inadequate. The one-story 
building that we occupy posed a struc- 
tural problem for further additions. 
Proposed plans to build up or down 
were also discarded for cost reasons, 
and still lobby congestion increased. We 
knew we had to do something, but we 
wanted to do it as inexpensively as 
possible. 

Our own solution to the crowded 
lobby came quite by chance. The idea 
for a sidewalk teller’s window pre- 
sented itself when an incoming de- 
positor playfully offered his passbook 
to two of our officers through one of 
the plate glass windows on the front 
of the bank. 

Window provokes interest. Once 
township approval for the installation 
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and efficiency,” says Mr. 
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Sidewalk windows cut down 


was granted, a teller’s unit was sub- 
stituted for the plate glass window. 
Newspapers were given the story and 
published articles on the unit duiing 
its construction. 

While construction of the window 
unit was a simple one, we found that 
the operating procedures presented in- 
ternal problems. Initially, we deter- 
mined to offer as wide a scope of bank- 
ing services at the window as possible. 
We also sought extended hours of 
service because we knew customers 
wanted the convenience. 

The service problem was tackled 
first. The window was situated at the 
end of the savings department teller 
area, so savings deposits and with- 
drawals could be easily handled. 
Smaller checking account customers 
would be _ likewise easily accom- 
modated. The feared tie-up of cus- 
tomers in line, waiting for large 
account holders to process their bank- 
ing transactions, caused us to develop 
a deposit receipt form that would make 
it possible for the sidewalk teller to 
accept large deposits subject to count. 
Payrolls, new money, and large coin 
requests, it was decided, could be 
handled at this window if the requests 
were made prior to pickup. This serv- 
ice has become a very popular part of 
our routine now. 

Christmas Club payments, install- 
ment loan and mortgage payments 
could all be processed quickly because 
these accounts were serviced by coupon 
books. 


Teller problem. Manpower to operate 


| the window after-hours at first posed 





our biggest operational problem. We 
found that the window could most ef- 
fectively be used between the hours 
of 4 p.m. and 6 p.m. daily on our ex- 
tended service basis. Several studies 


| resolved the employment question. We 


decided to use our present teller staff, 
alternating each teller. at the window 
fora week at.a time. A separate: time 
ecard is used for these extra hours and 





on customer traffic in lobby 


tellers are paid extra compensation 
for these extended hours. The arrange- 
ment has worked out very well and 
morale is high. 

Because a bookkeeper is not on hand 
for this after-hour service, check cash- 
ing is restricted to bank customers 
only, and a $100 limit on the size of 
an individual check is also in force for 
customers. The teller, then, is not re- 
quired to carry a large amount of cash, 
but can still handle many customers. 

For the protection of customers 
standing in line at this window, a wide 
metal awning has been installed on the 
front of the building. 

New business. Well-planned publicity 
helped assure the success of the win- 
dow from the opening day, and we al- 
most immediately noted a decrease in 
the number of customers in our lobby. 
While transactions slackened some- 
what at the outdoor facility with the 
advent of winter, a certain amount of 
customer traffic held steady through- 
out the winter months. When spring 
returned, activity began to increase 
both at the sidewalk teller and in the 
lobby. Upon investigation, we found 
that we were enjoying a surge of new 
business. Many of these accounts were 
coming from outlying communities, 
and from people in those areas who 
had driven through Cranford and be- 
come acquainted with the sidewalk 
window. 

Once more the lobby took on that 
congested look and the sidewalk teller 
line took on added length. With our 
initial experience behind us, we placed 
a second unit into operation in the 
place of a second plate glass window 
at the branch. 

Lobby traffic once more flows freely, 
and employees and customers alike 
seem much happier with our expanded 
service. Thus, we have not only 
speeded our service, but attracted a 
considerable -volume of new busitress, 
What of the future? No problem.- We - 
have six more plate glass windows. 


Burroughs Clearing House 

















—_—— 


Ss pw tf 


ly 


oe 


Vs t§ Pw | © = 


— eS eee 


SS Ww oa Ss O'S COC 


er" = Wr we 


we 





INTERNATIONAL REVOLVING DOORS 
in the Pan American Air House Exhibit at 

the Brussels World's Fair provide proof 
positive of their effectiveness! 


Among the hundreds of fascinating exhibits and buildings at the 
Brussels World Fair (April 17 to October 20, 1958), the “Pan Amer- 
ican World,” the first air-house to be seen in Europe, is proving to be 
one of the most popular. 


The “world” is a giant 52 foot diameter globe, “the largest earth on 
earth” made of nylon fabric, wjth no visible support. It is held up by a 
continuous supply of low pressure air from blowers. Inside the giant 
globe, in air-conditioned comfort, an audience of 160 at a time witness 
a spectacular display of the heavens, huge color pictures, and a historical 
film of transportation through the ages, from Magellan’s time to the Jet 
Clippers. 


Visitors to the big Ball pass through revolving doors serving as air- 
locks which maintain the pressure within, and permit thousands of 
people daily, to pass from normal outside pressure to the slightly high- 
er inside pressure without drafts, leakage or any noticeable change in air 
pressure. This continuous flow of Fair visitors in and out of the big Ball 
is handled by International Revolving Doors — the omly entrance which 
solves the problems peculiar to air-supported structures such as this. 





If your entrance is costing you money for any etAtio 
: a a 
reason .. . then you are already paying for revolv- ¥ , 
ing doors. Why not enjoy their advantages? Write amar onm gf swans coun 
for further proof of the economy and efficiency of é s 


revolving doors. rae 


Revolving Door Entrance Division 


INTERNATIONAL STEEL COMPANY 


1437 Edgar Street + Evansville 7, Indiana 


October, 1958 














Regardless of the type 

of entrance you now have, 
your maintenance 
superintendent should have 
a copy of International's 
“Modern Entrance 
Maintenance” manual. 

A copy will be sent 

free on request on your 
letterhead. 
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Ewe Day Sale Stimulates Farm Economy in Tri-State Area | 


By Carl E. Voigt, 


President, Northwest Security National Bank of Sioux Falls, South Dakota 








Banks and bankers in rural and 
agricultural areas have always been 
keenly interested in the welfare of the 
farmer. They know that the economic 
strength of the farmer is in direct pro- 
portion to the economic strength of 
the whole area. Our bank is no excep- 
tion to this rule. 

In an effort to carry out our policy 
of helping the farmer, we were one of 
four Sioux Falls organizations spon- 
soring a “Ewe Day” sale of yearling 
western breeding ewes last August. 
The Sioux Falls Chamber of Com- 
merce, the Sioux Falls Stockyards 
Company, where the sale was held, and 
John Morrell and Company, a _ well 
known meat packing firm, also co- 
operated in the venture. 

The purpose of the sale was to en- 
courage young farmers to start ewe 
flocks and also to increase existing 
flocks in order to supplement normal 
income. 

Bankloan Plan. The Northwest Se- 
curity National Bank’s part in the Ewe 
Day project consisted of supplying 
interested farmers with a “Bankloan 
Plan to Finance Sheep.’’ We also ex- 
tended an invitation to other banks in 
the area, urging them to cooperate in 
the promotion by financing prospective 
buyers. 

Under our Bankloan Plan, we ad- 
vanced loans to reliable stockmen of 
up to 100 per cent of the cost of 60 
sheep or less for as long as 24 months. 
The only requirements were that the 
farmer have adequate feed, fence, pas- 
ture and shelter, and be interested in 
learning how to raise sheep. 

We urged farmers to consult their 
county agent first for advice on 


Reliable stockmen could 





Stockyard scene shows sizable crowd at special sale of ewes 


whether sheep would be a worthwhile 
project on their farm. In fact, we 
developed a questionnaire which the 
county agent filled out for the farmer 
and which indicated if the acreage and 
pasture were suitable for sheep. Space 
was also provided on the form for an 
estimate of the amount of increased 
income which would be realized. In 
addition, the form asked for informa- 
tion on the source and availability of 
such necessities as water and shade 
for the flock. 

The maturity of the loans we 
granted depended on the time of year 
the ewes were purchased and the pay- 
ment program that was arranged. The 
interest we chavged was in proportion 
to the amount of the loan, with the 
highest rate applied to 100 per cent 
loans. Repayments are made from the 
proceeds of wool, the sale of lambs or 


ewes, and other sources. The flocks are 
inspected at least twice a year by a 
representative of our bank to make 
sure that they are progressing as well 
as they should be. 

Excellent response. The response to 
the sale and the finance plan was 
excellent. The sale began at 10 a.m., 
August 7 in the sheep barns at the 
Sioux Falls Stockyards. After only 
one hour’s trading, 1,944 ewes had 
been sold at cost. 

A total of 1,514 white-faced ewes 
were sold for $28.25 each and 430 
black-faced ewes brought $29.25 each. 
The ewes were offered for sale in lots 
of 30 to the farmers, and some in lots 
of five for 4-H Club members desiring 
sheep for their livestock projects. 

Altogether, 70 lots of ewes were 
purchased by farmers from counties in 
South Dakota, Minnesota and Iowa. 


obtain 100 per cent financing for as many as 60 sheep 
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One Wall Street 


home of your man 


at the TRVING 


Through the Irving Trust Company, 
the bank at the head of Wall Street, flows 
a steady stream of business information 
gathered from the world over. And your 
man at the Irving is ready to put any part 
of it to work for you or your customers. 


His sources of information are many 
and varied. The bank wire, broad tape 
ticker, quotations from the trading tables, 
credit files, or conversation over the DA 
luncheon table with an associate just back 
from abroad are a few of the local re- y, ' 


sources to which he has immediate access. 





The specific facts you want and need 
can be as near as your telephone. Look 
upon your man at the Irving as a member 
of your own staff and consult him freely. 





Through your man at the Irving: Fast 
Transit Service. World-wide Collections. 
Credit Information. Portfolio Analysis. 
Experienced Consultation. Safekeeping of 
Securities. 

















IRVING TRUST 
COMPANY 


One Wall Street, New York 15, N.Y. 


Capital Funds over $130,000,000 
Total Assets over $1,600,000,000 


Ricnarp H. West, Chairman of the Board 
Grorce A. Murpny, President 


Domestic Banking Division—Notan Harrican, 
Senior Vice President in Charge 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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The New Look Previewed in These Bank Exteriors 
Buildings feature modern design and the latest in construction materials 
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Elmira, N. Y. Bold Jines and a modern entrance are exte- Atlanta, Ga. Stately columns contrast with the 


rior features of the Southside office of the Marine Mid- strong horizontal lines of the new West End office 

land Trust Company of Southern New York. The bank of the Trust Company of Georgia. Building features 

faces a parking area. Two drive-in windows, and conven- include two drive-in windows, off-street parking 
ient walk-up window are customer attractions and seven lobby tellers windows 
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Tupelo, Miss: The latest in contemporary design Port Allen, La. This striking new home of the Bank of 
dramatizes the exterior of the Gloster Street office West Baton Rouge features pink brick and aluminum and 
of The Bank of Tupelo. Crab Orchard stone and glass paneling. A wide overhang protects the main en- 
metal panels blend in this building that is protected trance and drive-in window, while blending with design. 


by a continuous cantilevered canopy A mezzanine floor is a highlight of the interior 
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Milwaukee, Wis. Beautiful in its simplicity, the exterior 





sonst 


West Chicago, Ill. Dramatic use of glass and an ex- 


of the new Whitefish Bay State Bank features the use of tended overhang distinguish the new home of the 
concrete, steel and glass. The building includes a walk-up West Chicago State Bank. A completely glass- 
window and three drive-in windows. Landscaping adds enclosed vestibule offers a 24-hour deposit box. 


to attractiveness of this low, modern building Open banking floor adds to spacious effect 
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Boynton Beach, Fla. Recent expansion at the Boynton Beach State Bank has resulted in this beautiful building. 


Remodeling included complete refurbishing, of the bank interior plus the construction of the drive-in tellers wing 
and second floor. Contrasting building materials have been purposely used to highlight the structure 
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The Cunneen Company 
Kingston, Pa. Colonial treatment has been given this Charlotte, N. C. This attractive Plaza office of the 
new office of The First-Second National Bank and Trust American Commercial Bank features drive-in service 
Company of Wilkes-Barre. The L-shaped building and complete lobby facilities. Building is set back, 
provides greater privacy for the officer’s section providing space for plantings and lawn 














Boonville, Ind. Unique use of brick and limestone Racine, Wis. Indiana limestone and dark green marble 
pilasters provides a striking effect for the new home combine in this impressive new structure of the First 
of the Boonville National Bank. Mosaic tile over the National Bank and Trust Company. Drive-in quarters 
protected entrance adds to the beauty of this one- at rear accommodate six windows. There are two walk- 
story structure. Note effective neon sign up windows and a 40-car offstreet parking lot 


. The Cunneen Company a 
Patchogue, N. Y. Unusual initials of The Peoples Nation- Klamath Falls, Ore. The emphasis is on glass and 
al Bank attract the visitor’s eyes to the massive exterior aluminum on the front of the new Bank of Klamath 
of this bank. Large expanses of glass alternate with Falls. Tan brick has been used throughout the balance 
large sections of Minnesota granite and Mansota stone. of the exterior. The same tan brick-has been used in 
Interior features include a customers’ lounge area interior decorations with oak paneling 


Glendora, Calif. A large bank sign, Chelmsford, Mass. A convenient Portland, Ore. The new Security Bank 
wide overhang, and unusual window sidewalk teller has been pro- of Oregon recently opened in this new 
treatment are focal points of the vided in the new Chelmsford office.. Dark marble sets off the sim-. 
Glendora Commercial & Savings Bank. Bank & Trust Company. Plant- plieity of the bank name. and ‘the cor- 
Attractive stone work completes this <- ers and pleasant window treat- ner sign clock clearly identifies the 

bank’s striking exterior ment add sparkle to this office building. Off-street parking is provided 
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Troy, Ohio. Brick, glass, aluminum and porcelain pan- 
els combine in the attractive exterior of the First Troy 
National Bank and Trust Company. Here strong ver- 

















Dallas, Texas. Striking window treatment is a highlight of San Jose, Calif. Simplicity of line and color marks the 


the new two-story home of the Preston State Bank. The new Stevens Creek-Winchester office of the Crocker- 
building is virtually an island in a large parking lot. Anglo National Bank, San Francisco. Vertical lines 
Colorful plantings add to the beauty of this modern bank are emphasized by gold colored aluminum strips 
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Memphis, Tenn. Unusual use of contrasting building ma- 
terial textures is a feature of the Poplar Perkins branch of 
the National Bank of Commerce. Slender columns and floor 
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tical lines effectively balance horizontal planes to ceiling glass emphasize effect of building’s height 








32 


Hopewell Township, N. J. A large overhang dominates Cornwall, N. Y. Simplicity of design highlights the mod- 
the exterior of this branch of the First Trenton National ern exterior of this branch of the County National Bank 
Bank. Light colored brick emphasizes clock pylon and of Middletown. The grounds have been carefully land- 
generous use of glass adds to modern design of bank scaped and there is a parking lot at the rear 


Jackson, Mich. (left) The Midtown 
branch of The National Bank of 
Jackson features curtain wall con- 
struction using anodized aluminum 
and red granite trim. The large 
modern sign identifies this trim- 
looking, three story building. The 
interior treatment includes vinyl 
wall coverings and vinyl floors 


Biloxi, Miss. (right) A modern 
facade of rose colored brick re- 
placed classical ornamentation on 
the exterior of the First National 
Bank after remodeling. Aluminum 
louvers conceal front windows 
above the ground level and a mod- 
ern canopy was installed for cus- 
tomer convenience. Display win- 
dows were window-boxed 
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in the Great Lakes area, foreign trade is our business, too 


Serving as banker, financial advisor and trust agent for all kinds of businesses in the Great Lakes area 


NATIONAL BANK 


OF DETROIT 


Member Federal Deposit Insurance Corporation 
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_, While you were 


dressing 


this morning... 


...our night staff processed 10,000 cash items 


Barring mishap, it probably takes yesterday .. . from correspondent banks on 
you about twenty minutes to make it from both coasts... were available funds this 
bedroom slippers to business shoes in the morning! 
morning. During that time, our night staff Wouldn’t you and your customers 
laces into some 10,000 cash items... proc- find such speed an advantage? We’ll be 
essing them at the rate of 500 a minute. happy to send you full details, or have one 

In fact, checks air-mailed to us of our people call on you in person. 


CONTINENTAL ILLINOIS NATIONAL BANK 
and Trust Company of Chicago 


Member F. D. 1. C. Lock Box H, Chicago 90 
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President “Joe” Welman opens first general session of a momentous big convention 


CONTROVERSY AT CHICAGO 
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Attempt to oust mutual savings banks from the association 
highlights this year’s meeting. draws a near-record crowd 


NFLATION fears and dark 

clouds on the international hori- 

zon loomed large at the 84th an- 
nual convention of the American 
Bankers Association, but even they 
were overshadowed by the internal 
question of whether the mutual sav- 
ings banks would be expelled from 
membership and the A.B.A. would 
become exclusively a commercial 
bank organization. 

At the second general session 
President Joseph C. Welman an- 
nounced the verdict of some 3,000 
qualified delegates by secret ballot- 
ing: 1,520 against the proposed con- 
stitutional amendment, 1,445 in fa- 
vor. A total of 1,977 “for” votes 
would have been necessary to achieve 
the required two-thirds margin. 





SEE COVER: New Vice-President 
Remington is at the left, new Presi- 
dent Miller in the center, and retir- 

ing President Welman at the right. 
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By 
THE EDITORS 


The move to oust the mutuals un- 
doubtedly stimulated convention at- 
tendance. It was the largest since 
1922, and the second biggest on 
record, with 10,667 bankers and 
their wives registered. 

Among the resolutions passed, the 
A.B.A. went on record as support- 
ing efforts to avoid unsound use of 
credit and to return the Federal debt 
to a balanced basis. It also pledged 
full cooperation with the Treasury 
in orderly financing of the national 
debt, and vigorous support of the 
Savings Bond Program. On _ the 
touchy subject of tax equality, the 
association adopted a_ resolution 
calling for intensified efforts to elim- 
inate inequities in taxation of fi- 
nancial institutions. 

Leading the list of new A.B.A. 
officers, of course, was the incom- 


ing president, Lee P. Miller, presi- 
dent, Citizens Fidelity Bank and 
Trust Company, Louisville, Ken- 
tucky. Named vice-president with- 
out opposition was John W. Reming- 
ton, president, Lincoln Rochester 
Trust Company, Rochester, New 
York. Re-elected treasurer was El- 
wood F. Kirkman, president, The 
Boardwalk National Bank of At- 
lantic City, New Jersey. 

The following were elected divi- 
sion presidents: National Bank 
Division, Hulbert T. Bisselle, presi- 
dent, The Riggs National Bank, 
Washington, D.C.; State Bank Divi- 
sion, Louis E. Hurley, president, The 
Exchange Bank and Trust Company, 
El Dorado, Arkansas; Savings and 
Mortgage Division, Louis B. Lund- 
borg, vice-president, Bank of Amer- 
ica, San Francisco, California; Trust 
Division, Carlysle A. Bethel, vice- 
chairman of the board and senior 
trust officer, Wachovia Bank and 
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Trust Company, Winston - Salem, 
North Carolina. New president of 
the State Association Section is Jeff 
Burnett, secretary, Arkansas Bank- 
ers Association, Little Rock, Arkan- 
sas. 

The bankers of Dade County, 
Florida, will be hosts to the 1959 
convention on October 25-28. The 
1960 meeting will be held in New 
York City, September 18-21. 

Following are some of the note- 
worthy comments in this year’s con- 
vention addresses: 


The President’s Address 
JOSEPH C. WELMAN 


President, American Bankers Association 
and President, Bank of Kennett, 
Kennett, Missouri 

The task ahead is not an easy one. 
The specter of inflation looms behind 
the problem of accommodating our 
needs for national security and sci- 
entific development, our require- 
ments for essential civil governmen- 
tal services, our desires for new 
benefits and conveniences, and our 
clamors for downright subsidies. All 
of these must be balanced against 
the ability of our economy to meet 
them with increasing efficiency and 
our willingness to pay for them. 

We must never allow the man-on- 
the-street to develop the impression 
that such a _ balance cannot be 
achieved, or that it is unnecessary. 
To me, this represents the foremost 
problem facing the nation today. I 
say that because the effectiveness of 
our defense effort—indeed our very 
survival—will depend in the long 
run upon the basic ability of our 
economic system to retain its su- 
periority over the Soviet system. 

The problem that faces us, then, 
is to keep our productive system op- 
erating efficiently so that we can 
bear the cost of national security, 
while at the same time providing a 
growing number of job opportunities 
for an expanding labor force and a 
greater volume of goods for a higher 
standard of living. It would be a 
grave mistake if our people were 
misled into believing that inflation 
can keep the economy under forced 
draft and that they can pay for de- 
fense costs by extended deficit financ- 
ing which may generate inflation. 
On the contrary, our people should 
know and accept the fact that, in the 
long run, inflation impedes efficiency, 
diverts resources from productive 
uses into speculation, creates dis- 
parities in standards of living, 
threatens individual and national 
security and—in general—saps the 
vitality of an economy. 

Thus, may I emphasize again the 
point I made before. We, as bankers, 
have a grave responsibility for help- 
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DON B. MITCHELL 


Speakers representing government, industry and agriculture 


ing to develop a better understanding 
of the impact of this age upon the 
position of the United States Treas- 
ury. Financial leadership is expected 
of us, and we must be willing to 
accept it. 

This means that we must give 
continued intelligent and enlight- 
ened support to sound monetary pol- 
icies. We must accept restraint when 
it is appropriate in the name of 
stability of credit and the value of 
the dollar, and we must exercise the 
kind of policies which can promote 
strength of the credit structure. We 
must avoid like the plague the spec- 
ulative fever that begets and feeds 
upon inflation. 


Treasury Financing 
ROBERT B. ANDERSON 


Secretary of the Treasury, 
Washington, D.C. 

You are all familiar with the prin- 
ciple that the Treasury should seek 
to sell long-term bonds during peri- 
ods of prosperity when the tighten- 


ing effects which their sale may have 
on the money market would be in 
harmony with a policy of monetary 
restraint. Similarly, it is said that 
during periods of recession the 
Treasury should contribute to liquid- 
ity and td the availability of capital 
by doing most of its financing in the 
short-term area which will be largely 
absorbed by the commercial banks. 

These principles, as you know, 
have presented difficulties in prac- 
tice. The Treasury has found that 
there are few, if any, made-to-order 
occasions for substantially lengthen- 
ing the debt. The opportunities 
which do arise are infrequent; they 
are imperfect; and they are not nec- 
essarily linked to any particular 
phase of the business cycle. 

There were some who criticized 
the Treasury for its debt extension 
efforts during the past year on 
grounds that we should sell only 
short-term issues during a recession. 
On the other hand, if we had done 
all of our financing in the one-year 
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area our debt would be indefensibly 
short as we take on the serious prob- 
lems of a period of sizeable debt ex- 
pansion. 

The issues are made clearer by a 
quick glance at the changing govern- 
ment ownership pattern during re- 
cent years. 

The market for Treasury securi- 
ties, apart from Savings Bonds, is 
to a large extent an institutional 
market. The flow of personal sav- 
ings today also goes predominantly 
through institutions—insurance com- 
panies, savings banks, savings and 
loan associations, and pension funds. 
When the great institutional holders 
of the nation’s savings do not buy 
Treasury securities, the Treasury 
must turn to the commercial banks. 
This means increased bank credit, a 
larger money supply, and new infla- 
tionary pressures. To the extent that 
inflation results, the customers of 
these savings institutions are among 
the chief victims. 

There are a number of possibili- 
ties for improving holdings in the 
nonbank area. We are now carrying 
on an extensive program of study 
and consultation on all phases of 
debt management. A number of 
groups, in and out of government, 
have been asked to join with us in 
studying the overall debt manage- 
ment problem and to come up with 
specific suggestions as to improved 
techniques and procedures. 


Opportunities in Industry 
DON G. MITCHELL 


Chairman of the Board and President, 
Sylvania Electric Products, Inc., 
New York City 


This economy of ours is about to 
take off in high gear again, and you 
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It was “standing room only” as delegates thronged to hear debate on savings bank issue 


will have the choice of individually 
aiding and encouraging that growth 
or being left at the starting line by 
the banks that are a little faster on 
their feet. To the aggressive, imag- 
inative, and progressive bank will 
come more opportunities in the next 
five or ten years than you have had 
in the past twenty-five or thirty. If 
you think the past ten years have 
been a period of amazing economic 
growth and development, just tighten 
your seat-belts for what’s ahead in 
the next decade. 

Whereas I certainly don’t advo- 
cate pouring money down a rat-hole, 
I want to say that the way to make 
money is to spend money. Bankers 
throughout the country are assuring 
the growth and prosperity of their 
communities by rolling up their 
sleeves and taking an aggressive and 
imaginative approach to the many 
business opportunities available to 
them. As I travel around the country, 
I notice that the leading bankers 
have developed a more realistic will- 
ingness to take reasonable risks, be- 
cause they have found that taking 
reasonable risks is the way you get 
ahead in any business—banking in- 
cluded. I am sure you will admit that 
this progressive point of view hasn’t 
yet penetrated to some communities, 
and in some areas industry found 
that it had to do the financial job 
itself, not because it is our logical 
role but because we had to, in order 
to keep our distributors in business. 

However, these local businesses 
need even more than financial help. 
I don’t know of a better way to pro- 
vide real collateral for a loan than 
to do everything you can to make 
the borrower’s business successful. 
More and more banks have business 


development departments, or you 
might even call them business ad- 
visory and encouragement depart- 
ments, and one of their prime objec- 
tives is to help their clients insure 
not only a good financial control over 
the funds already invested in the 
business but to plan their future 
needs. 

Someone might feel this was ex- 
tending a banking service too far, 
but to me it is simply customer 
service ... and when you stop think- 
ing about customer service, your cus- 
tomers will stop thinking about you. 


Critical American Problems 


HERBERT V. PROCHNOW 
Vice-President, The First National Bank 
of Chicago, Chicago, Illinois 

Changes of great magnitude are 
taking place in the American econ- 
omy, and they present us with crit- 
ical problems. These changes are 
certain to have an increasingly pro- 
found effect upon the life of every 
citizen, every business, and every 
institution. 

We shall examine two of these 
major changes and the problems 
they have brought our people. 

Two great questions confront us: 

First, in the years immediately 
ahead will we limit the role of gov- 
ernment to those functions which 
private individuals cannot perform 
as well, or will we as a people grad- 
ually become less self-reliant, less 
willing to assume responsibilities 
and seek increasingly the delusive 
shelter and deceptive security of 
government? 

The second question confronts all 
of mankind, and the answer to it 
may well determine the survival of 
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ERVIN L. PETERSON 


Agricultural breakfast speaker 


the Free World. Will the masses over 
the world foresake their freedom, 
destroy the ideals which make the 
good society, and give up even their 
religious faith in their fierce deter- 
mination to achieve social and eco- 
nomic progress rapidly—or will it 
be possible within the framework of 
freedom to achieve social and eco- 
nomic progress for the_ restless 
masses, to enrich and exalt man in 
contrast to the state, and to hold 
securely to those priceless values in 
a free society that lie far beyond 
goods and guns? 

We expect government to provide 
security for tens of millions of us in 
old age. We expect government to 
determine the number of hours we 
work, our minimum wages, and our 
unemployment compensation. We 
expect government to provide a vast 
expansion of our highway system. 
We seek larger contributions from 
government to improve our particu- 
lar harbor or river. 

Will the role of government con- 
tinue to expand as it has since the 
founding of this Republic? A few 
questions may indicate the probable 
trend. Will scientific progress in- 


crease, with far reaching effects on 
industry, sources of raw materials, 
and hours of employment, so that 
those affected will seek government 
assistance? Will unsual new products 
and services adversely affect some 
industries as they have in the past, 
and will these groups seek govern- 
ment help? 

One could continue these ques- 
tions, but the probable role of gov- 
ernment in the years ahead seems 
clear. 

Now we shall examine the new 
role of the United States in world 
affairs. 

We have achieved a position of 
world leadership only to find our- 
selves in bitter conflict with another 
power which is determined to de- 
stroy the present social and eco- 
nomic order and replace it with 
communism. The destiny of our free 
society and the ideals we cherish are 
at stake in this great conflict. 

The hundreds of millions of peo- 
ple in the underdeveloped nations 
are seeking economic progress with 
a desperate determination, and they 
are weighing two systems: our sys- 
tem and the communist system. 
Which one will give them economic 
and social progress more rapidly? 
Their choice may determine whether 
the Western World with freedom and 
private enterprise will survive. The 
communist system will attempt by 
every means possible to exploit the 
weaknesses of the underdeveloped 
nations and force them into com- 
munism before they are econom- 
ically strong or politically mature. 


Money in Peace and War 
J. L. ROBERTSON 


Member of the Board of Governors, 
Federal Reserve System, Washington, D.C. 

An important condition to our sur- 
vival as a free nation is the main- 
tenance of a sound, but flexible, mon- 
etary system. It can exert a tre- 
mendous counterbalancing influence 
against the forces which would oth- 
erwise cause inflationary and defla- 
tionary movements. With the re- 


New presidents who will head the various A.B.A. divisions 


L. B. LUNDBORG 


C. A. BETHEL 


J. BURNETT 


L. E. HURLEY 


sources at our command, we would 
have to be incredibly stupid to allow 
the value of our money to melt away, 
and I am personally convinced that 
we are considerably smarter than 
that. 

I have spoken so far of the role 
of money in peacetime and have ex- 
pressed my sincere optimism that 
we can and will maintain our free 
enterprise system and a sound cur- 
rency. I would be less than frank 
with you, however, if I did not re- 
veal my much greater concern about 
our ability to preserve our way of 
life, and the money and credit struc- 
ture on which it is based, in the 
event of another war. 

Some say that there is nothing 
that we can do now, that the range 
of possibilities is so wide and the 
ensuing chaos would be so over- 
whelming that no advance thinking 
or preparation would be of any avail. 
Certainly the prospect of nuclear war 
is frightening and the devastation 
it might bring would be horrible, 
but I am convinced that public and 
private preparedness can make a 
difference—in fact, the difference 
between national survival and an- 
nihilation. 

Some time ago, certain defense 
mobilization responsibilities were 
assigned to the Federal Reserve 
Board, among which was “to develop 
plans, in cooperation with the De- 
partment of the Treasury, including 
the Comptroller of the Currency, and 
the Federal Deposit Insurance Cor- 
poration, to encourage prepared- 
ness measures by the commercial 
banking system designed to assure 
continuity of operations of the bank- 
ing system in the event of enemy 
attack.” As a result, two commit- 
tees were established—composed of 
active members of your Association. 
As I hope you are aware, recently 
these committees sent to all banks 
five pamphlets describing certain 
highly desirable pre-attack prepara- 
tions. They are now working on a 
second series of pamphlets concerned 
with measures which would be called 
for following an attack. 


during the coming year 


H. T. BISSELLE 
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Voting on the defeated attempt to exclude the mutuals 


So noteworthy progress has been 
made, but much remains to be done. 
The most urgent thing at the mo- 
ment is that responsible bank of- 
ficers ponder the situation of their 
own bank in the event of a nuclear 
attack and then consider what meas- 
ures the bank can reasonably take 
to safeguard its existence and assure 
the discharge of its responsibilities 
to its customers, to its business com- 
munity, and to the nation. 


Ahead in Real Estate 


JAMES C. DOWNS, JR. 
Chairman of the Board, Real Estate 
Research Corporation, Chicago, Illinois 

Our forecast is that as a result 
of the elections this fall, there will 
be a new stimulus in the Congress in 
the first portion of next year to pro- 
duce a better climate in terms of 
local employment, which will carry 
with it stimuli in the form of new 
construction, and which will carry 
with it stimuli in the form of easier 
money rates. 

What is happening in the urban 
real estate markets today is that 
spot transactions are taking place 
somewhere between 8 and 15 per 
cent below what your appraiser 
would say these houses are worth. 
This is not a bad situation, because 
the spot sellers are not too large a 
proportion of the market. The spot 
seller has a counterpart, an optional 
seller. 

This present lowering of spot sell- 
ing and buying is going on under- 
neath the markets, and resulting 
optional buyers and sellers are not 
getting any action on their trans- 
actions. You can know in your com- 
munity, and I don’t care where you 
live, of people who have had their 
house on the market for six months, 


October, 1958 


and they withdraw it. They stopped 
advertising. The question that we 
have in the future of the real estate 
markets now, is whether we are go- 
ing to reverse the urban labor force 
trends so that we can reverse this 
spot transaction level and bring -it 
back up to the concept of value 
where your appraiser thinks he is. 
The next four or five months will 
tell the answer to this. 

In my opinion, the spot trading at 
below the present market will last 
for the balance of this year, maybe 
into the first quarter of next year, 
but in the second quarter of next 
year spot transactions will come back 
up to the classical level because we 
will again see a revival of the ur- 
banization of our population which 
has not been going on for the past 
six to eight months. 

I have tried to give you what I 
think is the outlook for real estate. 
There isn’t any real estate depres- 
sion in the offing. The markets may 
weaken somewhat in the next two 
or three months until we get back 
into the swing of full employment. 
But as we look over the year ahead, 
you need not worry about your real 
estate investments. 


Agricultural Dynamics 
DR. HERRELL DeGRAFF 


Babcock Professor of Food Economics, 
Graduate School of Nutrition, 
Cornell University, Ithaca, New York 


A successful family-commercial 
farm today has capital investment 
per man of anything from $20,000 
on the low side to well over $100,000. 
In other words, agriculture is now, 
and is increasingly becoming, one of 
the most highly capitalized business- 
es in the country. Its needs for bank- 
ing services are increasingly great. 


Though the number of farmers to be 
served will decrease, the ones who 
will be on your books will be bigger 
individual customers. 

Agricultural loans are a special- 
ized type of banking service. The 
farmer needs three kinds of capital: 
first, real-estate-secured mortgage 
credit, which on a volume basis is 
probably least attractive to commer- 
cial banks; second, short term oper- 
ating funds, though such notes often 
will run 90 to 180 days; and third, 
intermediate credit for major items 
of equipment, or livestock. Dairy 
cows, foundation breeding stock, ir- 
rigation systems, major items of 
machinery and the like may require 
loans, secured perhaps by chattels, 
running from one to as much as five 
years. This kind of business some 
commercial banks actually have 
avoided—perhaps, in part, because 
some bank examiners have not un- 
derstood this kind of loan. 

Nevertheless, the opportunities 
for farm business of all three types 
can be substantial in any significant 
farming community. It is ofttimes 
best handled when the bank has a 
special farm representative. To be 
sure, such a man adds a cost to the 
bank, but it may be a profitable cost 
outlay. A progressive, forward-mov- 
ing, family-commercial farm requir- 
ing a line of bank credit of $10,000 
or more—very often considerably 
more—is by no means unusual. Fifty 
farms averaging $10,000 of loans 
would bring a half million dollars of 
such business into the bank. This 
volume, or even somewhat less, would 
usually make a farm man a good in- 
vestment. In part this would be be- 
cause the farm loans would not be 
the only business such an effort 
would generate. All the banking 
services would benefit from the in- 
creased flow of such loans into the 
bank. 

I have had bankers say to me that 
the same money invested in con- 
sumer credit, or perhaps even in 
bonds, would earn them as much or 
more. This, indeed, may be true. 
But at the same time, a bank can 
make a very great contribution to 
the agricultural development of its 
trade area and thus to the total de- 
velopment of the community—and 
this I have always believed to be a 
bank’s function. 


The F.D.1.C. Looks Ahead 


JESSE P. WOLCOTT 
Chairman, Federal Deposit Insurance 
Corporation, Washington, D.C. 

What can we forsee for the fu- 
ture? Looking ahead to the next 
quarter of a century we can be con- 
fident that, so long as we are able to 
See REPORTING THE A.B.A. CONVENTION—Paged6 
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With the end of credit restrictions in 
Britain have come quick moves 
to broaden bank activities 





Britam’s New Steps Toward 
MASS-BANKIVG SERVICES 


HE ending of the credit squeeze 
in Britain has been followed by 
three developments which would 
not have been thought possible only 
a few weeks ago. It was well known 
that the banks have been fed up with 
Government interference with their 
lending policies and that other forms 
of financial institutions have been 


taking normal banking business 
away from them. 
Until now the Treasury has 


By 
FRANK PLACHY 


London Correspondent 


seemed to be making war on the 
numerous finance companies who pro- 
vided funds for the installment sell- 
ing system, known in Britain as 
hire- purchase, by limiting the 
amounts the banks were permitted 
to lend to such companies. The lat- 


ter advertised for funds from the 
public, offering high rates of interest, 
and had no difficulty in getting all the 
money they wanted. 

All this is now changed. With 
startling rapidity, showing that the 
move had long been planned, all the 
big banks and several merchant bank- 
ing houses have acquired interests 
in the big hire-purchase finance 
houses, in some cases by an issue of 
bank shares and in others by out- 


STEP NO. 1... Banks have acquired control of finance firms to the extent indicated below 





banks. 


British Bank Investments in Hire-Purchase Finance Firms 


Since the Commercial Bank of Scotland acquired the Scottish Midland Guarantee Trust in 1954, 
the first participation in hire-purchase finance by a United Kingdom bank, further similar moves 
have been expected. Since the end of the “credit squeeze” a number of associations have been an- 
nounced, involving the major hire-purchase finance companies and the majority of the clearing 
In most cases the bank has become the leading shareholder in the hire-purchase firm. 


BANK 





Westminster Bank 
Martins Bank 


Provincial Bank 


Olds Discount Co. j 
Samuel Montagu 


Midland Bank 


of Scotland Bank \ 50% each 





BANK FINANCE COMPANY 
Barclays Bank United Dominions Trust 
(British Linen Bank) 25% participation 


and Finance 


National North Central Wagon 
Complete ownership 


Clydesdale and North f Forward Trust 


FINANCE COMPANY 





Williams Deacon’s 
Glyn, Mills & Co. 


Mercantile Credit 
20% participation each 


Lombard Banking 


Lloyds Bank 


Industrial Banking 
Corporation 
50% owned by Olds Discount Co. 
Guiness, Mahon & Co. \ 50% shared between Guiness, 
Mahon and Samuel Montagu 


Scottish Midland 
Guarantee Trust 


(Owned by Commercial 
Bank of Scotland) 


Royal Bank of Scotland, 


f British Wagon Company 
\ 40% shared between all three 


Awley Finance 
Complete ownership 


— 


Bowmaker 
25% participation 


Olds Discount Co. 
Complete ownership 
(To complete the somewhat 
complicated relations between 
the Scottish Banks, Lloyds, 
Olds Discount Co. and the 
Scottish Midland Guarantee 
Trust, it was announced on 
August 16 that the National 
Bank of Scotland, owned by 
Lloyds Bank, had merged with 
the Commercial Bank of Scot- 
land to become the National 
Commercial Bank of Scotland) 
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STEP NO. 2... Direct personal loans are now being offered 


right purchase. Total bank credit in 
Britain is estimated at £2,000,000,- 
000, and hire-purchase credit is 
thought to be about £500,000,000. 
These new moves mean that most of 
the hire credit finance comes under 
the control of the banks, and hence 
is much more easy to control by 
Government policy than it was 
before. 

The move was initiated by Bar- 
clays, which issued £4,000,000 of its 
own shares in return for an interest 
in United Dominions Trust. The 
latter operates as a bank, with check- 
ing accounts and clearing privileges. 
It has long specialized in helping 
manufacturers purchase new ma- 
chinery. When Lord Norman was 
head of the Bank of England he 
praised its methods and operations 
highly and at one time the Bank 
was the largest U.D.T. shareholder. 

Barclays move was quickly fol- 
lowed by practically all the larger 
banks, with the result that install- 
ment selling now has huge financial 
resources, which should greatly in- 
crease the production and sale of 
motor cars, houses, refrigerators, 
furniture and all the gadgets com- 
mon to modern life. As was perhaps 
inevitable, this easing of credit re- 
sulted in a flood of letters to the 
London Times, the Englishman’s tra- 
ditional means of letting off steam, 
to the effect that the movement was 
inflationary and came just at the 
moment when disinflationary meas- 
ures were becoming effective. Opin- 
ion seems to be that this will not be 
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the case because of the tight control 
the banks now have over nearly the 
whole field of installment credit. 
To this development the Midland 
Bank, with its 2,000-odd branches, 


first added what in America has been 
commonplace since about 1928 but 
what is regarded as revolutionary in 
Britain in 1958. This is a personal 
loan service of extreme simplicity, 
making loans to individuals of from 
£50 to £500 ($140-$1,400) and in 
some cases larger, repayable by 
monthly payments over two years, 
with interest at 5 per cent. The bank 
requires no security for these loans, 
which are expected to be of most 
benefit to middle-class and profes- 
sional people who have been the 
worst hit by the credit squeeze. The 
service is based upon the personal 
integrity of the bank’s customers, as 
judged by its managers, and not 
upon any material security they may 
be able to provide. Borrowers must 
be customers of the bank, but may 
become so with a very small initial 
deposit. The rate of 5 per cent works 
out to 9% per cent annually, and is 
below the cost of most installment 
credit. 

Most of the other banks have fol- 
lowed the example of the Midland in 
offering such personal loan services, 
the exceptions being Lloyds Bank 
and the National Provincial Bank. 
Both have issued statements saying 
that their branch managers have full 
authority in the making of loans. 

With the extremely high cost of 

See MASS-BANKING SERVICES—Page 94 


STEP NO. 3 ... Pay-by-check plan is introduced in Britain 
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Improvements were made in business promotion, 
eustomer relations, staff training 





low (0) 


By 
ROBERT W. GEWECKE 


Vice-President and Cashier, 
Mount Prospect State Bank, 
Mount Prospect, Illinois 


OMPETITION has worked won- 
ders for our bank. It has helped 
staff training, strengthened our 

advertising, boosted our public rela- 
tions efforts, and given management 
a new perspective. 

Up to a year ago, we had been the 
community’s sole financial institu- 
tion; a distinction we held for 46 
years. As “The Neighborhood Bank,” 
our deposits grew as Mount Prospect 
developed and the population in- 
creased. Over the past decade our 
population has swelled from 3,500 
to 16,000, reflecting the trend to- 
ward suburban living. Many of these 
people commute 25-30 miles to 
Chicago, where they are employed. 
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From 
Executive Vice-President Carl Hammerl, President William J. Busse 


Gewecke, 


Assistant Cashier 


Kathaleen Walters, 


Management has developed a complete and progressive program 


We were in an enviable position. 
Our savings accounts mushroomed as 
the suburbanites turned to us for 
their banking needs. This natural 
flow of business to our front doors 
was disrupted when our new neigh- 
bor, offering higher interest rates 


on savings, moved into our territory. 

Legal restrictions prevented our 
matching his rate, so we quickly de- 
veloped an active public relations 
program to stimulate the inflow of 
savings into the bank. A 10 per cent 
gain in savings was one of the re- 


A stronger advertising budget has been established, professional help has been engaged tofP™eP 
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Increased efforts have stimulated the inflow of savings 


sults. We have $5,500,000 in time de- 
posits compared to $5,000,000 a year 
ago. Our loans outstanding have also 
increased, rising from $3,500,000 to 
$4,100,000. Total assets are now in 
excess of $14 million. 

We intend to do even better in. the 
coming year, as we capitalize on our 
continuing staff training program 
and a stronger advertising budget. 
Several other interesting innova- 
tions have been made in our pro- 
gram. 

Our first step was to modernize 
the thinking of our staff, from the 
maintenance crew right on up 


through the officers. We introduced 
monthly staff meetings that would 
enable all employees to air and dis- 
cuss their problems. At these ses- 
sions which are held during work- 
ing hours, we include a series of 
officer-led discussions on various 
phases of banking. 

The training sessions are supple- 
mented by films on banking and al- 
lied services. Proper use of the tele- 
phone, our advertising program, 
checks, and uncollected funds are 
among the subjects we have covered. 

One of our latest meetings was at- 
tended by the Chief of Police, who 


gave a talk on “What to do in case of 
a holdup.” Embezzlement, forgery, 
and other defections were commented 
upon, making it a very worthwhile 
session. 

At a salesmanship meeting, which 
featured the running of a film on the 
selling of bank services, we had the 
employees assist in the cataloging 
of the many services provided by the 
bank. We listed every possible serv- 
ice, including such items as free 
notarization of papers and the paying 
of telephone bills at any window. The 
complete list was placed on a large 
blackboard in our work area, as a re- 
minder to the staff. 

The discussions have given the em- 
ployees a well-rounded background 
of banking functions. Many of the 
staff are continuing the educational 
process through the American Insti- 
tute of Banking. Our officers are in- 
terested in learning more about bank- 
ing, too. William J. Busse, our presi- 
dent and chairman of the board, has 
just received a certificate from the 
Graduate School of Banking at the 
University of Wisconsin. Miss Katha- 
leen Walters, assistant cashier and 
director of public relations, has just 
completed her course at the school of 
Financial Public Relations. Her 
thesis served as a guide for this 
article. Charles J. Nitz, auditor, has 
graduated from the junior executive 
school of the Illinois Bankers Associ- 
ation, while I have attended the Na- 
tional Association of Bank Auditors 
and Comptrollers School, and recent- 
ly went to the Consumer Banking 
School at the University of Virginia 
at Charlottesville. 

The only officer at our bank who 
hasn’t attended a major banking 
school is Carl Hammerl, executive 
See COMPETITION VITALIZES BANK — Page 98 
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Views and ideas of the affable but energetic 
president who will be organized banking’s 
top spokesman during the year ahead 





A.B.AS CEE MILLER: 





ROM Louisville, Kentucky, the 

“Gateway to the South,” comes 

an affable and energetic bank 
president to lead the affairs of the 
American Bankers Association in 
the coming year. By way of introduc- 
tion, if he needs any, the man is 66- 
year-old Lee P. Miller, chief execu- 
tive officer of Kentucky’s largest 
bank, avid supporter of civic organi- 
zations, and long-time worker for 
state and national banking associ- 
ations. 

To Mr. Miller, president of the 
Citizens Fidelity Bank & Trust Com- 
pany, Louisville, banking is an excit- 
ing and rewarding experience, and 
his enthusiasm promises to color 
whatever action is considered by the 
A.B.A. membership during the next 
12 months. As his own bank marks 
its 100th anniversary this year, he 


ew Leader from Louisvill 


By 
NORMAN E. DOUGLAS 


Associate Editor, 
Burroughs Clearing House 


is quick to suggest that banks have 
never been in a better position to 
provide true leadership than they are 
today. 

His repeated references to this 
soundness of banking in the face of 
economic challenges can be expected 
to become one of the strongest spear- 
heads of his administration. To Mr. 
Miller, the immediate responsibilities 
in the industry’s efforts to foster 
stable growth of the country are 
clearly definable. He is firm in his 
conviction that banking leaders will 
meet these responsibilities without 
further regulation from government. 





Federal legislation to ease the ground 
rules and enable the nation’s banks 
to lead the country to full recovery, 
however, will be strenuously sought 
by the A.B.A. during the next year, 
according to the Louisville banker. 

Mr. Miller states that the associ- 
ation’s major goals will be based on 
a two-pronged attack. Of imminent 
importance will be the association’s 
insistence on workable inflation 
guards. The second objective will be 
passage of the highly-regarded 
Financial Institutions Act. “Industry 
leaders are keenly aware of the 
dangers threatened by a future in- 
flationary spiral,’ Mr. Miller states. 
“But we must be armed with modern 
banking laws, to cope with an econ- 
omy that is so extremely sensitive 
to even the — normal of business 
cycles,” he erfiphasizes. 


Mr. Miller has wide interests outside of finance. Here are glimpses of him in non-bank roles 


Dr. Philip G. Davidson, president, University of Louisville, and Mr. 
Miller, chairman of its board of trustees, discuss education 


At 


Leisurely moment at home with Mrs. Miller. 


It’s tea time at 2238 Village Drive 





Burroughs Clearing House 























Camera catches good character study of new A.B.A. president 


“The stakes are high for banking 
because every downturn in business 
brings political pressures for the 
government to get into the lending 
field on a larger scale,” Mr. Miller 
continues. “We must answer this 
threat realistically, not merely by 
telling Uncle Sam that he should stay 
out of the lending business, but by 
convincing our customers that we 
have confidence in them and can and 
will supply the credit needed for 
thera to succeed. We must continue to 
dispel the false notion that bankers 
run to cover when the business 
weather becomes stormy.” 

His strong fear of inflation ran 
through all of Mr. Miller’s talks be- 
fore business and banking groups 
during the past year, even to the 
extent that he has viewed the busi- 
ness downturn as having its favor- 
able aspects from the standpoint 
of long-range economic stability. 
Typical is his comment on the objec- 
tive of full employment: “Employ- 
ment must be based on production 
for use, and not for the accumulation 
of inventories that are predicated on 
expectation of rising prices. It must 
be related to capital expenditures re- 
quired for the real needs of a grow- 
ing economy, and not for capital 
expenditures generated through fear 
that inflation will make them too 
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costly if delayed until the time that 
they are really needed to meet 
growth requirements.” In other 
words, economic expansion should 
have a sound foundation and not be 
inflation-inspired. 

Fortunately, banking has seized 
upon the recent “breathing spell” to 
put its house in order, and, at the 
same time, plan the methods to be 
used to insure a proper rate of 
growth, Mr. Miller contends. 


For instance, he has been heart- 
ened by the showing in instalment 
credit. He believes that banks have 
been properly selective in their 
choice of paper and will continue to 
be so, in protecting the future of 
consumer credit. Citizens Fidelity’s 
own relatively new instalment loan 
department now services over 15,000 
accounts and attracts nearly $1 mil- 
lion in new business every month, 
with delinquencies amounting to less 
than 1 per cent. 


ANKING has very definite re- 

sponsibilities in extending con- 
sumer credit, Mr. Miller cautions. 
“Family financial planning is becom- 
ing increasingly important in the 
present pattern of consumption. The 
mortgage payment has replaced the 
rent bill, the refrigerator has closed 
the door on the ice man, the laundry 
man has succumbed to the washer 
and the dryer, and so on through the 
house. The modern home is a produc- 
tion plant in which the family pro- 
duces its own services. Instalment 
credit must fit into the financial 
planning of the family on a solid 
foundation, and not be a threat to 
family solvency.” 

The forward strides taken by the 
country banks in the transition from 
a purely agrarian economy to area 
development financing gives Mr. 
Miller further reason to boast about 
the healthy state of American bank- 
ing. He has had every opportunity 
to chart the progress of country 
banking through regular contact 
with the correspondent banking de- 
partment of his own bank. Citizens 
Fidelity carries out correspondent 
services for 700 banks in the area, 
including some 322 out of the 369 
Kentucky banks, and has gained dis- 
tinction as a recognized leader in 
the correspondent banking field. 


Top management at Citizens Fidelity has noteworthy record 


From left to right: Bart A. Brown and William F. Miller, senior vice-presidents; 
President Lee P. Miller; Matthew W. King, senior vice-president; and P. Booker 
Robinson, executive vice-president 
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The bank’s lobby is one of the nation’s most impressive 


Mr. Miller points out that agricul- 
ture is in excellent condition today, 
and takes pride in the part that 
country banks, with their alliances 
with larger city banks, have played 
in making the American farm a 
modern and efficient production cen- 
ter. The financing demands of both 
the farming industry and those in- 
dustries dependent upon agriculture 
will continue to grow and offer even 
greater opportunities for the coun- 
try banker, he believes. 

“Farm credit has gone far beyond 
the concept of a simple loan made in 
the spring and repaid in full in the 
fall,’ Mr. Miller points out. “Ex- 
tensive capital needs and new produc- 
tion methods require a fairly com- 
plex line of credit and much more 
knowledge. Agricultural banks should 
place increased emphasis on hiring 
sound experts in farm credit and 
farm management.” Citizens Fideli- 
ty’s agricultural department includes 
a former county extension agent in 
charge of an aggressive, well-versed, 
three-man department. 


HE new A.B.A. spokesman is even 

cheered over recent legislation 
authorizing capital banks to finance 
expansion and modernization of small 
business. He sees, in the move to set 
up such investment companies, a re- 
turn in the philosophy of placing 
local financing problems in the hands 
of local groups. While agreeing that 
this phase of financing could not 
easily be handled by the individual 
banks, he believes that such responsi- 
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bilities can best be met by private 
financing in the area involved in 
developing small business. He is also 
encouraged by the participation of 
the A.B.A. in discussions concerning 
the investment companies prior to 
the legislation. “The A.B.A. should 
always take a stand on any proposal 
placed before the Federal government 
that affects, in any way, the financial 
climate of the country,” Mr. Miller 
asserts. 

The association leader’s evaluation 
of Federal legislation should be a 
valuable help to the A.B.A. member- 
ship in the year to come. His knowl- 
edge of government controls and the 
thinking of past administrations has 
been accumulated over his many 
years of service to various legislative 
committees of the A.B.A. He is a 
particularly astute student of state 
and national taxation. 

The credit picture, he believes, has 
taken on a healthy tone, with the 
hardening of interest rates, and he 
emphasizes that the proper control 
of credit is through the Federal Re- 
serve and not through government 
regulations or expansion of lending 
programs sponsored by the govern- 
ment. “The A.B.A. will continue to 
steadfastly oppose intervention by 
legislators attempting to control 
credit,” Mr. Miller declares. 

Through Mr. Miller’s eyes, the in- 
terviewer gets a glimpse of the 
favorable position the nation’s 
banks enjoy today. His enthusiasm, 
he says, is generated by the sound- 
ness of bank thinking and the posi- 


tive forces that are very much in 
evidence in the economy. Citing the 
factors that make him optimistic, he 
notes that bank earnings are up 
despite a pronounced fall-off in loan 
demand and higher operational costs. 
In his own bank, where resources 
have climbed to $247 million as of 
June 30, 1958, net earnings in the 
first eight months of 1958 are con- 
siderably higher than in the same 
1957 months. Yet Citizens Fideli- 
ty’s shift to securities has not been 
too drastic and the average age of the 
bank’s government holdings is 2% 
years. 

In Lee P. Miller, the banker, the 
membership of the A.B.A. has select- 
ed a strong leader of a progressive 
institution. His 47-year career with 
Citizens Fidelity (originally he was 
associated with the Fidelity Trust 
Company which later joined Citizens 
Union National) spans the time he 
occupied an assistant auditor’s desk 
in 1911 to his presidency of Ken- 
tucky’s largest bank. His nine-year 
presidency has been a dynamic one. 
His tenure has seen the creation of 
most of the major personnel benefits 
now enjoyed by the staff. He has per- 
sonally helped to establish an instal- 
ment credit department and he has 
taken the necessary steps to place the 
bank’s check clearing department on 
a 24-hour schedule. He has long been 
active in the bank’s investment pro- 
gram and has been a staunch sup- 
porter of the business development 
phase of the bank’s operations. Dur- 
ing his nine-year tenure as chief 
executive officer, the bank’s accounts 
have doubled, deposits have nearly 
doubled, and loans have risen from 
$43 million to $110 million. 


ESIDES being a progressive ex- 

ecutive, Mr. Miller is also known 
as a sympathetic and congenial em- 
ployer, who is able to call nearly all 
of the bank’s 620 staff members by 
their first names. He is jovial and 
meets the bank’s customers warmly 
as he walks through Citizens’ ma- 
jestic lobby, locally referred to as the 
“cathedral of commerce.” 

The fact is, according to associates, 
that Mr. Miller’s primary interest is 
“people,” and he is particularly ac- 
tive in helping young folks get a good 
start in life. Thus he is constantly en- 
couraging students to gain a higher 
education, and to participate in the 
bank’s college trainee program; he 
also gives young people from abroad 
an opportunity to further their edu- 
cation by working in the bank on an 
exchange basis. 

Civic undertakings have been a 
very real part of the silver-haired 
president’s life, but have also de- 

See NEW A.B.A. PRESIDENT—Page 96 
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Inflation Still the Foe each year when the Treasury must are unusually heavy at this period, t 
As New Boom Speeds Up ponder whether to make use of its and most bankers have come to ac- } 

M. S. (“Matt”) Szymezak, speak- direct line of credit with the Fed- cept this fact unprotestingly. One | 
ing from more than 25 years’ experi- ¢ral Reserve System. exception to this statement is Harry t 
ence as a member of the Federal Re- Treasury withdrawals from funds M., Arthur, president of the Arthur i 


serve Board, has seen economic held in bank tax and loan accounts State Bank of Union, South Caro- 
cycles come and go, and takes them 
in stride. But one undermining 
force disturbs him, and that is 
“creeping inflation.” 

In an exposition of Reserve Board 
attitudes here he insisted that even 
as recovery progresses, there has . 
been “no drive to cut back credit or f r) ‘@) VAVA 
the money supply, although atten- ' & 
tion has been directed toward mod- . 


erating expansion in tune with the oa FIRST PNibge) | V:Vaie 


changing times.” 


The discouraging feature of the ; 77 —_— CHECK PERFORATOR 


current money situation, he said, has 





been the increase of interest rates— > ¥ j er-t a let Is all chec ks 
“chiefly, perhaps, because lenders = F —— 

and investors, suffering from almost —. os rf pe me aar-tal— ‘ani y 
psychotic fears of inflation in the wl. Ce 


future, have been reluctant to lend 
or invest in bonds carrying a fixed 
return because of fear that the dol- 
lars they get in repayment eventu- 
ally will be worth less than the dol- 
lars they lend or invest today.” 

This, he said, adds up to “distrust 
of the dollar and a consequent trend 
to unhealthy speculative tendencies 
that may undermine the developing 
recovery and plunge us into a worse 
recession than that from which we 
have recently emerged.” 

Mr. Szymezak’s analysis refutes 
the claim that the Federal Reserve 
is pushing interest rates up. In his 
view, it is indeed a free market when 
investors can unload bonds and shift 
their funds to stocks, thereby de- 
pressing bond prices and raising the 
price of credit. 

“The hardest, most tragic way to 
prove the folly of the notion that 
there can be any such thing as ‘per- 
manent inflation’ is to let a little 
inflation snowball into a big one that 
must in time collapse with conse- | 
quences heavy in human hardship,” | 
Mr. Szymczak stated. 





Another Cummins First! 


The NEW Cansamatic automatically 
feeds, cancels, and stacks in sequence 
—400 checks a minute. 

Now you can permanently cancel 
ALL checks... the new Cansamatic 
holes permit further automatic proc- 
essing of either punch card or mag- 
netically coded checks... the clean- 
cut perforation is confined to 3 tabu- 
lating columns. 

Permanently cancel ALL checks 
for 100% protection for you and 
your depositors! 

For full facts, write for illustrated 
new booklet on CANSAMATIC. 


Cam ano nis since 1e07 
CUMMINS 

Cummins-Chicago Corporation 
4740 North Ravenswood Avenue, Chicago 40, Illinois 
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Banker Hits Proposed 
Interest on Tax Accounts 
On September 15, tax-bill day, the | 
Treasury’s cash balance was in its 
usual precarious tax-time position. 
This is one of the four occasions | 
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lina, and a former major contender 
for the presidency of the American 
Bankers Association. 

Mr. Arthur’s protest was not 
against the Treasury’s action, but 
against the proposal by Rep. Wright 
Patman, Democrat of Texas, that 
these accounts held by banks should 
be exempted from the ban on inter- 
est on demand deposits, so that the 
Treasury would receive a monetary 
return for its funds held by the 
banks. 

In a letter to Mr. Patman, who 





was then in Europe, Mr. Arthur de- 
manded: “How in the world can any 
bank anywhere invest these funds 
in the very shortest of papers to 
make enough interest to pay the 
Treasury any interest of any amount 
on the same when the constant prob- 
ability of a call for these funds is 
hanging over the heads of all bank- 
ers?” 

The September 15 draft took away 
from Mr. Arthur’s bank 85 per cent 
of its total Treasury deposit, leaving 
about $11,000, he stated. “Please tell 
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BANCO CREDITO Y AHORRO PONCENO 
A NETWORK OF 23 BANKING OFFICES 


FOUNDED 1895 





HEAD OFFICE: PONCE, PUERTO RICO 












me and all other bankers where we 
could invest money that would bring 
us in any income for periods of 10 
to 15 days. There simply is no such 
medium for the investment of these 
funds. We handle them purely as a 
convenience to our customers and the 
Government.” 

What the Patman proposal would 
accomplish, Mr. Arthur charged, 
would be to drive small banks out of 
the activity of handling tax accounts 
and channel this money to the big 
city banks. Mr. Patman, as chairman 
of the Joint Economic Committee, 
was away from Washington on a 
European tour of financial capitals, 
and could not immediately respond. 


e e e 


Bank Holding Company 
Problems Piling Up 


Traffic among bankers, lawyers 
and Government agencies on bank 
holding company matters is becom- 
ing a major industry in the National 
Capital. Not only are all the existing 
nerve-centers showing awareness of 
the mounting complexity of these . 
matters, but new representation is 
being added. 

The Association of Registered 
Bank Holding Companies, opening 
offices in Washington Oct. 1, has as 
its executive director Donald L. Rog- 
ers, former counsel to the Senate 
Banking Committee and widely rec- 
ognized as an expert interpreter of 
the Bank Holding Company Act of 
1956. Much of the language of the 
Act was drafted by him. 

The opening of the new headquar- 
ters fills a distinct need, for there is 
a lack of continuity in the rapid suc- 
cession of events, involving so many 
Government agencies and private 
law firms called into cases. The most 
recent decision and order, for in- 
stance, handed down by the Federal 
Reserve Board carries the docket 
number 45—a significant reminder 
of the multiplicity of small matters 
that fit together to make a record 
of reference. The Reserve Board is 
already citing its own prior judg- 
ments in determining new cases that 
arise, and a great amount of trouble 
and expense can be saved all around 
by establishing a center of informa- 
tion and counsel on the law and 
precedents. 

Moreover, the Bank Holding Com- 
pany Act is again up before Con- 
gress for revision, and the Reserve 
Board has duly filed its suggested 
amendments. Other than technical 
adjustments, the Board’s proposals 
state simply the “inadequacies” 
which President Eisenhower listed 
when he signed the act in May 1956. 
These inadequacies, as Sen. Robert- 
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Jote how the “NEW PICTURE WINDOW” accommodates vehicles of any size...from sports cars to trucks 


Meet Mosler’s radicall 


he drive-in window designed for you...with your help! 


Mosler’s strikingly handsome “New Picture Window” was designed for 
ind around your customers, your tellers. To ferret out all the weak points 
n existing installations, hidden cameras were used to photograph drive-in 
vindows, in action, in many cities. The movements of tellers, depositors 
ind depositors’ cars were charted and analyzed. Hundreds of tellers and 
sustomers were personally interviewed. Also incorporated into the final de- 
sign are the findings of the recent A.B.A. Survey on drive-in banking. 
From these data this radically new drive-in window was human-engi- 
neered for efficiency, comfort, economy and beauty. 

On this and the following pages we have room to show you only the high- 
lights. Write or call Mosler for complete specifications. 





Modular, under-counter accommodations give 
flexible storage below counter, ample work space 
above. Bay-type window offers unobstructed 
view of approaching cars. 























edesigned, electrically operated, deposit drawer 
tops anywhere up to 14 inches. Button extends 
‘ further. Drawer is draft-proof, open-end 


tunnel” design —customers reach straight in. 











Periscope-type microphone is an integral part Note room for equipment. This arrangement 
of all new high fidelity intercom that eliminates shows four drawers (one a special coin stor- 
squeaks, echoes and squawks. The system is age) and two large cabinets can be installed in 
constant, not manual. different combinations. Sill is draft, waterproof. ' 
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Everyone has 


his own reason 
for liking the 
“NEW PICTURE WINDOW” 


‘“‘Soives car-height problem’’ 


J. Robert Sherwood, President, Subur- 
ban Trust Company, Hyattsville, Md. 


“Old windows were designed for what 
used to be average car height. This new 
window handles all vehicles...com- 
fortably. Another improvement is the 
deposit drawer. It’s draft-proof—the 
customer reaches straight in instead of 
over and down. But most important is 
its extendability. A flip of a switch ad- 
vances it...and stops it...anywhere up 
to 14 inches. If this isn’t far enough, 
a button extends it even further. To- 
gether with all its other teller and cus- 
tomer conveniences, we think Mosler’s 
‘New Picture Window’ is a ‘must for 
modern drive-in banking’.” 





“Lets teliers...hear and see’’ 


Theodore F. Scharf, Vice-President and 
Director of Operations, Marine Trust 
Company of Western New York, Buf- 
falo, New York. 


“Our architects tell us Mosler’s ‘New 
Picture Window’ blends with any build- 
ing style. And, its spaciousness lets our 
tellers work more efficiently. But more 
important is its intercom. Echoes and 
squawks of old systems made our tellers 
expert at sign language. Mosler’s high 
fidelity amplifier and adjustable micro- 
phone balance for clear, easy com- 
munication. The new window’s bay 
construction allows tellers to see cars 
approaching. Its full-length skirt makes 
customers approach easy.” 





“Easy installation”’ 


John W. Howie, Partner, Robert A. 
Howie, Jr. Sons, Newark, N. J., build- 
ers and consultants to Jersey's largest 
financial institutions. 


“For older windows we build a thick 
sill, about 30 inches off the ground, add- 
ing expense, and greatly reducing knee 
space inside. The ‘New Picture Win- 
dow’s’ heavy gauge, stainless steel 
‘skirt’ extends to the ground, provid- 
ing ample leg room, maximum security. 
To install, we slide in the entire win- 
dow and seal. Bolts adjust the window’s 
depth from 8 to 14 inches to match wall 
thickness. Remember, the builder first 
hears about malfunctions. Mosler win- 
dows keep complaints at a minimum.” 


Integrated Banking Equipment by 


820 Fifth Avenue, New York 1, N.Y. 


World’s Largest Builder of Safes and Bank Vaults 











son readily admitted, “let some peo- 
ple out,” this being the political price 
of getting any kind of a bill through 
Congress. 

The Reserve Board has taken the 
law as it was written and sought to 
administer it according to the intent 
of Congress, often delving into testi- 
mony and committee reports to pin 
down an elusive thought. 

The Board has never agreed in 
principle, for instance, that a bank 
holding company must control more 
than one bank in order to come 
within the Act’s definition. Recently 
the Board had its day in the sun- 
shine; it slyly announced that for 
humane reasons the clamps would 
not be squeezed down on the Geneva 
Shareholders, Inc., whose only of- 
fense was that “it does not own 
enough banks.” 

This and other wrinkles in the Act 
need ironing out, both in Congress 
and administratively. The allied 
question of bank mergers and pro- 
posed legislation to regulate them 
must also concern the new organiza- 
tion and its Washington representa- 
tive. 

Mr. Rogers is well equipped for 
his new job, and certainly, in the 
eyes of Washington observers, 
merits his release from the self- 
imposed anonymity of a legislative 
assistant. 
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Banking’s Problems 
Aired in Courtrooms 


Even. television’s energetic Perry 
Mason would have trouble keeping 
up with all the lawsuits now pending 
in the banking field, and coming up. 
There are now three cases before the 
U. S. District Court here and one 
other which appears to be headed in 
that direction. The single common 
denominator for all but one of the 
cases, actual and expected, is “super- 
vision.” There is also another one 
that ties into Congressional legisla- 
tion. 

7 Here are the cases: 
voce 1. The suit of the Wisconsin 
, Bankers Association, joined with the 
Florida Bankers Association, against 
) the Federal Home Loan Bank, over 
the matter of terminology. The 
question raised is whether savings 
and loan associations should be per- 
mitted to use the same terms as 
commercial banks. It is contended 
that the Federal Home Loan Bank 
Board, if it wished, could, through 
regulation, clarify the matter, and 
avoid such confusion as exists. 

2. A “friendly” suit by a Grand 
Rapids Federal Reserve member 
bank against the Federal Reserve 
Board over the right to continue the 
operation of a branch acquired 


October, 1958 








through the merger of two banks 
which the Board had approved. The 
Reserve Board has denied the right 
of the consolidated bank to operate 
two of the branches, although it ap- 
proved the merger that included the 
branches. The Board could reverse 
itself, but this seems unlikely. The 
bank said that there was no other 
recourse than an appeal to the Fed- 
eral court. Meanwhile, it continues 
to operate the two disputed branches. 

3. A suit by the Credit Union Na- 
tional Association against a widely- 
supported group that is alleged to be 
carrying on a campaign disparaging 


of credit unions and destructive of 
good will. The suit would enjoin the 
National Tax Equality Association. 
CUNA is taking advantage of a 
court decision under which a 
truckers’ association sued the rail- 
roads claiming the latter injured 
them through a campaign of dis- 
paragement. The court ruled in favor 
of the truckers, under the anti-trust 
laws. Now CUNA is joining in a 
suit of the National Milk Producers 
Federation against the NTEA, based 
on the court’s anti-trust law decision. 

One case which may reach the 


Federal courts involves First Na- - 
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whatever kind of business 
you are planning in Canada 


. we suggest you contact Imperial Bank of Canada. With 
branches coast to coast, Imperial Bank can provide you with 
up-to-date information on trends, developments and business 
opportunities in Canada. Such information is readily available 
from Imperial Bank of Canada, Head Office, Toronto 1, Canada. 


IMPERIAL 


BAN K OF CANADA 


Branches Coast to Coast in Canada 
and Correspondents throughout the World 
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At the time the 28-story First National Bank 

of Denver was in the planning stages, the operations 
staff made careful studies of present and future 
needs for space, personnel and equipment. When 
the final operational requirements were complete, 
beautiful, functional and durable equipment 

was sought to bring these plans to life. 


For many years, LeFebure has been providing 

such equipment, based upon the belief that the 
customer is far ahead with equipment designed and 
built to fit his individual needs, rather than fitting 
his operation to available equipment. At First 
National of Denver, the LeFebure trademark appears 
in. every department, on functional equipment 
designed to do specific jobs easier, faster and more 
economically. The lasting benefits of this equipment 
will be present long after the initial investment 

has been repaid by operational savings. 


Because of intelligent planning and foresight, 
the First National Bank of Denver can serve its 
customers and corresponding banks with unsurpassed 
efficiency. LeFebure is proud to be a part of this 
classic example of modern, functional beauty. 


ee 





In the main lobby, the customer service desk at the end of the Special relief teller units are moved right into teller stations 
teller line features a LeFebure under-counter unit. to provide uninterrupted customer service when regular tellers are 
away. 





: Le Febure ') CEDAR RAPIDS, IOWA 


CORPORATION 


_ oprrating ideas amy, 
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Expressed in Steel! 


The payroll section is complete with built-in work surfaces and Five central file cabinets, designed and constructed by Le- 
a LeFebure insulated machine posting desk for earnings records. Febure, provide space for both card and activity sheets. 


Insulated savings record cabinets are located directly behind In connection with the installation of electronic posting 
tellers for quick access to the savings ledgers and signature cards. —, the bank employs the LeFebure concept of centralized 
ledger housing. 


No two banks are exactly alike. Operating methods, 
quarters, clearing times, laws and local customs all have 
some bearing on the function of the bank. LeFebure 
also considers the character and personality of each 
bank in the design, construction and finish of all equip- 
ment. 


COMPLETE INSTALLATION REPORT — FREE! 


Fe Oe tee ha. Gh ae eee Tae 


Le Febute CORPORATION 


CEDAR RAPIDS, IOWA, U.S. A. 


Please send complete installation report on First 
National Bank of Denver. 
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Two completely equipped mail rooms feature special Le- | 
Febure cabinet and counter units on all walls, providing ample 
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supply space. 
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ADDRESS 


REPRESENTATIVES IN MOST PRINCIPAL CITIES 
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tional City Bank of New York over 
the Reserve Board’s denial of its 
application to establish a bank hold- 
ing company in a part of New York 
State which the latter has restricted. 
The bank has avoided court action 





for the time being awaiting a legis- 
lative decision in New York. 

The other case will test the Fed- 
eral Reserve Board’s effort to force 
the Continental Bank and Trust 
Company of Salt Lake City, Utah, to 





LIFTS «+ 





Yor DUMB WAITERS + BOOK 
MONEY LIFTS e 
RECORD CARRIERS 








Speed vertical handling of materials, parts, 
records, books, cash. Relieve main elevator 
traffic with MATOTS. Economical to install 
in old and new construction. Hand or power 
operated. Se SWEET’S CATALOG FILE or 
write for FREE 8-page catalog and specs guide. 


D. A. MATOT, INC. 


1533 W. Altgeld 


Lincoln 9-2177 


Chicago 14, Ill. 











AUSTRALIA 





NEW ZEALAND 


Over the past 92 years THE 
COMMERCIAL BANK OF AUSTRALIA 
LIMITED has gathered a completely 
comprehensive knowledge of eco- 
nomic and financial conditions in 
these two greatly expanding nations. 


More than 760 Offices through- 
out New Zealand and Australia 
provide up to date information on 
the local outlook and offer facilities 
for every type of transaction. 


THE COMMERCIAL BANK 





OF AUSTRALIA LIMITED 


FOUNDED {866 





Head Office: 335-7-9 Collins Street, 
MELBOURNE, AUSTRALIA, 
Chief New Zealand Office: 
328-330 Lambton Quay, WELLINGTON. 
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good first impression... 
an enduring good impression ; 
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MANHATTAN 
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Bank Signs in Bronze or Aluminum 


by U.S. BRONZE 


Impressive dignity and good taste are working 
ambassadors for you when your bank’s name 
| appears in these beautifully designed and exe- 
| cuted signs. Names of your personnel on tasteful 
| metal signs also assure an impression of dignity 
and stability. 


ir Desk Nameplates 
Both Economical 
and Beautiful 


INDIVIDUAL LETTERS—Metal or 
plastic—in all sizes 





Perfect for permanent signs, inside 
or out. As suppliers to banks large 
and small from coast to coast, we 
offer the widest selection with the 
most in service, at economical 
prices. Send today for catalog of 
all signs, plates, display cases, etc. 





“Bronze Tablet Headquarters” 


UNITED STATES BRONZE sion co., inc. 


101 W. 31st St., Dept. BC, 
New York 1, N.Y, 

















acquire “adequate” capital. 

These suits may be defined as 
growing pains in the financial world. 
However, had Congress taken affirm- 
ative action on a bill calling for more 
equitable taxation of cooperatives 
compared with banks, one of the 
suits would likely have been obvi- 
ated. 

There is the probability that the 
next Congress may revise the Bank 
Holding Company Act. If so, there 
would be some further defining of 
the powers of the Federal Reserve 
Board as respects State authority. 
This could avoid appeals to the 
courts for clarification of the pres- 
ent act. 

Of long range interest to the 
banking industry is the all-out ef- 
fort of the Federal Reserve Board 
to define bank capital adequacy more 
precisely. For the first time in the 
history of Federal bank supervision, 
a prominent bank is formally disput- 
ing the Board. 

Obviously, this situation goes to 
the very heart of all bank super- 
vision. The Federal Deposit Insur- 
ance Corporation has been pressur- 
ing banks to add to their capital as 
their liabilities increase. So also has 
the Comptroller of the Currency. 
Many Superintendents of State 
Banks are doing the same. 

Yet, as brought out in the Re- 
serve Board’s hearings in the case 
of the Continental Bank and Trust 
Company, no precise formula exists 
as to what constitutes adequacy of 
bank capital. What might be “ade- 
quate” for one bank could be “‘inade- 
quate” for another. 

Testimony taken shows that cap- 


| ital adequacy involves the type of 


business a bank does. A bank serv- 
ing an industrial area with loans to 
large, well credit-rated concerns, is 
different than the bank that, for 
example, specializes in installment 
credit accounts. 

This case involving the adequacy 
of bank capital will, when decided, 
be a criterion for the future, whether 
satisfying to bankers or not. 
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Capital Notes 

The Federal National Mortgage 
Association (Fanny May) shut the 
door mid-September to further appli- 
cations for commitments to buy low 
and medium guaranteed home loans 
because its special Congressional 
authorization of $1 billion ran out. 
FNMA President J. Stanley Baugh- 
man should be a strong candidate 
for the next available job as an eco- 
nomic prophet, for the funds were 
spaced out to expire at just about 
the same time that the recession 
was generally considered ended. 
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Checks: the tools 1) commerce 
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Under October’s ‘Harvest Moon’ 


agriculture reaps a large part of its $15-billion* 
annual income. Today’s farmer is, indeed, a ““manu- 
facturer” of food for market... buying and selling 
in quantity. Most of this money transfer is made 
by check. And a check on La Monte Safety Paper 
represents money in its safest, most efficient form. 


*Actual Income — $15,280,000 ,000 
Source: U.S. Dept. of Commerce 
Survey of Current Business, July, 1958 


GEORGE LA MONTE & SON * NUTLEY 10, NEW JERSEY 


October, 1958 
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THE WAVY LINES® ARE 
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CLORIDA NATIONAL BANK of jacksonville 


% FLORIDA NATIONAL BANK & TRUST CO. at Miami 
*& FLORIDA NATIONAL BANK at St. Petersburg 








* FLORIDA NATIONAL BANK at Orlando 
% FLORIDA NATIONAL BANK at Pensacola 


in your search for x FLORIDA NATIONAL BANK & TRUST CO. at West Palm Beach 
correspondent efficiency Bi 
look to the Fleridce FLORIDA NATIONAL BANK at Coral Ls 


FLORIDA BANK & TRUST COMPANY at Daytona Beach 


National Group FLORIDA NATIONAL BANK at Lakeland 


: FLORIDA NATIONAL BANK at Bartow 
Wwe know Florida 1 FLORIDA NATIONAL BANK at Key West 


FLORIDA NATIONAL BANK at Galnesvilie 
FLORIDA NATIONAL BANK at Ocala 


Bi 


FLORIDA BANK at Deland 













FLORIDA BANK at Fort Pierce 

FLORIDA NATIONAL BANK at Perry 

FLORIDA NATIONAL BANK at Fernandina Beach 

FLORIDA DEALERS AND GROWERS BANK at Jacksonville 
FLORIDA NATIONAL BANK at Arlington 

FLORIDA NATIONAL BANK at Belle Glad 


_ 
FLORIDA BANK at Starke 
FLORIDA BANK at Port St. Joe 

FLORIDA BANK at Madison 

FLORIDA NATIONAL BANK at Vero Beach 
FLORIDA BANK at Chipley 

FLORIDA NATIONAL BANK at Brent 


FLORIDA NORTHSIDE BANK of Jacksonville mead 
FLORIDA BANK At Bushnell 
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FLORIDA National Group 


28 BANKS IN THE FLORIDA NATIONAL GROUP 
yy of Banks 


MEMBERS FEDERAL DEPOSIT INSURANCE CORPORATION ® @VER $49,000,000 IN CAPITAL FUNDS 
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THE PERSONALITY SPOTLIGHT 








Fred O. Copeland, author of the 
Director Clutchbill- stories; and for- 
mer bank and savings and loan associ- 
ation officer in his hometown of Ran- 
dolph, Vermont, is dead. The 74-year- 
old author filled his life with two 
loves, the love of banking and the 
love of story-telling. And his keen 
interest in people plus his light- 
hearted approach to life were reflected 
in his humorous accounts of the fic- 
titious bank director whose adven- 
tures have spilled across the pages of 
the Burroughs Clearing House for the 
past 37 years. 

At the time of his death, several un- 
published _ sto- 
ries of the ven- 
erable and phil- 
osophical bank 
officer of the 
Ferndale Na- 
tional Bank 
had been com- 
pleted, and 
these stories 
will continue to 
appear in the 
magazine. 

Mr. Copeland 
drew his writing experiences from his 
years as cashier of the Randolph Na- 
tional Bank and from his association 
with the Randolph Cooperative Sav- 
ings and Loan Association, where he 
served as president and secretary. He 
was a student of French Canadian 
history, and other popular subjects 
for his pen were outdoor sports and 
character sketches of people he be- 
came associated with in his life. From 
the first Director Clutchbill story in 
1921 which recounted a humorous epi- 
sode of bank protection policy, the 
popular old bank figure has been 
placed in nearly 200 situations in 
which his plain “old horse sense” 
has come to his aid. 





F. 0. COPELAND 


° 


Three new vice-presidents have 
been named at the City National 
Bank & Trust Company, Kansas City, 
Missouri. They are Gerald M. Lively, 
H. L. Miller and T. S. Chapman. 

o 

Two of England’s largest banks 
have made important changes in top 
management posts. At the Midland 
Bank Limited, London, Oswald E. 
Wood has been appointed chief 
general manager. A staff member of 
Midland since 1921, he has been 
closely connected with the London 
discount market and has served as a 
member of the Dollar Exports Board. 


October, 1958 


— 


RALPH E. ELLIOTT 





OSWALD E. WOOD 


Veterans take over top managerial posts in British banks 


In other promotions, H. H. Thack- 
stone and E. J. W. Hellmuth were 
named assistant chief general man- 
agers, and L. C. Mather, general 
manager of the Midland Bank Execu- 
tor and Trustee Company, Ltd., was 
appointed a joint general manager of 
the bank. 

Ralph E. Elliott has been named 
a joint general manager of the West- 
minster Bank Limited, London. His 
service with the bank dates back to 
1926, and since 1949 he has been with 
the head office staff at Lothbury in 
London. 


+ 


Vice-presidents Paul J. Hanna and 
George H. Haslam have been ap- 
pointed area division heads of The 
Hanover Bank’s out-of-town division. 
Mr. Hanna will have charge of the 
Eastern division of the New York 
City bank, and Mr. Haslam will head 
the western division. 


+ 


Top managerial changes at the 
First Huntington National Bank, 
Huntington, West Virginia, include 
W. Taylor Beard as the new presi- 
dent, and Waitman C. Given as board 
chairman. Aubra V. Pratt has been 
named vice-president and cashier. 

* 


Top officers of the new Commercial 
Bank of North America, New York 
City, include D. Mallory Stephens, 
chairman of the board; Louis E. 
Goldstein, vice-chairman; Jacob 
Leichtman, president; Charles D. 
Runyan, senior vice-president ; Sidney 





Friedman, chairman. of the executive 
committee; and R. Harold Bach, ex- 
ecutive vice-president. The new bank 
is a result of the merger of the Com- 
mercial State Bank and Trust Com- 
pany and the Bank of North America. 


. 


A new marketing division has been 
created at the National Bank of De- 
troit to coordi- 
nate the bank’s 
marketing and 
sales efforts on 
the retail level. 
Named as direc- 
tor of the new 
division is John 
N. McLucas, 
senior vice-presi- 
dent and direc- 
J. N. MeLUCAS tor. The out-of- 

town division, 
meanwhile, was divided into two sec- 
tions with Edward Adams, Jr., senior 
vice-president, supervising all corre- 
spondent bank and commercial busi- 


Out-of-town division heads 


E. ADAMS, JR. R. M. SURDAM 
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LOAN PAYMENTS 


e made faster 
e without reminders 
e less postage costs 
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Designed To Fit Your Own Individual 
System—Just One Of Hundreds Of 
Envelopes For Every Business Use 











This new Payment Packet con- §&& 
tains your own loan payment 
forms, your self-addressed en- 
velopes, complete customer 
instructions and customer pay- 
ment record. Customers appre- 
ciate this handy convenienceand [ 
payments are prompt without 
the expense of reminders and 
postage. Your labor costs are 
cut too! 


FREE samples. See how it works. Mail coupon. 
















































































O Tension Envelope Corporation O 
823 East 19th Street 
Kansas City 8, Missouri 
Please send me FREE samples of the 
Tension Mortgage Packet. 
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| vice-president. 





ness in Michigan outside of Detroit, 
in addition to serving Northwestern 
Ohio and Northeastern Illinois. Rob- 
ert M. Surdam, vice-president, is in 
charge of correspondent business in 
the other areas of the country. 
National Bank of Detroit has also 
elected Ray R. Eppert to the board of 
directors. Mr. Eppert is president of 
Burroughs Corporation, Detroit. 


e 


The Chase International Invest- 
ment Corpora- 
tion, wholly- 
owned foreign 
financing subsid- 
iary of the Chase 
Manhattan Bank, 
New York City, 
has appointed 
Russell H. Dorr 





During the past 
five years, Mr. 
Dorr has been a 
senior member of the staff of the In- 
ternational Bank for Reconstruction 
and Development, supervising opera- 
tions in Japan and Indonesia. 

A woman has earned recognition 
in a specialized field of banking pre- 
dominantly staffed by males. Eleanor 
A. Kropf has been appointed the first 
woman estate planning officer at the 
Chase Manhattan Bank, New York 
City, after serving in the department 
since 1948. 


R. H. DORR 


+o 


Newly-elected chairman at the 
Miami (Florida) National Bank is 
Ernest Janis. 


A 


The Trust Company of Georgia, 
Atlanta, has pro- 
moted William W. 
Hibberd to vice- 
president. He is 
the bank’s bond 
department repre- 
sentative in New 
York City and 
had many years of 
experience in the 
bond houses of 





W. W. HIBBERD New York before 
joining the At- 
lanta bank last year. He formerly 


served in the bond department of the 
Mercantile Trust Company, St. Louis. 


* 


Vice-president is the new title for 
Stephen J. Spellman at the Lincoln 
Rochester Trust Company, Roches- 
ter, New York. 

. 


Donald L. Rogers becomes execu- 
tive director of the Association of 
Registered Bank Holding Companies 
in Washington, D.C. Mr. Rogers was 








formerly a counsel on the U.S. Senate 
Banking and Currency Committee 
professional staff. 


° 


The Mellon National Bank anc 
Trust Company, Pittsburgh, has ap- 
pointed Francis S. McMichael vice- 
president in the banking department 

New assistant vice-presidents at th« 
Mellon National Bank are- Ralph B 
Gilpatrick, Jr.. Robert W. Haley anc 
George A. Shaw. 


e 


New president of the Peoples Sav- 
ings Bank, Providence, Rhode Island 
is Daniel E. Stoddard, who succeeds 
retiring Robert W. Upham. Mr. Stod- 
dard has been executive vice-presi- 
dent and secretary of the bank. 


° 


Herman H. Maass, former presi- 
dent of the Fort 
Neck National 
Bank of Seaford, 
Long Island, has 
been elected presi- 
dent of the Secu- 
rity National 
Bank of Long 





Island, Hunting- 
ton, New York. 
Mr. Maass be- 


H. H. MAASS 


came a vice-presi- 
dent of Security 
National when Fort Neck National 

















W. A. DRESCHER 


J. W. McCABE 


Share in promotions 
merged with the Huntington bank 
this year. 

John.W. McCabe, formerly execu- 
tive vice-president of the Queens Na- 
tional Bank, Springfield Gardens, 
New York, has joined the Security 
National Bank as vice-president in 
charge of the bank’s Huntington of- 
fice. In a promotion, Walter A. 
Drescher has been elevated to vice- 
president. 

* 


Three officers have been elevated to 
fill posts vacated by retiring officers 
at The Old National Bank, Spokane, 
Washington. They are Lester J. Paff 
who was named vice-president and 
cashier, Luther C. Fendler who be- 
comes vice-president and trust officer, 
and Walter A. Dawson who has been 
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without obligation! 


Was the recession avoidable?. . . How 
severe was it compared with other 
postwar readjustments?... What is 
the outlook for recovery? Dr. Marcus 
Nadler, consulting economist to The 
Hanover Bank, answers these questions 


in a new, 32-page, illus- eae oe 
trated book on ‘‘Recession ~ =a 
and Recovery.’’ Send for your copy 
today. Address the Advertising 
Department, The Hanover Bank, 
70 Broadway, New York 15, N. Y. 


THE HANOVER BAN K 


October, 1958 


Member Federal Deposit Insurance Corporation 
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NATIONAL BANK OF 
COMMERCE OF SEATTLE 





made assistant vice-president and 
trust officer. 

Sd 
Edmund: F. Wagner has _ been 


elected president of the Seaman’s 
Bank for Savings, New York City. 
He will succeed John D. Butt, who 
will continue as chairman and chief 
executive officer. 
o 


Vice-president in charge of the 
Delaware County offices is the new 
title for David S. Randolph at the 
Provident Tradesmens Bank & Trust 
Company, Philadelphia. 


5 


New president of the National Bank 
of Des Moines, Iowa, is William H. 
Brenton. 

. 


J. W. McLean has been elected a 
senior vice-presi- 
dent and member 
of the advisory 
board of the 
Texas National 
Bank, Houston. 
He joins the bank 
after serving as a 
vice-president of 
the First National 
Bank and Trust 
Company, Tulsa, 
Oklahoma. He 
will serve as a commercial loan officer 
for the Houston bank. 

The Traders National Bank, Kan- 
sas City, Missouri, has elected Harold 
L. Jenkins vice-president. 

e 





J. W. McLEAN 


Plans are underway to merge the 
Denver National Bank and the United 
States National Bank of Denver into 
the Denver United States National 
Bank. The new bank’s total resources 
would exceed $280 million. Stewart 


Cosgriff, president of Denver Na- 
tional, would become chairman and 


chief executive officer of the bank 
with Roger D. Knight, Jr., currently 
president of United States National, 
serving as president of the consoli- 
dated bank. Executive Vice-President 
Neil F. Roberts of the United States 
National would hold the same post 
with the new bank. 
. 


Henry V. Graves has joined the 
Citizens Fidelity Bank and Trust 
Company, Louisville, Kentucky, to 
head the bank’s business development 
department. 





. 
The First National Bank of Omaha, 
Nebraska, recently elected three new 
vice-presidents and two assistant vice- 
presidents. Now holding vice-presi- 
dent posts are Lawrence M. Mc- 
Cague, business development depart- 




















Vv. H. RHODES 


L. M. McCAGUE 


Advanced at Omaha bank 


ment; Varro H. Rhodes, trust officer; 
and W. E. Spear, trust officer. New 
assistant vice-presidents are Edward 
J. Carlson, and Don R. Ostrand. 


5 


In promotions at The Lafayette 
National Bank, Brooklyn, New York, 
William T. Vance has been appointed 
vice-president; and Paul A. Snell, 
John J. Shaw, Frank J. Albano, Fen- 
ton J. Walsh, Harry G. Gotte, Jr., and 
Frank M. Murphy have been named 
assistant vice-presidents. 


e 


Newly-elected vice-president and 
cashier of the Peoples First National 
Bank & Trust Company, Pittsburgh, 
Pennsylvania, is J. E. Wilson. 


e 


The Bank of California, San Fran- 
cisco, has named John M. Schutt as- 
sistant vice-president. 


¢ 


The traditional snipping of a rib- 
bon to open a_ newly-consolidated 
bank took on an unusual setting re- 
cently when officers performed the 
cut on a ribbon joining the two banks 
that face each other from opposite 
sides of the street. In the accompany- 
ing photograph, Harvey C. Emery, 
board chairman, left, and Sydney G. 
Stevens, president, are pictured at the 
ceremony that opened the First Tren- 


Hands across the street 
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San Francisco’s First Western Bank Building 
Passes the Giant Janitor’s White Glove Test 


f TAMA: 


It takes a Giant Janitor to keep America’s most 
important buildings White Glove Clean. And 
our Giant Janitor service is the world’s largest 
cleaning force, as well as the best. 

ABM’s Calculated Cleanliness results from ex- 
haustive material testing, outstanding skill and 
experience—and most of all, a giant staff of well- 
qualified people under critical supervision. For 


almost 50 years, ABM has serviced structures of 
all sizes, at reasonable cost. No job is too big, no 
job is too small. It is our pleasure to service 
First Western Bank buildings in many California 
cities, as well as thousands of other important 
buildings in the United States and Canada. We 
would be happy to put our tremendous store of 
information at your disposal, without obligation. 


AMERICAN BUILDING MAINTENANCE CO. rie aed States und Coneda 


October, 1958 


s «Address inquiries to 335 Fell Street, San Franc 


sco 2, California or consult your telephone directory 
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for bankers 
with 
investment 


Life Insurance 
Loans are... 


© PROFITABLE 


These loans are SECURED 
by cash values of life insur- 
ance policies .. . PROFITA- 
BLE because the collateral 
constantly increases in value 

. LIQUID because your 
money is readily available— 
loans are callable at any time 
with 150 days or less. 


More than $165,000,000.00 of 
these loans have been placed 
with banks throughout the 
country ... There is an un- 
limited volume of these loans 
immediately, available. 


Bank references , . , (banks 
known to you) and full de- 
tails on our two convenient 
plans for handling’ these 
loans will be sent you with- 
out obligation. 


Policy Holders’ 
SERVICE BUREAU 
Arthur |. Boreman & Sons 

1912 Grand Avenue 


Des Moines 5, lowa 
Los Angeles 


ton Nationai Bank, Trenton, New 
Jersey. The new bank is an outgrowth 
of the merger between The First Me- 
chanics National Bank and The Tren- 
ton Banking Company. 


o> 


At the California Bank, Los An- 
geles, J. Boyce- 
Smith has been 
advanced to vice- 
president in the 
city division of 
the head office, 
and Herbert D. 
Anderson has 
been named as- 
sistant vice-presi- 
dent. Mr. Boyce- 
Smith joined the 
bank earlier this 
year. Mr. Anderson, who has been on 
the staff since last year, serves in the 
bond department. 


J. BOYCE-SMITH 


e 





New trust officer at The First Penn- 
/sylvania Banking and Trust Com- 
| pany, Philadelphia, is J. Phillip Dunn. 


aa 


Robertson Griswold, vice-president 
of the Maryland Trust Company, Bal- 
timore, and former president of the 
Trust Division of the American 
Bankers Association, died late in 
| August following a heart attack. 

Sa 


New assistant vice-president at the 
First Western Bank and Trust Com- 
pany, San Francisco, is Leonard F. 
Aregger. 


+ 


Carl B. Noyes has joined the Mer- 
chants National 
Bank, Manches- 
ter, New Hamp- 
shire as vice-pres- 
ident and cashier. 
He formerly 
served with the 
Chase Manhattan 
Bank, New York 
City, as assistant 
treasurer, and pre- 
viously had been 
associated with 
banks in Nashua, New Hampshire, 
and Haverhill, Massachusetts. 





Cc. B. NOYES 


° 


The County Trust Company, White 
Plains, New York, has promoted 
Otto Salvesen to vice-president and 
auditor. 

. 


Alan M. Cooper, formerly president 
of the Norwood-Hyde Park Bank and 
Trust Company, Cincinnati, Ohio, has 
been named president of the National 
Bank of Sarasota, Florida, when the 
bank opens its doors late this month. 





Fred L. MacDonald will be chairman 


of the executive committee and vice- 
chairman of the board, and Gilbert N. 
Parker will be board chairman. 


& 


Wesley S. Goode, Sr., has been ele- 
vated to board chairman at the Farm- 
ers & Merchants Bank, Menomonee 
Falls, Wisconsin. Succeeding him as 
president is Robert T. Goode. 


. 


The National Bank of Commerce, 
Norfolk, Virginia, has elevated J. S. 
Stanley, G. E. Fontaine, H. Brown, 
Jr., and Earl V. Slattum to assistant 
vice-presidents. 


e 


Richard C. Bain has joined the Ex- 
celsior Savings Bank, New York City, 
as vice-president and counsel. 


a 


Walter F. Chase, assistant vice- 
president in 
charge of person- 
nel at the Na- 
tional Shawmut 
Bank, Boston, has 
been promoted to 
vice-president. He 
has been with the 
bank since 1929 
and has been an 
officer since 1952. 
In a second pro- 
motion, John 
Ware, Jr., was also named a vice- 
president. He serves in the credit divi- 
sion of the bank and has been an offi- 
cer since 1949, 


W. F. CHASE 


e 


New assistant vice-presidents at the 
First Wisconsin National Bank, Mil- 
waukee, are F. Walter Turner, Hal C. 
Kuehl, and John H. Hendee, Jr. 


* 


A pleasant thought in the minds of 
many bankers struggling with the 
country’s rapidly-changing economic 
picture is expressed in the accom- 
panying illustration. Allan Herrick 
used a simulated greeting card to 
announce his retirement as advertis- 
ing manager of the Security-First 
National Bank, Los Angeles, and 
even included his home address, where 


A retirant’s dream 
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The Most Trusted Man in Town 


Everybody knows a banker holds a 
position of trust. But, few people 
realize how much faith is placed in 
him. Sometimes even the banker is 
unaware of the load he carries. 
Hundreds of men talk to him freely 
about their income. Others confide 
personal and business secrets. Fami- 
lies place their future in his hands. 
It’s all done as a matter of course. 


Member 
Federal Deposit 
Insurance 
Corporation 


A banker’s position in his com- 
munity is so trusted that it’s never 
even thought of . . . so trusted it’s 
taken for granted. 

At City National, we’ve helped 
hundreds of bankers around the 
country serve the customers that 
trust them. We’ve transferred funds, 
had property appraised, and acted 
in estate matters. And we’ve tried 


to do the job as well as the men we 
work for would do it themselves. 
Maybe you, too, could use a 
strong partner in Chicago. . . one 
who would do a job for you the way 
you wanted it done. If you would like 
to learn of the service we can give, 
why not phone us or come in and 
see us next time you’re in Chicago. 
We’d like to do business with you. 


Cuiunrw WATIONAL BAN K 


AND TRUST COMPANY OF CHICAGO 


208 South La Salle Street « FRanklin 2-7400 










































How Hammermill Safety helps 
sew up your public relations 














A modern sewing machine not only sews the seam, it puts on 
the embroidery that finishes off a garment. And the check that 
pays for it can add a nice finishing touch to your public relations. 

With checks on Hammermill Safety, the best known name 
in paper is there to boost your bank’s good reputation every 
time your customers open their check books. 

Hammermill Safety does more than a good public relations 
job. Its specially sensitized surface reveals the slightest attempt 
at alteration .. . protects your funds as well as your good name. 

And Hammermill Safety now contains Neutracel®, the ex- 
clusive hardwood pulp that blends with other pulps to give 
Hammermill papers a smoother, more level surface. With 
Neutracel, checks print better, write better, look better .. . 
have greater strength for repeated handling. 

The next time you order checks, specify Hammermill Safety. 
Ask your bank stationer or check printer to show you samples. 
It costs no more than other safety papers. 







































































The exclusive Hammermill Chainline design, illustrated, comes in 7 colors 
—amber, green, buff, blue, pink, gold, gray. Straightline and Crossline 
designs are also available. 





















Ri att te ea ca i an ae oe et “Seah: “Sa ae Nat. “Mice “Nata . 


» ’ re Ay os wy , - ¥y af ive 7° 9 





























he may be found on rainy days. Ad 
manager for Security-First since 1929. 
Mr. Herrick served in the same capac- 
ity for other banks in Los Angeles 
and Denver. Succeeding him at Secu- 
rity-First will be Edward Royal, New 
York advertising executive. 
— 


Death has taken Floyd W. Larson, 
executive secretary of the Minnesota 
Bankers Association and former na- 
tional secretary of the American 
Institute of Banking. He died follow- 
ing a heart seizure in mid-September 

So 


The Graduate School of Business 
of Columbia University, New York 
City, with the support of Bankers 
Trust Company, has established a 
new banking and finance professorial 
chair. Dr. Roger F. Murray has been 
selected for the post that has been 
named the S. Sloan Colt chair in 
honor of the retired chief executive 
officer of Bankers Trust. 

& 


The Dania (Florida) Bank has 
elected Joseph M. 
Barnes vice-presi- 
dent. He joins the 
bank after serving 
as vice-president 
and treasurer of 
Springs Mills, 
Inc.. New York 
City. Prior to this 
post, Mr. Barnes 
had been asso- 
ciated with Guar- J. M. BARNES 
anty Trust Com- 
pany of New York, and later served 
with the Public National Bank, New 
York. 





* 


In promotions at the Bank of 
America, San Francisco, George W. 
Faubel and Albert C. Hoyt have been 
made assistant vice-presidents. 

So 


In top management changes at the 
First Hutchings-Sealy National Bank. 
Galveston, Texas, John W. McCul- 
lough has been elevated to board 
chairman and Paul L. Rounsaville has 
succeeded him as president. R. K. 
Hutchings, executive vice-president, 
has been named vice-chairman of the 
board. 

+ 


At the Northern New York Trust 
Company, Watertown, Reginald G. 
Gray has been made vice-president. 

So 


P. Henry Mueller, assistant vice- 
president, First National City Bank of 
New York, was awarded the Alumni 
Association Honor Merit Award at 
the conclusion of sessions of the 
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For school achievement 


Graduate School of Credit and Finan- | 


‘ial Management, Dartmouth College. 
[in the accompanying photograph, Mr. 
Mueller, left, is shown receiving his 
award for outstanding achievement.at 
the school from C. Houghton Birdsall, 


Jr., assistant vice-president of the | 


Chemical Corn Exchange Bank, New 
York City, and past president of the 
school. 

° 


Now trust officer and assistant sec- 
retary of the American Trust Com- 
pany, San Francisco, is J. Van Amer- 
ongen. 


o 


New vice-president of the Central 
Mortgage Company, Philadelphia, is 
James J. McGrath. 


° 


The Distinguished Service award of 
the Robert. Morris Associates has 
been voted for Harold E. J. Smith, 
vice-president of the Federal Reserve 
Bank of Cleveland. He will receive 
the honor at the fall conference of 
Robert Morris next month in White 
Sulphur Springs, West Virginia. 

am 


Frank A. Sherer has been elected 
president of the 
Knickerbocker 
Federal Savings 
and Loan Asso- 
ciation, New 
York. A member 
of the board at 
Knickerbocker 
Federal since 
1946, Mr. Sherer 
was formerly vice- 
president of the F. A. SHERER 
Chemical Corn 
Exchange Bank, New York City. He 
succeeds Louis T. Boecher who has 
resigned to take a post in industry. 

* 


Four new vice-presidents have been 


named at the Deposit Guaranty Bank 
and Trust Company, Jackson, Mis- 


sissippi. R. G. Duke has been pro- 


October, 1958 
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VIA BANK OF AMERICA 
TRAVELERS CHEQUES 


... money only you can spend 


B of A Travelers Cheques are the largest selling, best advertised bank cheque 
in existence. Sellers receive 23% more commission over non-bank cheques. 


And, the world-wide acceptability and 
quick claim service of Bank of America 
Travelers Cheques means more satisfied 


customers — more repeat business for you! 
MEMBER FECERAL OEPOSIT INSURANCE CORPORATION 
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ONLY BURROUGHS GIVES YOU 
COMPLETE ELECTRONIC VERIFICATION — 
EVERY SINGLE ITEM 


ELECTRONIC proof that all checks and all deposits are posted 
to the correct accounts in one run. 
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PROOF of correct balance computation and extension. 

PROOF of correct register accumulation. 

PROVED electronic reading. 

PROOF that the electronic and mechanical components are in 
agreement. 

PRINTED audit control. 


, How’s that for a boon to your bookkeeping! Yet, the ability to provide true q 
single posting electronically is only one among many exclusive advances built 
into the Burroughs Electronic Bank Bookkeeping Machine. Advances that 
give it the power to produce more work in less time with greater accuracy 
and lower cost than anything else in existence or in sight. 


Call our nearby office for full details without obligation. Burroughs 


Corporation, Burroughs Division, Detroit 32, Michigan. 
Burroughs—TM. 


Burroughs Corporation 


“NEW DIMENSIONS / in complete bank automation” 


October, 1958 


LOOK 
TO ABBOTT 


FOR COMPLETE 
BANKING EQUIPMENT 


CALENDARS 
AND DESK SETS 


A completely new line of decorator 
designed perpetual calendars and 
desk sets in satin finished brass or 
chrome, single and double faced 
calendars with or without pens. 


SIGNS 


Wuminated signs, beau- 
tifully hand-etched in 
plate glass. Standard 
engraved floor and 
counter signs. Name 
plates of all types. 


COIN COUNTING MACHINES 


ABBOTT MODEL 49 


The world famous line of Abbott 
coin counting and sorting ma- 
chines in hand operated and heavy 
duty electric models. 


Also: Abbott quality coin wrappers, coin 
and currency trays, efc., efc. 


WRITE FOR COMPLETE CATALOG 


ABBOTT COIN COUNTER CO. 


143rd-144th STREETS & WALES AVE: ... 
NEW YORK 54, N. Y., U.S.A. 
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J. D. COX J. W. ROBERTS 


Jackson, Mississippi, bank advances four officers 


moted to vice-president and cashier 
while C. J. Ledbetter has been made 
vice-president and comptroller. Also 
elevated to vice-presidents are J. D. 


Cox and J. W. Roberts. 


4 


A banker six days a week and a 
Congregational church minister the 
seventh day makes a busy schedule 
for Harvey H. Sherwood, president 
of the Bank of Gays Mills, Wisconsin. 
He began his church career when the 
First Congregational church in near- 
by Lynxville was experiencing diff- 
culty in finding a minister. 

. 


Harold J. Kennedy has been ap- 
pointed assistant treasurer—bank re- 
lations of the General Motors Cor- 
poration, Detroit. Mr. Kennedy joined 
General Motors in 1927 after banking 
experience in Canada and Detroit. 
He has been director of the bank rela- 
tions section since 1952. 


* 


Officers of the newly-opened Allied 
Federal Savings and Loan Associa- 
tion, South Jamaica, New York, are 
Fred Campbell, president; the Rev. 
Walter S. Pinn, vice-president; 
Camilla T. Kelly, treasurer; and 
Frank L. Thompson, secretary. 
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The Pan American 
Florida, has elect- 
ed Stanley C. 
Gray vice-presi- 
dent. He will be 
in charge of the 
mortgage loan de- 
partment. Mr. 
Gray joins Pan 
American after 
serving as vice- 
president in 
the 
mortgage depart- 
ment at the Central Bank & Trust 
Company, Miami. 
7 


Bank, 


Miami, 


S. C. GRAY 


In promotions At. the Equitable 
Savings.and.Loan Association, Brook- 
lyn, New York, Paul H..Hempel-has 
been named ‘senior ‘ vice-président, 
Edward P. Pedlowe has been ap- 


pointed vice-president and treasurer, 
and David J. Askin, Jr., has been 
made vice-president and secretary. 
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J. Willis Cantey has been named 
assistant to the 
president, Hugh 
C. Lane, at the 
Citizens and 
Southern National 
Bank of South 
Carolina, Colum- 
bia. Mr. Cantey, 
who is president 
of the Columbia 
Outdoor Adver- 
tising, Inc., and 
the State Invest- 
ment Company, Inc., joined the ad- 
visory board of the bank in 1957. 

Albert R. Simonds has been named 
first vice-president in the Charleston 
office of Citizens & Southern National 
Bank. 


J. W. CANTEY 


5 


In promotions at H. M. Byllesby 
and Company, Chicago-based invest- 
ment banking and brokerage firm, 
Glen A. Darfler, Dudley F. Holtman, 
and David L. Keith have been made 
vice-presidents, and Frank G. Holt- 
man, assistant vice-president. 

€ 


At the State Bank of Des Moines, 
Iowa, Lindley Finch has been elected 
president, H. Harold Brenton con- 
tinues as chairman of the board, and 
David G. Wright becomes vice-presi- 
dent and cashier. 


4 


Henry H. Heimann, executive vice- 
president of the National Association 
of Credit Management, died in Win- 
nipeg, Canada, after suffering a heart 
attack in mid-September. 


° 


DeWitt Ray, senior vice-president 
of the Republic National Bank of 
Dallas, Texas, was recently cited for 
his work with'the new Southwestern 
Graduate School of Banking by Willis 
M. Tate, president of Southern Meth-’ 
odist University. Mr. Ray becamie the 
first Dean of Bankers for the school 
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World-Wide Financial Services 





For Correspondent Banks 


You can provide your customers world-wide banking 
services on your own premises by using the extensive 
facilities of The Northern Trust’s Foreign Department. 
For example, you can offer your customers a drawing 
and remittance service that reaches around the world, 
handled by your own staff in your own bank. We pro- 
vide all materials, including forms imprinted with your 
name, and a complete instruction manual. 

Many banks use the foreign facilities of The North- 
ern Trust to handle all of their business abroad. Other 
banks which already have one or more direct relation- 
ships overseas use The Northern Trust to supplement 
their own coverage and provide world-wide service. 


Thee 


NORTHERN 


Box N + Chicago 90, Illinois » Telephone Financial 6-S500 
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Our experienced staff is organized to give immediate 
attention to your requirements. Plan to discuss foreign 
banking services with the next Northern Trust officer 
you see. Or better yet, ask George Read, manager of 
the Foreign Department, to contact you at your con- 
venience. 

FOREIGN SERVICES FOR CORRESPONDENT BANKS 


e Documentary Collections 

@ Traveler's Letters of Credit 
exchange for spot or future delivery @ Foreign Currency bank notes 

@ Daily exchange quotations by @ Credit Information 


bank wire @ Information on Exchange and 
e@ Commercial letters of credit Trade Regulations overseas 


@ Drawing and Remittance Services 
@ Purchase and sale of foreign 
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New banking school dean 


which was opened: in June this, year 
on the campus of SMU. In the accom- 
panying photograph, Mr. Ray, left, 
accepts the citation from Mr. Tate. 


° 


New comptroller of the Boardwalk 
National Bank, Atlantic City, New 
Jersey, is Carl M. Sammuller. 


° 


In the acquisition of Herring-Hall- 
Marvin, Ltd. of Canada by Diebold, 
Incorporated, Canton, Ohio, new 
management has been elected to head 
the new Diebold affiliate. Raymond 


Koontz, president of Diebold, will be 
president of the firm. Vice-presidents 
will include A. W. Jackson, Arthur H. 
Lambden and F. D. Robinson, and 
general manager will be Leonard 
Foden. 


* 


George Forster, former city man- 
ager of Des Moines, Iowa, has be- 
come executive director of the Wis- 
consin Bankers Association. The 
Association has moved its quarters 
from Milwaukee to Madison. 
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The newly-chartered National Bank 
of Maryland, Silver Spring, will-be 
headed -by Hartwell F. Taylor, presi- 
dent. James P. Casbarian will serve as 
chairman, and Hilbert A. Corley will 
become vice-president and cashier. 


aa 
Charles N. Vance has been elevated 


to vice-president at The Citizens 
Bank, Hamilton, Ohio. 


e 


At the First National Bank of Man- 
itowoc, Wisconsin, Carl G. Nelson 
has been made president. 


¢ 


In top level moves at the Second 
Federal Savings and Loan Associa- 





THE BANK CHECK SPEAKS > 


We think of a mechanized check 
handling system as something made 
up of dependable. components 
working together to provide 
improved processing. The bank 
check might not be considered a 
component in the true sense of the 
word, but perhaps the part it plays 
is even more important because it 
is the document that tells the sys- 
tem what to do. 


The flight of the check through the 
system is indeed very fast, and 
therefore it must be moved accu- 
rately if it is to provide the spark 
that activates the machinery. We 
believe, therefore, that it should be 
readied for processing by top-notch 
check makers. Tight controls will 
certainly have to be maintained in 
the printing establishment that 
produces the check, and we are 
happy to say that we have such 
controls in our nine plants. 


Quite aside from observing good 


production controls, we are most 
anxious to preserve the appearance 
of bank checks so that the public 
will be willing to continue to pay 
for them. Consequently, as we 
approach the task of redesigning 
check styles to provide room for 
electronic scanning, we are focusing 
on well-balanced format that will 
retain the sales appeal our checks 
now have. We do not think the 
magnetic ink characters will have 
any adverse effect on our merchan- 
dising program. 














To banks who are desirous of 
retaining the bulk of the savings 
promised by mechanized handling, 
we offer our sales programs which 
are designed to recover check costs. 
Our sales staff is well informed on 
proved procedure and is available 
at all times for discussion. If your 
bank has not as yet engaged in 
such a program, this is the time 
to start. 
































Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 










































L. M. LEICK H. B. WINSOR 


New president, chairman 


tion, Cleveland, Harry B. Winsor has 
moved up to chairman of the board, 
and Leonard M. Leick has been 
elected to president, filling the two 
positions formerly held by the late 
Claire W. Grove. Mr. Winsor joined 
the staff in 1935 and Mr. Leick has 
been with the Association since 1949, 
+. 


The Farmers State Bank of Wor- 
land, Wyoming, has become a na- 
tional bank. President is Ray F. 
Bower. The bank’s new name is the 
First National Bank in Worland. 


a 


Eads Poitevent has joined the 
newly-formed Mid-Continent Invest- 
ment Corporation as executive vice- 
president, and will be in charge of the 
firm’s New Orleans office. He was 
formerly senior vice-president of the 
National Bank of Commerce, New 
Orleans. 
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Vice-president is the new title for 
Richard K. Davis 
at the Worcester 
(Massachusetts) 
County Trust 
Company. He 
joins the Worces- 
ter bank after 
serving as an ac- 
count executive 

























with the _ invest- 

ment firm of 

Merrill Lynch, R. K. DAVIS 
Pierce, Fenner & 

Smith in San Francisco and New 


York City, and with Hemphill Noyes 
& Company of New York City. 
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Top promotions at the Farmers 
National Bank, Owenton, Kentucky, 
place C. E. Pryor as chairman, J. B. 
Holbrook as president, and V. C. 
Johnson, Jr., as cashier. 

. 







The first step towards full automa- 
tion in bookkeeping was _ recently 
taken by one of the country’s smaller 
banks when the bank purchased four 
electronic bookkeeping machines. De- 
signed to materially lighten the load 
of check handling operations, the ma- 
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WHAT ARE YOUR IDEAS, MR. CRUSOE? 


Unfortunately, the chances are good that he 
doesn’t have any, living alone on a desert island. 
Because to get new ideas, it is necessary to talk 
to people that are doing things and having new 
ideas themselves. That’s true in any business 
but it is particularly so in banking, because our 
work is affected by so many different factors. 

And that, stated very simply, is the reason 
why we hold our annual conference for cor- 
respondent bankers. 

Each year, the program varies, but we try to 
have up-to-the-minute talks on various sub- 
jects of special interest to the banking industry. 
Our speakers are people with ideas—and experi- 
ence—in different phases of banking; and our 
guests generally leave with new ideas about 
some aspect of their work. 


But just as important as the formal talks, are 
the many conversations that take place during 
the social hour and during dinner. At this time, 
bankers from all over the area have a chance 
to meet informally and exchange thoughts 
among themselves. In one part of the room, 
three bankers will be gathered together discuss- 
ing bookkeeping machines; in another, a differ- 
ent group will be talking about new business 
methods. But whatever the topic, ideas are 
being traded and new thoughts developed. 

Of course, the conference is only a small part 
of the service that we offer to correspondent 
banks but we think it is an important contribu- 
tion to the further development of better bank- 
ing. And that, after all, is one of the aims of a 
bank like ours. 


MELLON NATIONAL BANK AND TRUST COMPANY 


PITTSBURGH, PENNSYLVANIA 






CAPITAL & SURPLUS $250,000,000 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Review new system 


chines will become the backbone of 
the deposit accounting system at the 
First National Bank & Trust Com- 
pany, Alton, Illinois. Shown inspect- 
ing one of the machines in the photo 
above are, from left to right, W. B. 
Bergfeld, vice-president; M. R. Mil- 
nor, executive vice-president; J. A. 
Ryrie, board chairman; and George 
M. Ryrie, cashier. 


o 


Edward N. Hay, chairman, founder 
and former president of Edward N. 
Hay & Associates, Inc., Philadelphia, 
died in August. The management con- 


sultant firm has been engaged in many 
bank surveys. 
° 


New director of public relations 
and advertising for the National 
Newark and Essex Banking Com- 
pany, Newark, New Jersey, is Harold 
Brotherhood. 


* 


At the Exchange National Bank, 
Colorado Springs, Colorado, Colonel 
William B. Offutt and Colonel Elmer 
W. Gude have been elected assistant 
vice-presidents. 

> 


The First National Bank of Casper, 
Wyoming, has made James F. Shep- 
herd trust officer. 

Sd 


The First National Bank of Stuart, 
Florida, has opened a trust depart- 
ment and named Maurice D. Hart- 
man, vice-president and trust officer, 
to head the department. 


o 
New cashier of The First National 
Bank, Homer, Illinois, is Kenneth W. 
Fish. 


* 


The dean of California bankers had 
some sage advice for today’s youth 
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We are always happy 
to make your | 
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on Florida’s 

West Coast. Call 

or write 
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VICTOR H. ROSSETTI 





Cites banking’s opportunities 






recently when he celebrated his 65th 
vear as a financier. Victor H. Rossetti, 
81-year-old honorary chairman of the 
Security-First National Bank, Los 
Angeles, stated, “No profession offers 
as many opportunities as does bank- 
ing. The need for all kinds of bank 
help continues to increase and chances 
for promotion are wide open to the 
bright young man and woman.” He 
also urged the public and all levels of 
government to watch their spending 
habits. “I don’t believe in spending 
today out of revenue of tomorrow.” 

















Security-First National has named 
Morris F. Sheldon vice-president in 
the head office banking room. 














° 







Joseph A. Amato, vice-president of 
James Talcott, Inc., New York City, 
has been named president of Hamil- 










ton Factors Corp., a wholly owned 
subsidiary. He was also named to 
head the factoring division of the 


parent company. 

> 

Fred Holland has joined The First 

National Bank, Longview, Texas, as 
executive vice-president. He formerly 
served as vice-president of the First 
National Bank, Fort Worth. 

. 


William D. Carter has been elected 


vice-president of The Mercantile 
Bank and Trust Company, Boulder, 
Colorado. R. L. Dunn has been 


named cashier. 





e 


J. Robert Stout becomes chairman 
and David E. Roman moves up to 
president in changes at the North 
Jersey Trust Company, Ridgewood. 

* 
The Monsanto Chemical Company, 


St. Louis, has elected Patrick J. Dowd 
treasurer. 






° 


Carl S. Thomas, a director, has been 
named vice-president at the Farming- 
ton (New Hampshire) National Bank. 
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“T.BIRD” DRIVER finds the Herring-Hall-Marvin 


Drive-Up Window as modern and convenient as her 
car. 


@ Every Type of Motor Vehicle ls Con- 
TRUCK DRIVER lifts glass lid of drawer, 4a 1 veniently Served By New Drive-up 


makes deposit, and he’s on his way. 


Window. Depository Drawer Can Be 
Operated Electrically or Manually 





The drive-up window in banks and savings and loan offices is 
a development of this modern age which is growing fast in popu- 
larity. It solves many a parking problem. It means, too, that 
Mother need not worry about Junior getting into mischief while 
she is taking care of her banking. Deposits and withdrawals are 
quickly and conveniently handled without stepping out of her car. 

One difficulty has been installing the drive-up window in such 
a position that the occupant of a new, low-slung car can place 
papers in the depository drawer or withdraw papers and cash 
without stretching and reaching. This has been overcome in the 
new Five Star Constellation Drive-up Window, a product of 
Herring-Hall-Marvin Safe Company, Hamilton, Ohio. As the 
depository drawer slides forward to the customer (manually or 
at the push of a button), the front of the drawer lowers, providing 
an ample reach-in space. The top of the drawer is covered with 
a hinged lid of bullet-resistive glass so that the contents are 
completely shielded from wind and rain. 

For high-seated vehicles—older cars and pick-up trucks, the 
hinged lid of the drawer may be faised and papers deposited 
or withdrawn in the conventional way, 

‘4 =. ‘Catalog on request.to 3 
Herririg « Hall + Marvin Safe Co., Hamilton, Ohio 
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WINGS FOR THE AIR OF CANADA 


Ranking fourth among trading nations and sixth among 
industrial countries of the world, Canada merits U. S. 
banking attention today for other reasons as well. 

The government of Canada is stable. Our people are 
proud of their nation’s unity, and of its destiny as a 
land of great and varied natural resources and rapid 
industrial development. By far the largest part of new 
capital investment in Canada comes from Canadian thrift. 

It is not yet generally realized, even in the United 
States, that manufactures now account for 30% of 
Canada’s national income. Notable recent progress has 
been made in tool-machinery, electrical and electronics 
equipment, chemicals, aircraft and automobiles, but ex- 
pansion into scores of other fields is proceeding fast. 

In Canada’s hundreds of new industries and in her 
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rapid development of mineral and forest resources are 
opportunities for mutually productive commerce be- 
tween firms in our country and U. S. suppliers, con- 
sumers and distributors. You are invited to consult our 
Business Development Division, regarding the specific 
situation of any of your own customers who seek to 
capitalize Canada’s future. 


THE CANADIAN BANK 
OF COMMERCE 


Head Office—Toronto 1, Canada 
New York * San Francisco ¢ Los Angeles 
Seattle * Portland, Ore. 
Resident Representatives: Chicago and Dallas 
More than 775 branches across Canada 
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CANADIAN BANKING 





Rest Haven 

Because there are so few park 
areas in downtown Toronto, and rel- 
atively few places where a person 
can rest for a few minutes, Joseph E. 
McCully, manager of the Board of 
Trade Building branch of the Bank 
of Montreal, had a park bench placed 
in front of the bank’s office on busy 
Adelaide Street. 

The blue bench, with the words 
“Courtesy ‘My Bank’”, was well 
patronized during the hot days of 
summer, and attracted considerable 
attention. Shown here are Mr. Mc- 
Cully, left, and former Prime Min- 
ister Arthur Meighen, relaxing. 
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Select Company 

In a recent compilation of world 
banks, Polk’s Bank Directory, the 
Royal Bank of Canada was listed 
sixth in size of deposits. It is the 
largest bank in Canada with deposits 
of over $3.5 billion. The Royal Bank 
ranks behind only the Bank of Amer- 
ica, Chase Manhattan, First Nation- 
al City Bank of New York, Midland 
Bank and Barclays Bank, among 
banks in the free world. 


a * * 


New Commerce Head 

A. C. Ashforth, president of the 
Toronto-Dominion Bank, was elected 
this month to the presidency of the 
Canadian Chamber of Commerce. He 
formerly was first vice-president. 
Mr. Ashforth has travelled exten- 
sively in Canada this past year for 


Well-qualified traveler 


A. C. ASHFORTH 
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By JAMES MONTAGNES 








Bank’s customers and friends put park bench to good use 


both the Toronto-Dominion Bank 
and the Canadian Chamber of Com- 
merce. Earlier this year he was one 
of a party of Canadian businessmen 
touring Russia. 


* 


Deficit Financing 

The Canadian government’s deficit 
financing is an appropriate policy, 
according to the Monthly Review of 
the Bank of Nova Scotia. In analyz- 
ing the budget, the report notes that 
the government is financing its 1958- 
59 fiscal year, ending next March 31, 
at a deficit of $648 million; expendi- 
tures are expected to reach $5,300 
million and revenue $4,652 million. 

The study points out that “as Can- 
ada experiences the first significant 
recession since the war, the govern- 
ment is called on to play a more ac- 
tive role in the economy after ten 
years of relative fiscal neutrality. 
After more than a decade of al- 
most uninterrupted reduction of the 
funded debt, the government now 
has to borrow again. ... At first 
sight this seems alarming. But the 
burden of the debt lies not in its 
absolute but in its relative dollar 
value. 

“With an expanding economy and 
the postwar inflation, Canada’s na- 
tional income has more than doubled 
in the last ten years, and measured 
against it the debt has fallen from 
173 per cent to 60 per cent. The real 
burden of the debt has thus declined 
to relatively modest proportions. 


“A more immediate and difficult 
question than the prospective in- 
crease in the size of the debt is the 
method by which the money will be 
raised and the resulting effects on 
economic activity. During the war, 
with full employment, a high level 
of income, and a general shortage 
of consumer goods, large sums were 
borrowed from the personal savings 
of the public, with the desirable re- 
sult of reducing effective demand in 
the economy. 

“In a period of recession, how- 
ever, the problem is one of stimulat- 
ing demand in order to encourage in- 
vestment and restore a high level of 
economic activity. In these circum- 
stances it is important that govern- 
ment borrowing should not have the 
effect of reducing the supply of 
funds available for the needs of pro- 
vincial, municipal and corporate bor- 
rowers or of curtailing private 
spending. 

“The alternative to competing for 
the existing supply of savings or en- 
deavoring to persuade people to save 
more is to finance the deficit directly 
or indirectly through the expansion 
of credit. As long as private demand 
for credit is not increasing, and as 
long as there is substantial excess 
capacity and less than full employ- 
ment, an increase in the money sup- 
ply provides a useful addition to 
economic activity. 

“If there should be a sharp im- 
provement in business conditions, 
however, the velocity of circulation 
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You'll be pleasantly surprised to discover what a 
nice lift Mr. S. Claus can give to your business. 
He’s helped a lot of institutions just like yours 
acquire new customers, new accounts. How? 
Simply by installing a Christmas Club. 
For with this profitable Club, folks are 
bound to drop in more often . . . make 
regular payments . . . discover your other services. 
There are any number of Christmas Clubs to choose 
from. We think you'll find Rand M¢ Nally’s 
complete line of supplies most satisfactory. 
The beautiful four-color art work on checks, 
advertising folders, and shopping lists will 
help keep your Club growing year after year. 


For samples and full 
information, drop a line to: 
Rand McNally & Company, 
Christmas Club Division, 

405 Park Avenue, New York 22, 
Box 7600, Chicago 80. 








would rise, the effect of the increase 
in the money supply would be accen- 
tuated, and the sort of inflationary 
pressures which became so strong in 
1956 and 1957 might re-appear, call- 
ing for the prompt imposition of a 
restrictive monetary policy. 

“Though in the long run inflation 
may be thé most important threat to 
economic stability, the immediate 
problem is one of inadequate de- 
mand, and it is quite possible that 
the next few years may be a period 
of somewhat less than full utilization 
of our economic resources. In these 
circumstances deficit financing is an 
appropriate policy for the federal 
government.” 

Among the steps that might be 
taken by the Canadian government, 
the bank’s economists explain, is an 
increased program of public works. 
Canada’s fast population growth and 
its rising living standards in recent 
years have emphasized an enormous 
need for schools, roads, hospitals and 
municipal facilities of all kinds. 
Many of these projects are already 
in the planning stage, but have been 
held back by scarcity of funds and 
high interest rates. 

“It would be desirable,” the review 
says, “to step up public spending and 
if it weré possible to start actual 
construction quickly.” 


as 4 e 


General Information 

The Toronto-Dominion Bank has 
published three important pieces of 
information about Canada for bank- 
ers and businessmen throughout the 
world. Using a color airview of the 
Toronto skyline across both front 
and back covers, it has issued a 
brochure on the Canadian market 
and the bank’s services for business- 
men interested in trading in Canada. 
The brochure is distributed through 


Facts for businessmen 
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Handy reference 


the bank’s offices in New York, Chi- 
cago and London, England. 

For the oil and gas industry the 
Toronto-Dominion Bank has_ pub- 
lished a detailed map of oil and gas 
fields and pipelines in western Can- 
ada. Another reference with general 
facts about Canada is a 112-page 
pocket-size booklet, Quick Canadian 
Facts, which is distributed from its 
United States and British offices and 
through its correspondents abroad. 
The booklet gives a vast amount of 
up-to-date information about Can- 
ada. 

+ +o + 


Trust Legislation 

Several changes in legislation for 
trust and loan companies have been 
announced by the Canadian Minister 
of Finance, Donald Fleming. Under 
the revisions, new trust companies 
will no longer be required to have at 
least $150,000 of their capital stock 
subscribed before starting business. 
The amount, under the new legisla- 
tion, will be decided by the Canadian 
Parliament when a new company 
seeks incorporation. 

Similarly loan companies, previ- 
ously required to have at least 
$100,000 of subscribed capital stock, 
may incorporate at a lower figure 
at Parliament’s discretion. These 
changes bring trust and loan com- 
panies into line with. procedures 
followed in the case of insurance 
companies. 

Finance Minister Fleming called 
for revision of the form of the an- 
nual statements of trust companies 
and the procedure for filing them; 
increased a trust company’s borrow- 
ing capacity from 10 to 12% times 
its unimpaired paid-up capital and 
reserve; and gave a company the 
privilege of listing its Dominion and 
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“PRICELESS” BEST-SELLER 


Your clients who are interested in Canadian business 
opportunity will appreciate a complimentary copy of 
“Canada Today’—which you can readily arrange to give 
them. This 100-page booklet is a concise, pictorial intro- 
duction to the land, the people, and the economy of Canada. 
It is published by Canada’s 
First Bank which has intro- Partial Table of Contents 
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provincial government bonds at their 
“investment” value, the cost price 
adjusted from year to year after 
purchase to reach par value at 
maturity, instead of at market value 
as at present. 


° ° ” 


Personal Loan Promotion 
The Bank of Montreal has started 
a new series of personal loan adver- 
tisements. In announcing this series, 
Munro Brown, public relations man- 
ager of the bank, points out that “the 
personal loan field provides us with 
probably the most satisfying adver- 
tising opportunity since we are able 
to sell in the most specific way. We 
are able also to see the effect of our 


efforts to a greater extent than in 
any other field.” 

The bank’s advertising in this field 
is based on the low cost of these per- 
sonal loans, “27 cents a month for 
a $100 loan repayable in 12 monthly 
instalments,” he explained. “This 
formula has been effective enough to 
get people to come in and ask for our 


‘27 cent loans’. 


od ° * 


Educating Immigrants 
Aimed at orienting newcomers is 
the Toronto-Dominion “Bank’s new 
booklet, You and Your Money in 
Canada. The pocket-size, 32-page 
booklet deals with the types of Ca- 
nadian money, Canada’s banking 
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Tips for immigrants 


system, family budgeting, transpor- 
tation, and how to go about buying a 
house or a car. It also gives facts 
about postal rates, telephone serv- 
ices, tipping, income tax, family al- 
lowances for children under 16 years 
of age, unemployment insurance and 
old age pensions. 

One of the bank’s attractive tell- 
ers, Edna Crawford, is shown above, 
displaying copies of the booklet, 
which is being distributed through 
branches in areas where immigrants 
are settling. Ethnic group organiza- 
tions, the bank’s London, England, 
offices and trans-Atlantic transporta- 
tion companies are also distributing 
the booklet. 


Sd ° a 


Advancements 

George S. Unwin, manager of the 
main Toronto branch of the Ca- 
nadian Bank of Commerce, has been 
appointed regional superintendent of 
the bank’s Atlantic region, with 
headquarters at Halifax. He suc- 
ceeds Charles J. Loughlin, who re- 
tires this month after 42 years with 
the bank. Mr. Unwin joined the bank 
at Toronto in 1923. 

Lawrence G. Greenwood, superin- 
tendent of the Ontario region of the 
Canadian Bank of Commerce, has 
been appointed manager of the main 
Toronto branch. He joined the bank 
at Saskatoon in 1938 and has served 
in western Canadian branches. He 
became assistant manager of the To- 
ronto main branch in 1953, and in 
1956 was named manager of the 
branch at Seattle, Washington. 


e 


Kenneth A. White has moved from 
the Toronto office of the Royal Trust 
Company to the Montreal head-office 
as supervisor of investments. John 
F. Close has been appointed treas- 
urer of Royal Trust Company. 
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82 offices — 
Serving more people more ways 
than any other Philadelphia bank 


Member Federal Deposit Insurance Corporation 


Want to save 2 to 4 days on clearances? 
Well, it’s easy. Here’s how it’s done: 


Our clearances go air mail direct to our own 
correspondents. They, and their customers, 
depend on this speedy service. It’s the fast- 
est there is—consistently. 


To give you an idea how useful our corre- 
spondents find this service: we’re clearing 
more than 700,000 checks every day. That’s 
enough to make a pile 300 feet high, or about 
as tall as a ten-story building. That’s a lot of 
checks. And a lot of service. It’s also just 
another example of our interest in continu- 
ally improving the quality of banking service. 


If you’re not using our fast air mail clearance 
system, just write or call (LOcust 8-1700) 


- First Pennsylvania. We’ll be glad to tell you 


how you can put it to work for your bank. 


First Pennsylvania 
Banking and Trust Company 
Banking since 1782 
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THE BOOKLET COUNTER 








U.S. Business Today . . . Supple- 
mentary charts and illustrations lend 
strong support to this  booklet’s 


timely study of the U.S. economy. In 
its 16 pages, the author provides a 
four-part analysis of our marketing 
ups and downs, both past and pres- 
ent. Future trends and a number of 
corrective measures are also dis- 
cussed, with particular emphasis on 











Insight into problems 


the things that business, govern- 
ment and the public can do to prevent 
wide fluctuations in gross national 
product. In one section, the three 
postwar declines, 1950, 1954 and 1958, 
are treated in detail. Accompanying 
tables and charts provide a ready 
appraisal of production, unemploy- 
ment and spending patterns in these 
periods. An excellent reference piece, 
the booklet can also serve as a help- 
ful guide for financial institutions 
that may be considering similar 
studies. 


Help! P’'ve Been Robbed! .. . 
This booklet was produced in re- 
sponse to numerous requests from 
correspondent banks for reprints of 
three articles printed in a large 
western bank’s house organ. The ar- 
ticles outline the bank’s authorized 
procedures in case of a_ holdup, 
methods of obtaining accurate de- 
scriptions of bandits, and security 
measures to prevent the holdups and 
minimize losses. The material was 
prepared with police and F.B:I. é0- 
operation. Generously illustrated, to 
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highlight the major points of each 
article, the booklet could easily be 
adapted to serve as an effective 
training tool for other banking in- 
stitutions. 


Holiday in Europe . . . Written 
by the retired manager of a large 
Chicago bank’s foreign department, 
this 48-page booklet contains travel 
background to make the trip abroad 
an exciting experience. Planning of 
the trip, the passport, visas, last 
minute things to do, shipboard hints, 
and motoring by private car are 
discussed, as are foreign hotels, eat- 
ing places, and other items. Included 
are a number of little things to. re- 
member, such as bank help abroad 
for extra money, etc. 


Investment Facts . . . This 20- 
page booklet contains an excellent 
review of the stock market, cover- 
ing the basic principles of invest- 
ment and the costs involved. The rea- 
sons for fluctuations in common 
stock prices, the New York Stock Ex- 
change’s Monthly Investment Plan, 
and detailed definitions of terms such 
as dividends, earning power, risk, 
member firm, and the like, are given. 
Of interest to investors is the last 
half of the booklet. It contains the 
names of 313 common stocks that 
have paid a cash dividend each quar- 
ter for a minimum of 20 years, in- 
cluding one with a 94-year payment 
record. 


Life Insurance Fact Book ... 
The dynamic growth of the life in- 
surance companies, the types of in- 
surances available, investment pat- 
terns of the various insurance firms, 
and mortality tables are among the 
topics contained in this annual 
edition. Published by the Institute 
of Life Insurance, the 126-page 
paper-bound book is designed to pro- 
vide over-all statistics and factual 
data for bankers and the business 
world. Pensions and annuities, social 
security, and the life insurance dollar 
are described. A chronology of im- 
portant dates in life insurance de- 
velopment, and a glossary of insur- 
ance terms are also given in this 
comprehensive fact book. 


Business and Professional Di- 
rectory ... Nearly 25,000 copies of 


this bank-sponsored compilation of. 


business and professional] firms have 
been distribuiteed to customers and 


area residents. In alphabetical order, 
the booklet lists the many services 
and commodities that are available, 
running from a list of “accountants” 
to boat suppliers selling “yachts.” As 
an added touch, the bank identifies 
commercial customers that are par- 
ticipating in its charge account plan. 


Helpful Copying Hints . . . Here 
is a handy folder containing many 
valuable suggestions for financial 
firms using the new all-purpose copy- 
ing machines to duplicate letters and 
other documents. The pamphlet dis- 
cusses various tricks that are being 
used to provide clearer copies of 
original materials. Among the sug- 
gestions are hints on what to do in 
copying notary seals, etc. 


European Common Market... 
The impact of trade agreements be- 
tween the six European Economic 
Community countries on U.S. foreign 
business is one of the subjects 
covered in this detailed 28-page re- 
port. It points out that a more com- 
petitive world market has prompted 
the economic alliance of Belgium, 
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Thorough economic review 


Luxembourg, France, West Ger- 
many, Italy and the Netherlands, 
and then discusses the major ob- 
jectives of the agreement and the 
problems that are being encountered. 
A separate timetable is included to 
show the various stages of the pro- 
gram, as well as the ‘percentages of 
tariffs and quotas to be imposed. 
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COURT DECISIONS 








By FREDERICK C. FIECHTER, Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Vested Bank Balance 

The United States District Court, 
Southern District, New York, ruled 
that a license issued by the Office 
of Alien Property under the Trading 
With the Enemy Act and which 
authorized the bank to pay funds of 
a Hungarian corporation to its stock- 
holders was not a determination of 
title to the funds but rather a condi- 
tion precedent to the transfer of the 
funds. 

The $9,000 plus was frozen by an 
executive order of March 13, 1941. 
In 1953 the sole surviving prena- 
tionalization stockholders procured 
a license from the Office of Alien 
Property, authorizing the bank to 
pay to them the amount held by it in 
the name of the corporate plaintiff. 
The bank declined to pay the balance 
because of a notice of an adverse 
claim of a party who claimed pur- 
suant to the duly enacted laws and 
decrees of Hungary. In 1957 the 
balance was vested by the Attorney 
General of the United States under 
the authority of the International 
Claim Settlement Act of 1949. 

The court held that if the amount 
had vested, the plaintiff no longer 
had a claim against the bank for the 
balance. “But the plaintiff suggests 
that it is suing for damages for a 
breach of a contract of deposit, in 
the amount of the balance, and the 
complaint claims ‘damages’ in that 
amount. In order for the amount of 
the balance in the account to be re- 
coverable as an item of damages, its 
loss must be an injury that the de- 
fendant had reason to foresee as a 
probable result of its breach of con- 
tract when the contract was made 
. .. It is inconceivable that the loss 
here was foreseeable, on a deposit 
made before 1941, where vesting, and 
thus the alleged loss, occurred in 
1957 as a result of legislation enacted 
in 1955.” 

The court pointed out that the 
plaintiff was really suing to recover 
on a debt, and since the vesting of 
the account, the bank was relieved of 
liability on the debt. The court said: 
“Even if the vesting order were open 
to attack here, Judge Dawson has 
previously ruled that the license was 
not a determination of title but 
merely a permission for payment to 


October, 1958 


be made from a frozen account, 
granted by the authority exercising 
control over the assets.” 
Kuerschner & Rauchwarenfabrik, A. 
G. v. The New York Trust Company, 
162 F. Supp. 481. 


5 Sd ° 


Branch Banking 


The Supreme Court of Wisconsin, 
with two judges dissenting, has held 
that a forced legal review can be used 
to test the validity of the Commis- 
sioner of Banking’s refusal to act 
when a branch bank is moved from 
one location to another. 

The Act in question provided: 

. ho bank shall establish more 
than one office of deposit and dis- 
count or establish branch offices, 
branch banks or bank stations, pro- 
vided that this prohibition shall not 
apply to any branch office or branch 
bank established and maintained 
prior to May 14, 1909, or any bank 
station established and maintained 
prior to May 17, 1947.” 

The Court said: “Whether a 
branch or station loses its exemption 
upon being moved from its exempt 
location, as in the case of some other 
non-conforming uses ... or whether 
the exemption is ambulatory and 
applies wherever a_ pre-existing 
branch or station may be moved, is 
a question of law. In the solution of 
this question, such matters as the 
needs of the neighborhood for bank- 
ing service, sufficiency of service 
already available, and relative merit 
of competing contenders for the 
right to serve the area are not in- 
volved. The banking review board 
is a lay body composed mainly of 
bankers, whose expertness in their 
field gives them no particular ad- 
vantage over a court in passing on 
the question of law presented .. .” 

The commissioner of banks, like 
any law-enforcing official, has sub- 
stantial discretion in determining 
whether or not to take action 
against suspected violators, particu- 
larly where it is doubtful whether 
the act complained of is a violation 
of the law. Here the commissioner, 
being in doubt on that point, exer- 
cised discretion and declined to act. 
But his refusal was not directly sub- 


ject to judicial review under the 
administrative procedure act. 

It was alleged that the old branch 
was separated from the new one by 
an industrial valley, that the char- 
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acter and location of the trading and 
depositary areas of the old and new 
branches were materially dissimilar, 
and that unit banks were presently 
serving the location chosen for the 
new branch office. 

State v. Marshall & Ilsley Bank, 90 
NW. 2d 556 (1958) 


* e * 


Inadequate Note 


In an action to recover on a prom- 
issory note, the Board of Appeals of 
Alabama held that the plaintiff could 
not maintain the suit because a com- 
mercial note secured by a chattel 
mortgage had been endorsed to him 
after the commencement of his 
action. 

Lafever gave a note for some 
$1,300, secured by a chattel mort- 
gage, to Beene, who died intestate. 
Spillers claimed to be the assignee of 
the note and the mortgage as an 
agent for collection for the benefit 
of Beene’s administrators. The trial 
judge directed the jury to find for 
the defendant, which it did. 

The note omitted the usual words 
“or order” or the like. However, in 
an additional legend it read “negoti- 
able and payable at Citizens Bank, 
etc.” The Court found that this plus 


a waiver of exemption clause which 
referred to endorsers made it a 
negotiable instrument but that it had 
to be sued on in the name of the 
person having legal title. 

The Alabama act in question de- 
fined a holder as the “payee or 
endorser of a... note who is in 
possession of it” but endorsement is 
defined as “an endorsement com- 
pleted by delivery.” The Court raised 
the question how can any “endorser” 
be in possession of a note if he must 
deliver it? Thus it found itself com- 
pelled to hold that Spillers was not 
an endorser (the statute should 
probably have read “endorsee’”’) and 
furthermore he did not have the 
necessary legal or equitable interest 
at the time the suit was filed (it was 
endorsed to him on the day of the 
trial) and therefore he had no status. 
Spillers v. Lafever, 103 So. 2d 837 
(1958) 
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Lack of Consideration 

The Court of Civil Appeals of 
Texas denied recovery on notes when 
it reversed its lower court to hold 
that where a written agreement for 
the sale of oil, gas and mineral leases 
did not fix the location of the land 
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involved even as to states, and did 
not attempt to describe the land by 
reference to ownership, the agree- 
ment was unenforceable as in viola- 
tion of the statute of frauds and 
therefore did not supply considera- 
tion for the notes. 

The plaintiff had “sold” the de- 
fendant certain leases for $5,000 for 
which two checks in the amount of 
$3,000 and $2,000, respectively, were 
given. When the checks were pre- 
sented, payment was refused by the 
drawee bank. Suit was then brought 
on the written agreement as on a 
note, but the agreement did not 
describe the land involved. 

The Court said: “. .. if resort be 
made to its heading, as is permissible 
under some authority, the language 
there leaves the inference that the 
land is in either or both Texas and 
Arkansas. In addition, the instru- 
ment does not attempt to describe 
the land by reference to ownerships 
by which the land is known, or other- 
wise furnish any reference to an 
existing writing or other date by 
which means the land may be iden- 
tified. For these deficiencies the in- 
strument is void and places it in no 
better standing than if the agree- 
ment was oral.” . 

The plaintiff tried to make the 
entire transaction a joint venture 
and said the terms of the leases were 
equally well known to the parties and 
that the leases were placed in escrow 
to be delivered upon satisfaction of 
the conditions set out in the written 
contract. 

Notwithstanding this argument, 
the Court found that the statute of 
frauds kept the agreement from 
being enforceable and _ therefore 
found for the defendant. 

Weaver v. Farr, 314 S.W. 2d 440 
(1958) 
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REPORTING THE 
ABA. CONVENTION 


CONTINUED FROM PAGE 39 


maintain peace, our economic system 
will continue its remarkable record 
of growth. If our output continues 
to grow at an average annual rate 
of approximately 4 per cent a year, 
we may expect that deposits will 
grow at about the same rate. 

With the expansion I have indi- 
cated, we will need to have approx- 
imately $30-billion of new capital 
added to our banking system by 
1983 if we are merely to retain the 
present ratio of capital to total as- 
sets. Judging from the record of re- 
cent years, which indicates that 
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banks have been able to maintain, 
and even slightly improve, capital 
ratios, it would appear that there is 
no serious problem in store, so long 
as our goal is limited and so long as 
present practices do not change. 
The difficulty is that the present 
capital level is not sufficient, and is 
likely to become even less satisfac- 
tory as years go by. The reason for 
this is that the banking system will 
have to participate vigorously in the 
financing of the economic growth 
which this nation must and will have 
during the next quarter-century. 
The present level of capital relative 
to bank assets would be reasonably 
satisfactory in a situation similar 
to that which existed just after 
World War II, in which a large pro- 
portion of bank assets was invested 
in securities of the United States 


| Government. This is not the case to- 


day, and it is even less likely to be 


| the case in years to come. 


In this next quarter-century, we 
anticipate that the deposit insurance 
fund of the Federal Deposit Insur- 


' ance Corporation will continue to 





grow, both in dollar amount and in 
relation to total deposits in insured 
banks. The latter growth will come 
quite slowly and may be interrupted 
if at any time there is more than the 
usual number of bank failures. As 
most of you may know, the amount 
of the deposit insurance fund rela- 
tive to total deposits is no larger 
today than it was at the end of the 
first year of operation of the Cor- 
poration; and relative to insured de- 
posits, the fund is _ ccnsiderably 
smaller than in 1934. 

One interesting development in 
this connection is that, despite the 
growth in branch banking, a growth 
which in recent years has made pos- 
sible regular increases in the total 
number of banking offices, these in- 
creases in banking facilities have 
not kept pace with the growth in 
population. In 1920 there was one 
banking office for every 3,000 people 
in this country; by 1933 there was 
one for every 7,000 people; and tcday 
there is one office serving 7,500 
people. 


Farmers in the Middle 
ERVIN L. PETERSON 
Assistant Secretary of Agriculture, 
Washington, D.C. 

Farmers are being buffeted be- 
tween two giants—scientific and 
technological advance on the one 
hand; political resistance to change 
on the other. 

We have tried to legislate pros- 
perity for rural people. We have 
tried to legislate prices for abundant 
farm products as though they were 
scarce. We have tried to distribute 
the right to produce in lesser and 


lesser shares. We have denied the 
opportunity—to the producers of 
legislatively affected commedities— 
to maximize markets through low- 
cost efficient production. 

Largely as a result of near des- 
peration among some _ producer 
groups and a steadfast adherence by 
the Secretary of Agriculture to the 
basic principles of the American 
competitive enterprise system, some 
steps have been taken to return to 
producers of the so-called basic farm 
commodities a measure of choice as 
to the deployment of their produc- 
tion resources. 

Managerial skill is the indispens- 
able ingredient to present-day farm 
operators. Capital requirements are 
high—as high as $50,000 per work- 
er; cash operating costs are an 
increasing percentage of total costs; 
financial risks are large. 

The marketing structure and or- 
ganization is changing rapidly. Con- 
tracts are increasing in the market- 
ing of farm products. Efforts to 
shift financial risks are visible 
throughout the whole agricultural 
community, farm and nonfarm alike. 

Meanwhile, living conditions on 
farms have improved steadily in re- 
cent years. The level of living index 
of farm operator families rose 22 
per cent from 1945 to 1950 and an- 
other 24 per cent from 1950 to 1956. 
It continues to advance. 


Comptroller’s Address 
RAY M. GIDNEY 


Comptroller of Currency, 
Washington, D.C. 

I would like to refer to the 
subject of Federal legislation which 
is of very great importance to our 
National banks, and I believe also 
to the State chartered banks. We are 
disappointed that The Financial In- 
stitutions Act, passed by the Senate 
March 21, 1957, failed to be reported 
out of the Banking and Currency 
Committee in the House of Repre- 
sentatives in the recent session. 

Two other matters of important 
legislation were introduced in the 
recent session of Congress. The first 
was H.R. 11871, introduced by Hon- 


‘orable- Brent Spence of Kentucky, 


Chairman of the Committee on 
Banking and Currency of the House, 
at the request of the Board of Gov- 
ernors of the Federal Reserve Sys- 
tem. It would amend section 19 of 
the Federal Reserve Act with respect 
to the reserves required to be main- 
tained by member banks of the 
Federal Reserve System against de- 
posits so that by regulation the 
Board of Governors could permit 
member banks to count vault cash 
as part of their legal reserve. 
Another important bill, H.R. 8737, 
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Ultra modern 
Republic National Bank 


of Dallas, Texas 


Not only has the Republic National Bank of Dallas, 
Texas, provided very attractive, well planned banking 
quarters for the convenience of its customers, but in 
addition it is completely equipped to give them the 
best of service in all phases of banking. 


Brandt machines of the latest type play an important 
role in this bank's operations, providing speed and 
absolute accuracy in the paying, sorting, counting 
and packaging of coins. The Republic National Bank 
uses 45 Brandt Automatic Cashiers, 6 Brandt Coin 
Counters and Packagers and 3 Brandt Coin Sorting 
and Counting machines. 


BRAN DT AUTOMATIC CAS HIE R COoOMPAN Y 
WR se BR? TF Owe Established 1890 w t.8 ¢€ © 8 & to 


Brandt’ and ‘Cashier’ registered United States Patent Office and Canadian Trade Marks Office 





Now ELECTROFILE 
Cuts Clerical Costs with 
PUSH-BUTTON FILING 





REVOLUTIONIZES CONSUMER 
LOAN RECORD KEEPING 


Here’s how to mechanize active records to 
save time, work and money. ELECTRO- 
FILE codes, verifies, houses and selects 
cards—all in one compact unit. Elimi- 
nates need for sequence filing. Cards 
needed pop up automatically at the push 
of the buttons. Re-filing time virtually 
eliminated. 

ELECTROFILE is ideal for use in 
combination with posting machines. It 
pays for itself quickly through its savings. 


Write for full details 


[fuss sutton | | 
ELECTROFILE Division of 
[essonsestres] 
JOHNSON FARE BOX COMPANY 





4619 N. Ravenswood Ave. 
Chicago 40, Ill. 


SALES AND SERVICE OFFICES IN MAJOR CITIES 
LISTED UNDER BOWSER, INC. 








Envelope Manufacturer 


well established, with over 38 years 
experience is looking for Bank | 
Stationery Salesmen in Pennsyl- 
vania, Ohio, Virginia, West Vir- 
ginia, North and South Carolina, | 
Georgia and Tennessee to add line | 
of quality envelopes as profitable | 
side line. Give full details with | 
territory covered. Write to Box | 
No. 418-K, c/o Burroughs Clearing | 
House, Detroit 32, Michigan. 
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WILLIAM EXLINE INC. 


1270 Ontario Street + Cleveland 13, Ohio 








introduced by the Honorable Thomas 
B. Curtis of Missouri, brought the 
subject of initially tax-free bad debt 
reserves before the House Ways and 
Means Committee. Much useful tes- 
timony was offered by representa- 
tives of different points of view. 

We have long recognized the need 
for a bad debt reserve formula not 
limited to the loss history of the 
individual bank, as under the present 
formula, but applicable to every bank 
upon the basis of the consolidated 
loss experience of all banks. As a 
necessary incident to the business 
of bank lending, it is to be antici- 
pated that losses will at some time 
occur and may become abnormally 
large under unfavorable conditions. 
They are a banking hazard against 
which a reasonable initially tax-free 
reserve should be established and 
this has been recognized by rulings 
of the Internal Revenue Service un- 
der which the reserves mentioned 
have been provided. 

A study has been made of “Re- 
serve for Bad Debt Losses on Loans” 
in all insured commercial banks 
which points up the need for a more 
adequate and equitable formula. The 
study disclosed that the average 
ceiling amount which may be ac- 
cumulated in reserves for bad debts 
by commercial banks under the 
present formula is 2.43 per cent of 
eligible loans. It takes into con- 
sideration only the loss experience 
of banks which survived the depres- 
sion years of the early thirties. It 
revealed substantial inequities be- 
tween commercial banks having high 
loan loss experience factors and 
those having small factors. To il- 
lustrate the spread between the 
high and low loan loss factors, a 
particular bank is permitted under 
the present formula to establish re- 
serves for bad debts equal to 24 per 
cent of its eligible loans while an- 
other bank has a loan loss factor of 
only 0.002 per cent. 


Inflation 
WILLIAM A. BURKETT 


President, National Association of 
Supervisors of State Banks, and 
Superintendent of Banks, California 

The important point is that mild 
inflation, whether deliberately sought 
or consciously tolerated by a nation, 
cannot be kept mild. As the people 
come to know that their government 
is accepting, or even seeking, a slow 
but steady depreciation of the dollar, 
they become aware that they are los- 
ing real purchasing power by hold- 
ing their insurance policies, Savings 
Bonds, bank deposits, and other dol- 
lar assets. Increasingly, they will bid 
up the prices of real estate, commod- 
ities, and equities. What began as 





“creeping” inflation will become 
“running” inflation. 

The time has come when we must 
all make a sacrifice of some of our 
particular political views and bring 
these dangers to a halt through ex- 
peditious action, by: 

1. A drastic: reduction of govern- 
ment spending. 2. Passage of ade- 
quate tax legislation. 3. The ap- 
pointment of a National Monetary 
and Financial Commission. 

As bankers, we know there can be 
no device. by which the people can 
escape payment for this spending. 
Here’s where old-fashioned common 
sense cries out to be heard. Surely 
inflation must be halted and waste 
must be cut out of our government 
spending, and the federal budget 
balanced, or we shall see one of these 
three horsemen—taxation, repudia- 
tion, or inflation—totally ravish the 
land. As bankers, we have the re- 
sponsibility to help submit a con- 
structive program to our nation’s 
leaders. 


National Bank Division 
WILLIAM M. LOCKWOOD 
President, National Bank Division, and 
President, Howard National Bank and 
Trust Company, Burlington, Vermont 

For the National Bank Division 
this has been an active, though some- 
what frustrating, year in the field of 
federal legislation. We are grateful 
to the many who, in response to our 
request, wrote their Congressmen in 
an effort to get action on the Finan- 
cial Institutions Act. It is regretta- 
ble that it failed to win the approval 
of a majority of the House Banking 
and Currency Committee before ad- 
journment of the 85th Congress. 
Enactment of this legislation would 
have resulted in many beneficial 
changes in the banking laws which, 
in part, are simply out of date. 

Our experience with the Finan- 
cial Institutions Act serves to em- 
phasize, for me at least, the impor- 
tance of maintaining close contact 
with the federal legislative scene 
through the individual banker’s rep- 
resentatives in Congress. 

There were, during the year, leg- 
islative accomplishments of interest 
and benefit to national banks. The 
Small Business Act of 1958 amends 
Section 24 of the Federal Reserve 
Act to provide that “loans in which 
the Small Business Administration 
cooperates through agreements to 
participate, on an immediate or de- 
ferred basis, under the Small Busi- 
ness Act shall not be subject to the 
restrictions or limitations of this 
section imposed upon loans secured 
by real estate.” 

The Bankhead-Jones Farm Tenant 
Act was amended to increase from 
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: How to spot 
Johnson, Fred R. 
in 1% seconds 


NEW MOSLER REVO-FILE gives you 
personnel facts fast...obsoletes all other card files 





No fall out! Exclusive patented Revo-File belt keeps 
cards perfectly in place, protects against wear. If 
you have 2,500 or more cards, Revo-File is for you. 





New Mosler Revo-File is the unique rotary active-card file. It’s 
the only rotary card file that: cuts reference time to 1% seconds; 
contains 5 times as many cards as other systems hold in the 
same space; reduces all finding locations to just one; eliminates 
changeover costs. Now there’s no more tugging, toting, flap- 
flipping or pulling... Revo-File is modern...clerks work while 
comfortably seated. And remember, one quick spin of the Revo- 
File drum gives you the card you want...in just 1% seconds. 
For further information, send coupon today. 


NEW MOSLER REVO-FILE 


... the modern rotary card file. ..another fine product of 
The Mosler Safe Co. ,320 Fifth Avenue, New York1,N.Y. 
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No attachments! No hole punching! Cards not at- 
tached to drum. Just drop your present cards into 
Revo-File. 










No effort! Cards come to clerks with spin of drum. 
Revo-File available in manual and automatic elec- 
tric models. 
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PAPER HANDLING 
COSTS LESS WITH 


The non-allergenic fingertip preparation 
Eliminates rubber fingers, messy sponges 


Easy to use—Just apply to fingertips 
for greaseless, stainless, tacky film. 
Pick up papers easily, quickly. 

Non-drying—contains no drying 
alcohol. 

Long-lasting—One application is long 
lasting. 

Widely used—Thousands of businesses 
speed up sorting, counting, filing, 
posting with SORTKWIK. 

See your stationer or send $1.00 for 
2 trial containers. 


LEE PRODUCTS COMPANY 
Dept. BU-10, 2736 Lyndale Ave., So. 
Minneapolis 8, Minnesota 











New Ideas 


on cover designs for 
passbooks or check cases? 
Our Art Department will 


gladly submit special designs 
on request, without any obligation. 











| to their communities. 
the small business investment com- 


10 per cent to 25 per cent the limita- 
tion on national bank loans insured 
by the Secretary of Agriculture pur- 
suant to that Act. 

Finally, I direct your attention to 
the Small Business Investment Act 
of 1958, which was approved by the 
President on August 21. 

The Administrator of the Small 
Business Administration frankly 
states that he is looking to the 
financial institutions of the country, 
particularly the banks, to be the 
leaders in the formation and opera- 
tion of small business investment 
companies. He believes that the ma- 


| jority of these companies will be 


organized as adjuncts or affiliates of 
existing or other financial institu- 
tions and thus may operate to en- 
large the service of such institutions 
Admittedly, 


pany program is experimental, in- 
volving greater than normal risks for 
banks. Nevertheless, every national 
bank should consider it carefully 
with the thought that active partici- 
pation in the organization of such 
a company might enhance the bank’s 
effective role in the area it serves. 


State Bank Division 
L. A. HOLLENBECK 


Acting President, State Bank Division, 
and Chairman of the Board and President, 
Farmers and Merchants State Bank, 
Iroquois, South Dakota 


The various committees of our 
Division have done outstanding 
work. 

The Committee on State Bank Re- 
search has for 27 years put out an 
annual study on the “Condition and 
Operation of State Banks.” The re- 
port also includes an annual study of 
earnings and expenses. This study 
covers 9,389 state-supervised banks 
as of December 31, 1957, and shows 


| that the total resources of these 


state-chartered institutions amount 
to $138-billion or 53.4 per cent of 
all the banking assets in the United 
States, an all-time high. Their cap- 
ital position was $548-million larger 
than a year ago. 

A pause for thought might be ap- 


| propriate here as the study shows 
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that expenses were up 13.1 per cent 
over the prior year, wages were up 
8.1 per cent, interest paid on time 
and savings money up about one- 
third, taxes were up 9.3 per cent, 
excepting federal and state taxes, 
which were up 16.9 per cent. 

A special committee of the Divi- 
sion appointed in 1955 to work in 
liaison with a similar committee of 
the National Association of Super- 
visors of State Banks met with 
the Executive Committee of the 
N.A.S.S.B. in Washington on April 


10. There are a number of problems 
confronting the supervisors in their 
various states which were discussed 
in detail and steps were taken to 
attempt to assist them with their 
problems as well as strengthen the 
various state banking codes especial- 
ly in regard to legislative questions. 
Many matters were discussed includ- 
ing the chartering of new banks and 
branches, responsibility of directors, 
salary, department budgets, as well 
as the organization of a new Wash- 
ington office of the State Bank Su- 
pervisors. I really feel that this liai- 
son committee has a proper and 
needed function to perform. 


Savings-Mortgage Division 
JOHN ADIKES 
President, Savings and Mortgage Division, 
and President, Jamaica Savings Bank, 
Jamaica, New York 

With respect to savings we have 
in our banks total deposits of $94 
billion, $61 billion or 39 per cent of 
the assets in the commercial banks, 
$33 billion or 65 per cent of assets 
in our savings banks. During the 
year for the second successive year 
we have outstripped the savings and 
loan associations in gain. Our gain 
over the year, $9 billion. Their 
increase in share accounts, $5 billion. 

There is no question that this has 
been accomplished by aggressive ac- 
tion on behalf of our banks, and our 
Savings Committee under the able 
chairmanship of Lou Lundborg has 
cooperated closely with the adver- 
tising department of A.B.A. They 
have supplied material and worked 
diligently to have the banks use it. 

Our Mortgage Committee under 
the able leadership of Cowles Andrus 
has had a very busy year. They have 
appeared and testified before the 
Housing Committee of the Senate 
and before the Banking and Cur- 
rency Committee of the House in re- 
lation to the emergency housing bill 
and the omnibus housing bill, and 
they worked very diligently and were 
an important segment in securing 
the elimination from that omnibus 
housing bill of the proposed insur- 
ance plan advanced by the savings 
and loan associations. 

The committee promoted the cen- 
tral agency plan which, as you know, 
eliminates a great deal of red tape 
from the processing of FHA mort- 
gages. This is moving rapidly 
throughout the country, and we 
hope to have it move more rapidly 
and save us a great deal of time. 

Our Personal Money Manage- 
ment Committee under Art Hem- 
minger has had a busy year. Some 
years ago this committee prepared 
a book instructing or advising the 
housewife how to budget her money. 
There were 450,000 copies of that 
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book distributed throughout the 
country by the banks. This. year 
they revised it and brought it up 
to date. 

We have our School Savings Com- 
mittee under Fred Ober. We have 
15,500 schools in our school savings 
program throughout the nation, we 
have $181 million on deposit, and 
we have 5,200,000 depositors. Our 
gain during the year, 2,100 schools, 
$5 million, and 275,000 depositors. 

Our Committee on Investments 
headed by Lou Finger has com- 
pleted a review of bond experience 
that is the finest thing that has been 
done in this field. It treats with the 
experience over a 50-year period of 
AAA bonds as against AA bonds. 

Our Committee on Operations has 
had an active year. This committee, 
headed by Everett Livesey, has two 
important projects. First, they have 
prepared and are about to release 
a simplified cost analysis program. 
In the second place, they have de- 
voted their efforts to automation. 


Trust Division 
WALTER KENNEDY 


President, Trust Division, and President 
The First National Bank of Montgomery, 
Montgomery, Alabama 


Time will not permit a summary 
of the activities and accomplish- 
ments of all of our committees, but I 
will mention a few events that seem 
particularly significant. 

The Committee on Fiduciary 
Legislation has drafted a Model Act 
for the Incorporation of a Mutual 
Trust Investment Company, pat- 
terned after the New York statute, 
but it is broad enough for adoption 
in any state. This Committee is also 
working on _ several other model 
statutes. 

The Executive Committee ap- 
proved the appointment of a Trust 
Legislative Council, with a member 
from each state. The Committee on 
Fiduciary Legislation and the Coun- 
cil are now preparing a fiduciary 
legislative pamphlet covering all of 
the model statutes affecting trusts 
that have been approved by the 
Executive Committee. The study will 
show what states have enacted the 
various statutes, the citations to the 
codes, whether or not changes were 
made, and any leading cases affect- 
ing the statue. This will be very 
helpful to trustmen all over the 
country as a guide to the law in vari- 
ous states. All of the research work 
is being done by the Council mem- 
bers in the various states. 

The Committee on Handling Busi- 
nesses in Trust has written a “Hand- 
book on Handling Businesses in 
Trust” that is now being printed. It 
is a very complete book, to be used 
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The countries of the kangaroo and 
kiwi — Australia and New Zealand — 
are among the fastest growing markets 
in the world. 


If you are planning to go there, we'll 
be glad to send you a copy of “Estab- 
lishment of Industry in Australia” and 


our Travellers’ Guides—there’s one for 










each of the ten principal centres con- 
taining valuable up-to-the-minute in- 
formation, including _ street maps— 
Sydney, Melbourne, Adelaide, Perth, 
Brisbane, Tasmania, Wellington, 
Auckland, Christchurch and Dunedin. 






They'll be forwarded to you and your 
customers if you wish, by airmail, with- 
out cost. Just write to: 


General Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
394/396 Collins Street, Melbourne, Australia 


Chief Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
196 Featherston Street, Wellington, New Zealand 


The Manager 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
71 Cornhill, London, E. C. 3, England 


AUSTRALIA AND NEW ZEALAND 
BANK LIMITED 
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for guidance in this most important 
field. The handbook will be available 
in the late fall. 

The Committee on Trust Invest- 
ments has been very active. Begin- 
ning in the September, 1957, issue of 
the “Trust Bulletin,” the committee 
presented a series of five investment 
case studies. Starting with the Sep- 
tember, 1958, issue of the “Trust 
Bulletin,” the committee is taking 
another look at the five studies, re- 
viewing the investments in the light 
of the present market, and suggest- 
ing changes that seem desirable. 

The Special Committee for Publi- 
cation of a Glossary of Trust Terms 
was approved in February. Its 
booklet should be well received by all 
trust departments. It will be avail- 
able for distribution through banks 
to attorneys, C.P.A.’s, and life un- 
derwriters, in addition to trust 
personnel and selected customers. 
The glossary will be published late 
this fall. 

The Committee on Statistics is 
progressing in an orderly manner 
with its study. It represents a most 
forward step in.trust business. One 
hundred and thirty-two trust de- 
partments are now compiling data, 
and the report should be available 
after January 1, 1959. 

The Committee on Trust Person- 
nel is engaged in a study for the en- 
largement of opportunities for ad- 
vanced training in trust business. It 
is likely that significant develop- 
ments in this field may take place in 
the coming year. 


Common Stocks in Trusts 
PAUL I. WREN 


Vice-President, Old Colony Trust Company, 
Boston, Massachusetts 


Even assuming (which I will not 
do) that inflation is inevitable, a 
trustee is faced with the serious 
question as to how much he should 
pay for stocks of well managed, 
soundly financed companies in grow- 
ing industries. 

The dwindling supply of common 
stocks of top grade companies suita- 
ble for institutional investors has 
been emphasized by many students 
of the stock market. Unfortunately, 
purchases by many of the growing 
funds have been concentrated in rela- 
tively few common stocks. 


° 


° 


As I am preparing these remarks, 
the Dow Jones Industrial average 
has just topped its 1958 high and 
also the all time high established 
two years ago April. The other in- 
dices of industrial stock prices are 
at a correspondingly high level. Are 
present prices justified? 

Many companies are reporting 
larger orders and higher sales. Some 
of these have conducted a program 
of tightening up their operating 
methods and cutting overhead costs. 
A reduced labor force may be able to 
produce more items than the orig- 
inal group. These factors, together 
with a probably smaller increase in 
labor costs in 1958 than 1957, could 
very easily widen the profit margin 
on an increasing sales volume. If the 
trend in sales continues, some com- 
panies could show better earnings in 
the second half of 1958 than in the 
same period of 1957. In the minds of 
some stock buyers, this fact justifies 
the present level of common stocks. 

It has been said that a rapid in- 
crease in stock prices cannot develop 
unless higher earnings and dividends 
are being anticipated. Some increase 
appears to be in the offing. However, 
industrial stocks have already ad- 
vanced almost 25% from the lows of 
last year. I find myself inclined to 
take a wait and see attitude before 
plunging into the stock market at 
this time. 

Accounts which have been under 
our supervision for a period of time 
continue to hold common stocks in a 
substantial amount, even after two 
or three cutbacks in the amount held. 
In most of them, common stocks are 
still over 60% of the account valued 
at market. In pension and profit- 
sharing trusts where new money is 
being added with considerable reg- 
ularity, some part of the increment 
is being used to add to equities. 

In other words, I do not believe 
that a trustee can afford not to own 
some common stocks, but I find it 
difficult to justify increasing the 
proportion at this level of the mar- 
ket. In the meantime, municipal 
bonds are selling at the lowest price 
for many years, particularly when 
the after tax return is taken into 
consideration. Also corporate bonds 
with non-refundable provisions are 
being offered at attractive rates. 
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MASS-BANKING SERVICES 


CONTINUED FROM PAGE 41 
living and exorbitant taxation in 
Britain there are a great many 
people who have not been able to 
repair war damage or pay rising 
school fees, doctors who need to re- 


place outworn motor cars, dentists 
who want to modernize their equip- 
ment, young married couples who 
need household goods, and so on. 
This is the class the new credit facili- 
ties are expected to benefit. 
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There are already many repercus- 
sions to these two banking moves 
and more will quickly become appar- 
ent. The loans are not likely to be 
inflationary because of the class to 
which they are made. The big and 
most important fact is that there 
has been restricted competition in 
British banking since 1939 and it 
has now come back with a bang. 
Bank managers have been ham- 
strung by their inability to take 
positive steps to increase the busi- 
ness of their branches. This has now 
ended. 

Moreover, it is no secret that in- 
terest rates charged in the past 


under the hire-purchase system have | 


often been extremely high. It is | 


generally believed that with the 
banks entering directly into the busi- 
ness and competing with each other, 


interest rates will come down. An- | 


other aspect of these changes 
concerns the relations between deal- 
ers, especially in the new and second- 
hand motor vehicle trade, and the 
smaller finance houses. It is esti- 
mated that 90 per cent of the smaller 
houses get their business this way 


and they do it by offering large com- | 


missions to the dealers, all of which 
must eventually be paid by the buyer. 
It is considered that the hire-pur- 
chase facilities which can be offered 
direct by the banks will cause such 
commissions to disappear or at 
least be sharply reduced. 


PROBLEM which has always ex- 





isted-in British banking is how | 


to reach the wage-earning classes 
which, with their high wages and 
cheaper standard of living, are now 
comparatively better off than the 
white-collar class. In general, wage- 
earners have been content with the 
facilities of the Post Office Savings 
Bank and the Trustee Savings banks. 
Now the Midland announces yet a 
third plan designed to bring banking 
within the reach of every man and 
woman in Britain—the Personal 
Check Account. This breaks entirely 
new ground so far as the United 
Kingdom is concerned. It is designed 
specifically for people with limited 
uses for the services of a bank 
and who probably have never even 
thought of having a checking ac- 
count. It is designed to appeal to a 
class which numbers literally mil- 
lions. 

The charge for this service is 
limited to sixpence per check. Any- 
one desiring to open such an account 
goes to a branch of the bank and 
if he is completely unknown to the 
bank he need give only one reference, 
which could well be his employer, 
sign a signature card, and pay in 
whatever money he wishes to start 
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the account. He is then given an 
attractively designed check book con- 
taining 10 checks, for which he pays 
five shillings (70 U.S. cents) of 
which a third represents the two 
penny revenue stamp which goes to 
the Government. 

It is unlikely that this new service 
is an economic proposition so far as 
the Midland Bank is concerned, but 
it is expected that a vast new field 
will be opened up which will grow 
into more profitable business in vari- 
ous ways for the bank. It is thought 
that when one workman is seen by 


his mates paying his bills by check, 
the others will be encouraged to do 
the same. 

One reason why few workmen 
have used British banks in the past 
is that the banks have been closed 
when the workmen have had time 
for their own affairs. Now, with the 
five-day week in industry almost uni- 
versal in Britain, they have Satur- 
day free and the banks are open 
Saturday morning. Whether a rush 
of business to the branches on Sat- 
urday mornings will create bank staff 
troubles can only be determined by 
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the experience in these branches. 
From the psychological point of 
view there can hardly be any doubt 
that having a check book in his 
pocket is likely to modify the wide- 
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With bank entry into consumer credit, stores have cut rates 


spread feeling of wage-earners that 
banks are only for the rich and the 
well-to-do. There are economic, social 
and political factors here that are at 
present beyond calculation, but it is 
widely felt that the innovations 
should lead to more tranquil rela- 
tions among all the social classes in 
the community. 

There are no requirements regard- 
ing minimum balances to be main- 
tained under the new Midland plan, 
but the accounts cannot be over- 
drawn. It is generally known that in 
British banks the customers do not 
arrange for a loan by signing a 
promissory note; they arrange with 
their bank manager as to the amount 
which they may overdraw, and are 
charged interest, generally at 1 or 
1% per cent above Bank Rate, on 
their outstanding debt to the bank. 
Hence in their public statements of 
condition the banks do not give the 
total of their loans to customers but 
state their advances. If customers 
who open Personal Check Accounts 
want to avail themselves of other 
bank services, they will find that 
they are already bank customers 
and can easily open a conventional 


NEW ABA. 


CONTINUED FROM PAGE 46 
prived him of most of his leisure 


| hours. While his travels, including 


his jaunts for the A.B.A., have taken 
him throughout the United States 
and abroad, he promptly declares 


account. The reaction has _ been 
quite enthusiastic. 
Various repercussions to these 


three banking innovations have al- 
ready taken place and more are to 
follow. Many department stores, 
motor car dealers, and other sources 
of household goods have advertised 
reductions in their interest charges 
from 5 per cent to 3 or 31% per cent, 
and other inducements are being 
offered. 

In general, it is considered that 
the Government’s timing in bringing 
the credit squeeze to an end has been 
extremely astute. There has undoubt- 
edly been a slight running down of 
the British economy. Unemployment 
is not yet serious but it has been 
slowly increasing as export orders 
continue to fall off. The moves to 
broaden bank services are expected 
to act as shots in the arm, and thus 
to increase production at home as 
well as make it easier to reduce 
export prices. Competition has re- 
turned to its classical role. To the 
British banking system the changes 
bring more relief and fresh air than 
has been experienced by this finan- 
cial group in many years. 


PRESIDENT 


that he would rather live in Louis- 
ville than in any other place in the 
world. And he spends a great deal 
of time making the city a better 
place for all of its citizens. He has 
long been associated with the Louis- 
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ville and Kentucky Chambers of 
Commerce and now serves as director 
of the state organization. With edu- 
cation a favorite interest, he takes 
particular delight in his chairman- 
ship of the board of trustees of the 
University of Louisville. Naturally, 
the bank’s educational program 
benefits from this particular outside 
activity. 

In addition, he is a director of As- 
sociated Industries of Kentucky, the 
Louisville Transit Company and a 
trustee of the Masonic Widows and 
Orphans Home. Besides his bank 
duties, he is president and director 
of the Citizens Fidelity Insurance 
Company, Louisville. 






IS services to organized banking 

have included various committee 
posts with the Kentucky Bankers 
Association and the A.B.A., as well 
as serving on the Federal Advisory 
Council for the Eighth Federal Re- 
serve District, and being an active 
participant and committee member 
in the Association of Reserve City 
Bankers. 

For the A.B.A., he has been a 
member and chairman of the Com- 
mittee on Federal Legislation and 
has served in both capacities on the 
subcommittee on Taxation of the 
Legislative Committee. He has been 
a member of the Special Committee 
on Excess Profits Tax, the Commit- 
tee on Taxation of the A.B.A.’s Trust 
Division, later serving as chairman 
of that committee, and he has served 
as a member of the Trust Division’s 
executive committee. He was elected 
vice-president of the association one 
year ago. 

Mr. Miller’s service to the Ken- 
tucky Bankers Association included 
a 20-year membership on the Juris- 
prudence Committee, serving as 
chairman of the committee from 
1937 to 1951. He’ has also been chair- 
man of the Tax Research Committee, 
and a member and chairman of the 
executive committee. 

The new A.B.A. president was 
born in Louisville on November 7, 
1891, attended local schools, and mar- 
ried Lucille Curd in 1919. They have 
one son, Lee Curd Miller, who now 
practices law in Louisville. 

Mr. Miller’s hobbies? Mostly golf, 
and about this he has to say, “When 
I retire from the bank, I’m going 
to take my clubs along.” 

His prediction for the immediate 
future of banking carries the same 
warm enthusiasm that this man 
seems to have for all of his projects. 
He comments: “The firming of inter- 
est rates, plus an expected heavy de- 
mand for loans, spells unlimited 
opportunities for the banking fra- 
ternity.” 
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vice-president, who is enrolled for the 
next class at the Graduate School of 
Banking at the University of Wis- 
consin. Mr. Hammer! has been very 
interested in A.I.B. work, and has 
supplemented this with his attend- 
ance at conventions and conferences. 

Once we had the staff fairly well 
versed in banking principles, we 
started teaching them the art of 
handling customers so as to create 
and maintain good will. We empha- 
sized courtesy, helpfulness, and a 
‘thorough understanding of the cus- 
tomer’s needs. 

Knowledge of the various accounts, 
their uses, and the operations fol- 
lowed in each case, permits our em- 
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aired, dry and “in Press.” Improves 
employee morale and reduces ab- 
senteeism. Provides each person with: 
a dry 12” x 12” x 15” lock box for 
lunches and personal effects, spaced 
coat hanger and ven- 
tilated hat space. Also 
shelf for overshoes. 9-ft. 
unit accommodates 18; 
6 ft. unit 12. Sold by 
leading office furniture 
dealers everywhere. 
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ployees to- be most courteous. They 
are also familiar with the workings 
of the Federal Deposit Insurance 
Corporation, and know the vital 
characteristics of banks and other 
financial institutions. Special memo- 
randums have been prepared and 
distributed on topics such as the 
reason for differences between bank 
interest rates and those of competi- 
tive institutions, so the staff can 
readily refer to these to refresh their 
memories. Whenever we can, we actu- 
ally pull out the pertinent directive 
when answering an employee’s ques- 
tions. We find it serves as a general 
reminder to the staff member of the 
many topics we have covered in these 
directives. 

Public relations is one of the key 
factors in our new approach. We 
work closely with the local Chamber 
of Commerce in contacting new resi- 
dents. The Chamber of Commerce 
supplies us with a mailing list of 
families that have moved into the 
community. We send all of these 
newcomers letters welcoming them 
to the community and inviting them 
to use our banking facilities. At the 
same time we forward them a smart- 
ly-styled telephone and address book. 
It is nicely embellished with the new- 
comer’s name gold-leafed and hand 
written on the front cover. 

If the newcomer opens an account, 
we send him a card of appreciation. 
The card lists the many other serv- 
ices we can provide him. This card is 
constantly being revised as we con- 
tinue to introduce new services. In 
recent months, for instance, we have 
introduced our “All-Purpose” savings 
accounts and an automatic savings 
plan. 


HE latter plan is offered to our 

personal and regular checking 
account customers, who are invited 
by a special statement stuffer to set 
aside specific amounts in savings ac- 
counts bearing 2 per cent interest. 
Each month, at the time indicated by 
these customers, we automatically 
deduct the desired amounts from 
their checking accounts and credit 
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the sums to their savings accounts. 
The All-Purpose savings accounts 
are handled somewhat like the 
Christmas savings program which 
we also provide. However, the All- 
Purpose customers can open an ac- 
count at any time, to save for such 
things as an education, vacation, in- 
surance, etc. The plan runs for 50 
weeks and calls for payments in 
amounts of $1, $2, $3, $4, $5 or $10. 
Coupons are used, and they are color 
keyed for the different amounts. 


In promoting these accounts, we 
have focused attention to saving 
for a vacation during the vacation 
period, educational needs during the 
fall go-back-to-school rush, etc., all 
with the aim of gearing our promo- 
tion to customer needs. 


NE of our more unusual savings 
innovations is our inactive ac- 
counts letter. It is written in a-hu- 
morous vein and directed to custom- 
ers who haven’t made deposits in 
over six months. The original mail- 
ing went to some customers who 
hadn’t made deposits in 10 years or 
more. We sent out 885 letters and 
drew 68 replies with deposits total- 
ing $12,291.33. This was an average 
of $204.85 per reply, making the 
mailing well worth the time spent in 
updating our ledger. In addition we 
were able to eliminate a number of 
unprofitable small balance accounts. 
Advertising has played an impor- 
tant role in our program, not only 
in the publicizing of newer savings 
plans, but also in promoting regular 
savings, personal loans, new car 
loans, etc. We don’t limit ourselves to 
syndicated material, though. Part- 
time advertising help has been com- 
missioned to prepare original ads 
and statement stuffer material for 
us. We currently are using a humor- 
ous savings series, featuring such 
unusual animals as giraffes and 
platypuses and the “soft sell.” 
These ads are being run in com- 
munity papers which carry the bulk 
of our material. 
To identify the bank further, we 
have just introduced an “MP” signa- 
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ture which we are using in all our 
promotional pieces. 

Another advertising medium we 
use is a syndicated bi-monthly mag- 
azine which is distributed to our 
customers. It is called the Mount 
Prospect Bank’s Home Magazine. It 
contains two of our ads, a message 
from our president, a number of 
items about homes, household hints, 
new products, etc. 

Employee relations is a vital facet 
in our forward-looking program. 
Our president personally reviews 
each staff member’s wages and status 
with him, usually on the anniversary 
date of the employee’s service. The 
reviews have helped both the bank 
and staff, providing each with a 
better over-all view of strength and 
weaknesses. These yearly interviews 
have helped management in deciding 
which employees are eligible for pro- 
motion. As we continue to grow, we 
feel the reviews will become more 
important. 

And grow we will. Currently, for 
example, there are plans underway 
for the establishment of two large 
shopping centers within a mile of 
Mount Prospect. One is a 60-acre 
project. The other is an 80-acre de- 
velopment adjacent to our city limits. 
It would become a part of the city 
under present annexation plans and 
the wishes of the developer. 

The bank is growing to keep pace. 
We have already outstripped our 
present plant and are clearing the 
ground at our new headquarters site 
for a new. $300,000 structure. We 
expect to complete the 50 by 100- 
foot office next summer. It will be 
a one-story building, but we have 
allowed for another story when 
needed. 


UR new headquarters will have 

an exterior of Lannon stone and 

black granite, set off with large glass 

areas trimmed in aluminum. It will 

have two drive-in windows, a walk- 

up, drive-in combination station, and 
a 62-car parking lot. 

It will blend well with our pre- 
dominantly residential area and pro- 
vide a sharp contrast to our present 
facilities, which have been periodi- 
cally remodeled and enlarged over 
the past 20 years. Our new public 
relations program has speeded the 
obsolescence, demanding a new look 
in quarters as well to meet our mush- 
rooming customer needs. 

Our experience indicates that com- 
petition can be held in check, and in 
fact can be somewhat of a blessing in 
disguise. All the bank has to do is 
train its staff, revitalize its services, 
and then convince the community 
that the bank is out to serve the area 
of the fullest possible extent. 
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Vogel-Peterson Company 
Agency: Ross Llewellyn, Inc. 
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Watson Manufacturing Company, Inc. 


Agency: Griffith & Rowland 


Winters Stamp Manufacturing Company 
Agency: Byrde, Richard & Pound 


Burroughs Clearing House 
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banker with a white elephant 


New banking quarters should be an asset. 

But when a new quarters project is 
entrusted to an unspecialized designer, it 
can be a liability. As one banker told us: 
“I’ve got a white elephant on my hands. 
Operating costs are up, operating effi- 
ciency is less than I expected, and I’m 
not getting the new business [ should.” 

His designer simply lacked the prac- 
tical banking know-how it takes to create 
an efficient, profit-making bank. 


Bank Butlding 


When you choose Bank Building Cor- 
poration, you can be sure that your new 
quarters will be planned, designed and 
built for maximum results—for more new 
business, greater operating efficiency, 
lower operating costs. Bank Building’s 
team of skilled, experienced specialists 
knows your problems and how to solve 
them—because they’ve completed over 
3,300 successful financial projects. And, 
it costs no more to get the best! 
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AMERICA 
ST. LOUIS, 1130 Hampton Avenue 


NEW YORK « CHICAGO « AUSTIN 


e SAN FRANCISCO « ATLANTA 


Operating Outside the Continental U.S. as: Bank Building Corporation, International « Subsidiary: Design, Inc. 


Bank Building clients who 
opened in their new quarters 
in 1956 increased deposits an 
average of 9.24%, compared to 
2.89% national average gain. 
For further details, write for 
“What Happens to Business 
After a Bank Modernizes?” 
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NORTH HOLLYWOOD 
i AN GABRIEL 
ALHAMBRA * COVINA 
‘ HOLLYWOOD — . POMO 
‘ MONA 
Bes WEST COVINA QNTARIO 
BRENTWOOD BEVERLY HILLS *. : ; oa 
LOS ANGELES 
SANTA MONICA s 
VERNON RIVERA 
BELL WHITTIER 
GARDENA \ * NORWALK SY 
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TORRANCE 


LOMITA 
WILMINGTON 


ONG BEACH 
SANTA ANA 
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CORONA DEL MAR 
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Complete Correspondent Service 


65 OFFICES IN GREATER LOS ANGELES AREA 


Serving a market of 6,280,000 people in 4,866 square miles 
Officers 


FRANK L. KING, President 
CLIFFORD TWETER, Executive Vice President 


OUT-OF-TOWN DIVISION 
Vice Presidents 


DARWIN A.HOLWAY - NORMAN BARKER, JR. +: D. P. BLANKENHORN + JOHN V.HAAS 
JAMES L. McELNEY + JOHN M. MILLER - GARDNER TURRILL + VICTOR H. WINFREY 


Assistant Vice President 
HARWOOD O. BENTON, JR. 


Assistant Cashiers 
F. M. ARMITAGE - G. C. COOMBS - VICTOR ETIENNE III 





California Ban 





629 SOUTH SPRING ST., LOS ANGELES 54, MAdison 4-0111 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


